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R. Magnificent Gold Casket Recently Presented to the Prince of Wales at Hull, England 
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A NOTABLE TROPHY BY THE 
GORHAM MASTER CRAFTSMAN 








Safety Trophy 42 inches high, executed in Bronze and Sterling silver 


Designed by Gorham at  negie Steel Co., to inspire 
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the request of the Grogan competition among the ) 
Co., leading jewelers of | men toward renewed effort 
Pittsburgh, for the Car- in reduction of accidents. , 
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SALES AGENT FOR 

GORHAM MANUFACTURING COMPANY 
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Magnificent Gold Casket Recently Presented to the Prince 
of Wales at Hull, England 














< tees elaborate gold casket presented to 
the Prince of Wales by members of 
Trinity House, Hull, England, on Oct. 13 
last is illustrated on the front cover of this 
issue the reverse view being shown on this 
page. To the Goldsmiths Journal of Lon- 
don, we are indebted for the illustration and 


with trident in his right hand, while the left 
is resting on an anchor. In the background, 
right and left of him, are ancient and 
modern shipping, represented by the sailing 
ship, and the modern steam ship, with acces- 
sories belonging to both, filling in the fore- 
ground. Supporting this centre panel are 














REVERSE OF THE GOLD CASKET SHOWING PICTURES IN ENAMEL 


for the following description of the work 
which appeared in the November issue: 

“The casket, which is of nine karat gold, 
is a beautiful modern conception of the gold- 
smiths’ art. Restrained in design, yet rich 
and beautiful in its lines, and of excellent 
craftsmanship, it is the work of one mind. 
Its base is formed of a Mexican onyx plinth 
of delicate pale green suggestive of the sea, 
and showing a fine example of the weavy 
crystallization, or banding, of the marble. 
Resting on four dolphin feet, the casket has 
an effective moulding top and bottom, with 
fluted columns at the corners. 

“The obverse of the box has a finely exe- 


cuted panel typical of the port of» Hull, in: ; 


repoussé; a venerable figure of a mariner 


the coat of arms of Trinity House (left), 
and on the right the arms of Hull. Both of 
these are executed in enamel in correct 
heraldic blazon, the groundwork on which 
these are placed being skilfully treated in 
low relief repoussé. 

“Each end of the casket is occupied with 
five panels of the ‘rose’ surmounted by four 
white York roses in enamel. In the centre 
of each panel is a circular frame containing 
the Eastern and Western hemispheres clever- 
ly enamelled in every detail. 

“The reverse of the box has a panel equal 
in size to the obverse, showing a picture in 
enamel of the Repulse at sea. This is flanked 
with two panels in enamel of Trinity House, 
and Trinity Almshouses, faithfully but 


artistically rendered by the capable craftsman. 

“The lid is divided into four panels in 
repoussé, the designs being English oak and 
acorns, while at each corner is a well- 
modelled galley, rigged and sailed, a facsmilz 
of the galley on the Trinity House seal. 
From the centre of the lid rises a collet 


. bearing a naval crown, out of which rises 


the Prince of Wales feathers in enamel, 
with a gold: crown and ribbons bearing his 
motto. The inside of the casket is lined with 
white silk velvet and will contain the parch- 
ment and Trinity House seal enclosed in a 
separate gold box. 

“No expéhse has been spared to carry out 
this: casket, which should rank as one of the 
best of its kind ever produced.” 


— 
Sa 








Glass Imitations of Sapphires 


THE present “state of the art” of glass 

sapphire imitations is unknown to many 
jewelers, hence the following description 
from the pen of Dr. H. Michel, in his re- 
cently published work, “Die Kiinstlichen 
Edelsteine,’ makes interesting reading. He 
says: 

“The difficulties of creating the sapphires 
with unobjectionable color have, in conjunc- 
tion with the fact that the obtained product 
proves, mostly, to be brittle, have tended 
to make the price of artificial blue sapphires 
comparatively high. Hence the glass imita- 
tions were crowded out but artificial corun- 
dums, the blue sapphire was an exception, 
Blue glass imitations are still often met with 
in the trade, comparatively speaking. To 
be sure it is no ordinary glass; the latter 
deviates, namely, too much from the corun- 
dums. Therefore they have made several 
additions by which the -hardness of the 
glasses, whose blue coloration in all stages 
is easily attained, has been raised and to a 
height that, in this manner, they have a 
glass which reaches to H = 6% to 634. 

“As the low degree of hardness with glass 
imitations was the most discomforting and 
easiest noticeable point, they have, therewith, 
expunged the most ticklish blemish of these 
imitations. The specific gravity, too, has 
been raised by additions, but remains quite 
considerably behind the corundums, and so 
it stands also with the powers of refraction. 
The glass, mentioned as having the hardness 
6% to 634 and which is recently often met 
with, has a specific gravity of s = 2.631 with 
a few variations and a light refraction of 
n = 1.565.” 








Stock and fixtures of the jewelry store 
of Jacob Tausig’s Sons, 420 Market St., 
Harrisburg, Pa., has been sold to Henry C. 
Claster and his son-in-law, Charles Laub- 
heim. The new owners will conduct the 
jewelry business under the firm name of the 
C. & L. Jewelry Co. 
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Suggestions on the Deposition of Cadmium 





Abstract of an Address Before the Electro-Platers and Depositors Technical 
' Society of London 


By E. J. DOBBS, B.Sc., F.C.S. 




















harp who have experimented with 


cadmium either as a finish for white gold. 


or in other ways will be interested in some 
of the remarks made by E. J. Dobbs, chief 
chemist for the house of W. Canning & Co., 
Ltd., of London and Birmingham, before 
the Electro-Platers and Depositers Technical 
Society of Northampton Polyclinic, Clerk- 
enwell, London, Oct. 13. His subject was 
the “Deposition of Cadmium” and among 
other points brought out were the following: 

This process is finding increasing favor 

owing to the fact that cadmium appears to 
be a much more satisfactory coating as a 
protection against atmospheric corrosion and 
general sea water activity than zinc on iron 
or steel articles, and for this reason a few 
notes regarding its deposition, as practised 
on a commercial scale, will not be out of 
place. ; 
The metal is harder than tin, slightly 
softer than zinc, and is capable of taking a 
very high polish which does not readily 
tarnish when exposed to atmospheric con- 
ditions. The color approaches that of silver, 
and as it does not form a deeply-colored 
sulphide, even though it is tarnished, ‘the 
effect is so much less than in the case of 
tarnished silver. One of the chief objections 
to cadmium, I find, is that when you rub 
your fingers across it, it will leave a stain. 

The metal can be deposited from acid or 
alkaline solutions, the acid solution being 
used generally for the deposition of the 
metal during purification or extraction. The 
alkaline or cyanide solutions are used for 
the general deposition of cadmium in the 
ordinary process of plating. 

The acid solution is made of a mixture 
of cadmium sulphate and ammonium sul- 
phate, double salt of cadmium ammonium 
sulphate being used. Such a solution by it- 
self gives a “treed” deposit, and to overcome 
this difficulty an addition agent, such as 
peptone, is needed to give a smooth reguline 
deposit. 

The bath works well with about 6 to 7 
amperes per square foot of cathode ‘surface, 


and there is no difficulty whatever in strik- . 


ing all over the article to be plated or pene- 
trating to the deepest recesses. 

As mentioned before, the tendency for the 
solution to burn or “tree” is overcome by 
the addition of organic substances of a 
colloidal nature, and the sole trouble with 
the bath is the gradual decomposition of 
these colloidal addition agents, which, in the 
case of peptone, is split up by the action 
of the acid of the solution into the amino 
acids, necessitating frequent filtration, and 
the restoration of the amount of peptone, etc., 
that has been destroyed through this acid 
hydrolization. The alkaline or cyanide bath 
appears free from these defects. 

The ideal solution, in my opinion, is one 
made up of cadmium potassium cyanide, 
containing an excess of potassium cyanide; 
the addition of a small percentage of sodium 
hydrate and dextrine helps the deposition 


and gives a smooth deposit of cadmium 
which can be brilliantly finished. 


An excellent bath is one made up of: 
Cadmium potassium cyanide..12 ounces 
Sodium hydrate.......... ¥Y% to 1 ounce 
ee rey ere ears Y% ounce 

Per gallon of solution. 


This solution will work in the cold and 
will give a current density of 15 amperes 
per square foot at a pressure of 2 volts. It 
works in a very similar manner to a silver 
solution, requiring occasional additions of 
potassium cyanide to maintain the cleanliness 
of the anodes, and more rarely the addition 
of sodium hydrate to maintain the original 
conductivity. which has been lost owing to 
the carbonation by the atmosphere of the 
free sodium hydrate present. 

The bath is worked with cast cadmium 
anodes in the form of plates, and the amount 
of metal per gallon is roughly three ounces. 

No trouble has been experienced with this 
solution over the past four or five years 
which cannot be speedily rectified in a 
similar manner to troubles akin to a silver 
plating solution, and for commercial practice, 
in our opinion, the cyanide solution of 
cadmium is far preferable to the acid so- 
lution of cadmium, for these reasons. 

It will be found that if cadmium is de- 
posited upon highly polished steel and the 
deposit is subsequently removed by making 
the plated article the anode in a solution of 
potassium cyanide, that after stripping by 
this anodic means the polished surface of 
the steel has been lost, showing a deeply 
recessed pitted surface, compared with a 
piece of originally polished steel which has 
been through a similar process except de- 
positing cadmium upon it. 

In view of these results I am strongly 
of the opinion that the cadmium alloys with 
the steel, even in the cold, but this alloying 
action can be speedily increased if the 
article, after depositing with cadmium, is 
maintained at a temperature of 350 deg. 
Fahr. for a few hours in a non-oxidizing 
atmosphere. At the end of this time the 
whole of the film of cadmium will have dis- 
appeared, and upon making it the anode in 
a solution of potassium cyanide the depth 
of penetration of the deposited cadmium into 
the steel will be noticed, and the depth is 
really remarkable. 

Articles so treated have been exposed to 
the atmosphere for a year without signs 
whatever of rusting, although when the 
article so treated was polished, no signs 
whatever of the cadmium deposit was 
noticeable upon it. 

Cadmium has also been used in conjunc- 
tion with silver for depositing a cadmium 
silver alloy, which, it is claimed, is more 
resistant to tarnishing than the ordinary 
silver deposit obtained in commercial plating. 

The difficulty attendant on the process, 
however, has been the maintenance of the 
correct amount of cadmium in the solution 
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and the constant check upon the deposits of 
silver and cadmium to ascertain if the de- 
sired amount of cadmium is present, as, 
owing to the difference of potentials between 
the two metals and the higher current den- 
sity applicable to the deposition of cadmium, 
there is always the difficulty that the deposit 
would contain more than 7% per cent, the 
maximum cadmium content permissible in 
silver plate, without loss of color and various 
other attributes connected only with the 
deposition of pure silver. 

For this reason, viz., that the bath and 
deposits must be under constant,analysis, the 
deposition of this cadmium silver alloy has 
been virtually dropped in commercial prac- 
tice. 

Cadmium can also be deposited from so- 
lutions of sulphate and fluo-silicic acids, and 
also the double perchlorate of cadmium. 
The fluoborates of cadmium have been used, 
but not in the strictly commercial sense. 

The amount of cadmium being deposited 
is ever increasing, and from a reliable source 
it is gathered that the consumption is up — 
to 10 tons a month in the United States. 





In speaking of the above, Miss Calm M. 
Hoke, a well known consulting expert of 
the New York jewelry trade, stated that 
cadmium plating is much more valuable on 
iron and steel than on jewelry but the sub- 
ject -is of interest because some jewelers 
have experimented with it as a finish for 
white gold. However, as a finish for white 
gold, Miss Hoke says, it has not been 
especially successful, adding: 

“Its color when freshly deposited is beau- 
tiful; I would describe it as half-way be- 
tween that of silver and that of platinum. 
But it soon becomes dull and leaden; not 
exactly black, but leaden in tone. It is 
nothing like as hard as nickel-plate; it re- 
sists friction or buffing about as well as 
zinc (its closest chemical relative). | The 
bath that has been used is the cyanide bath 
described in this article, either with or with- 
out dextrine or other organic colloid ad- 
dition agent. The bath is very easy to 
manage, and gives a handsome deposit hot 
or cold. The only objection is that some 
days or weeks later, the deposit gets grey, 
dull, and leaden.” 








Life Stages of an Enterprise 





NE of the members of a famous busi- 
ness house in Chicago once wrote that 
the average business developed as follows: 

“First—An ENTERPRISE. 

“Second—An EsTABLISHED ENTERPRISE. 

“Third—An ENTERPRISING ESTABLISH- 
MENT. 

“Fourth—An EsTaBLISHMENT.” 

Beware of that last phase in business, 
The fall from the third phase is generally 
more of a glide than a tumble. It is a 
retrogression unnoticed till stage four has 
“arrived,” as clearly demonstrated by the 
accountants in the office. That last condition 
is like old age, it “creeps along” unawares. 
And nothing is lacking to cause the ailment 
except the falling off the enterprise. With 
this latter element in activity the house may 
last into the centuries, lacking it the credit 


doctors will diagnose and fill out the 
prognostic symptoms as a moribund 
case—C. W. C. 
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REGENT Perarts, finished with larger pearls and 
two pear-shaped drops, loops of tiny seed pearls 
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Production of Platinum and Allied Metals in 1925 

















A Report Made to the Bureau of Mines of the Department of Commerce 
By James M. Hill 


WasuincTon, D. C., Nov. 26.—The re- 
port on “The Production of Platinum and 
Allied Metals in 1925,” which was compiled 
by James M. Hill for the Bureau of Mines 
of the Department of Commerce will form 
a part of the.annual report of “Mineral Re- 
sources of the United States 1925—Part 1,” 
and will occupy pages 53 to 63 of that vol- 
ume when published by the government. 
Mr. Hill’s report has just been released sepa- 
rately by the Bureau of Mines, and reads 
as follows: 

Crude Platinum 

Mine returns for 1925 indicate a produc- 
tion of 12 troy qunces of crude platinum in 
Alaska, 312 ounces in California, and 19 
ounces in Oregon, a total of 343 ounces for 
the United States. In 1924, Alaska produced 
28 ounces, California 285 ounces, Oregon 20 
ounces, and Utah 2 ounces. 

Platinum refiners report purchases of 
domestic platinum in 1925 as _ follows: 
Alaska 24 ounces; California 160 ounces; 
Oregon 60 ounces; Colorado and Utah 7 
ounces—a total of 251 ounces, or-59 ounces 
more than refiners purchased in 1924. Re- 
finers also report purchases of 47,297 ounces 
of foreign crude platinum in 1925—4,852 
ounces from Australia, 2 ounces- from Can- 
ada, 37,962 ounces from Colombia, 4,473 
ounces from Russia, and 8 ounces from the 
Dutch East Indies. The total: is 17,182 
ounces less than the purchases reported in 
1924. According to the Bureau of Foreign 
and Domestic Commerce the imports of 
platinum from Colombia during 1925 were 
33,595 ounces, and the total imports.of un- 
manufactured platinum 106,478 ounces, an 
increase of 11 per cent, as compared with 
imports of crude in 1924. 


Refined Platinum Metals 
NEW METALS 


Reports ofrefiners of crude platinum, 
gold bullion, and copper indicate that 49,643 
ounces of platinum metals were recovered in 
the United States from these sources in 
1925, a decrease of 16,364 ounces, or 25 per 
cent, as compared with recoveries in 1924. 
It is estimated that of the total quantity in 
1925 11,209 ounces was derived from domes- 
tic sources. 

SECONDARY METALS 


Secondary platinum metals are those re- 





Helen M. Gaylord, of the Bureau of Mines, as- 
sisted in the preparation of this report. The figures 
on imports and exports were compiled from records 
of the Bureau of Foreign and Domestic Commerce 
by J. A. Dorsey, of the Bureau of Mines. 


covered from the treatment of scrap metal, 
sweeps, and other waste products of manu- 
facture that contain platinum. Although the 
figures in the following table undoubtedly 
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crude and of Russian origin. Part of the 
metal from the United Kingdom, France, 
and Germany is doubtless Russian crude, but 
the bulk is probably refined metal from 
Russian crude. The total value of platinum 
metals imported for consumption in 1925 
was $13,230,148, an increase of 20 per cent 
as compared with 1924. 

Exports of platinum in 1925 were 177 per 
cent greater in quantity and 161 per ‘cent 
greater in value than in 1924. See table 
on page 47. 








NEW PLATINUM METALS RECOVERED BY REFINERS IN THE UNITED STATES, 1924-25, By 
SOURCES, IN TxOY OUNCES 





































































































Year 

1924 
Domestic: Platinum Pelladium Iridium Osmiridium Others Total 
Came Glatiniai 5 oo Sosa eck a wee 66 eee 27 16 4 113 
RECA eee Pare MC EY AP aes 775 wee wee ats : O98 
Gold and -copper refining............... 3,457 2,893 26 16 ae 6,392 
3,523 3,668 53 32 4 7,280 

Foreign: 

Rpeurle (PIAA 055555 «cy nls esis vai e rien’ 52,766 369 627 1,229 70 = 55,061 
NP eats chro ries dasa puececta eee 1,538 2,028 wes ees 100 3,666 
54,304 2,397 627 1,229 170 58,727 
Pokal: reeowery oo. obs bs ec vee ce aseee 57,827 6,065 680 1,261 174 66,007 

1925 

Domestic: 

EAN SEWANNME 655.2 <-o:0's'ie'e's Satie goo eeees 136 eee 36 39 3 214 
We ar teate pari av eracaitcinidie aieere a asap anew Slate abc 2,842 gis Sia ean 2,842 
Gold and copper refining............... 4,189 3,952 en 12 aes 8,153 
4,325 6,794 36 51 3 11,209 

Foreign: 
Crude ..cces Eee, ee aE TP Ph are vccececncdOysae 259 237 597 51 37,884 
Gold and copper refining............ Oey \ 305 10 Sake ape 550 
36,975 564 247 597 51 38,434 
Total recovery .........ccecees vee e 041,300" 7,358 283 648 54 49,643 

contain some duplication, it is believed that Consumption 


they are worth publishing, for the secondary 
metals constitute a considerable proportion— 
19 per cent in 1925—of the total platinum 
metals available for consumption in the 
United: States. The fact that the recoveries 
of platinum, iridium, and palladium de- 
creased while the recovery of other metals 
increased can be attributed to the larger use 
of the by-metals, particularly osmium, as a 
hardener for platinum. 


According to reports from refiners, the 
consumption of platinum metals in the 
United States in 1925 was 176,602 ounces, 
an increase of 7. per cent as compared with 
1924. The chemical industry increased its 
consumption 2,229 ounces, most of which 
was platinum. The electrical industry used 
2,736 ounces more and the dental industry 
3,068 ounces more than in 1924. The jewelry 
industry increased its consumption by 6,782 - 








SECONDARY PLATINUM METALS RECOVERED IN THE UNITED STATES, 1916-1925, IN TROY ‘OUNCES 


Year . Platinum 
Pe ofc adda RAN ERTS a ee LAS 45,156 
TORE oss eh 6 ROMS eae Cantante’ ae boas 59,007 
BO sexs, ve ate ea Rit Calorie bee Bina 4 abe 40,378 
athe ps PEERED in LA Ee ap ee EN ie 54,545 
PO. 5 pent b.s'b,c <a ow tint Se omacea be Ks 51,255 
Co: fC TONE ne a SET gin Ore ~ 8 Shae 39,131 
FOOD oe ohh. 635k lomo sa ahenkseiedbee 40,062 
Rc igs <p a uaauicsiela one ee easigzieia 39,152 
TOE: vinos S¥o.0a Us ng WEEK AO CAREER 45,474 
po - Ae PG Re i wae ph Ben Ch BL phadladatc 5 erie sos 35,578 


Palladium Iridium Others Total 
1,284 1,535 es 47,975 
3,347 9,832 72,186 
1,795 3,410 45,583 
3,467 3,504 61,516 
3,100 3,355 ee 57,710 
4,887 1,776 229 46,023 
4,193 1,937 496 46,688 
6,246 2,021 453 47,872 
5,784 2,200 1,013 54,471 
4,680 1,827 1,189 43,274 








The metal imported ‘from Panama and 
Colombia is crude, and that from Latvia, 
Poland, and Sweden is believed to be largely 








NEW PLATINUM METALS RECOVERED BY REFINERS IN THE UNITED STATES, 1916-1925, in 
TROY OUNCES 


Year Platinum Palladium [Iridium Osmiridium Others Total 
BE Geko okckiskadearpesbice 24,518 2,885 370 315 bara 28,088 
OES Bhs 5.553 SRE ead ee 33,009 + 4,779 210 833 zis 38,831 
Se eee coe 54,399 4,024 465 539 326 59,753 
rss oom edge oeiic a eews 40,220 3,807 401 402 279 45,109 
Be oe 52 20 SAD gs Oe ae 36,015 4,309 418 409 393 41,544 
MNCs ws cok baa kadeauee 51,791 2,686 286 581 1,026 56,370 
A Fees Sate et 54,142 aa A ae 210 ve ~ AyZO1 122 57,718 - 
ns I ean Ea pe a i * 46,780 1,934 280 787... 16 49,797 
MM mo, Ro iy te 05 * 57,827 6,065 680---~ 1,261 _.: 174 eis 6,007 
BECPNT? peo ere atic s 41,300 7,358 283 648 54 49,643 


ounces, and used more osmium and rhodium 
than formerly and less palladium. 
Market and Prices 
CRUDE PLATINUM 
Sellers of domestic crude platinum re- 
ported they were paid for metal content 
based on assay, and no figure can be given 
for crude platinum. Buyers reported pur- 
chases at $90 to $130 an ounce for domestic 
and $71 to $112 for foreign crude platinum. 
Buyers of. foreign and domestic, crude plati-, , 
num in the United States who reported pur- 
— (See-tableon page47y 
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New Broadway Show 
“The Pearl of Great 


Price” Features Deltahs 





A spectacle drama of unusual beauty 
is being shown at the Casino Theatre, 
New York, under the direction of 
the Messrs. Shubert. 





Photo shows Claudette Colbert, starring as 
Pilgrim in “The Pearl of Great Price.” 


This. play, “The Pearl of Great 
Price,” revolves about a large pearl 
given to Pilgrim, the star character, by 
her mother. The pearl used in the play 
is a Deltah Pearl, proper programme 
credit being given, and duplicates of this 
“Pearl of Great Price’? are being sup- 
plied to the trade to retail, completely 
boxed, at $2.00 each. 

The play is pronounced a success. 
Visiting wholesale jewelers to New York 
are invited to communicate with us. We 
will arrange for free tickets to a per- 
formance which will be highly enjoyable. 





Notes of the Trade 


We offer our sympathy to Mr. Joe 
Egan, of Providence, esteemed represen- 
tative of the Karpeles Company and 
formerly a salesman for Deltah Pearls, 
upon the death of his mother. 


ae a ee 


The Paris Office reports good busi- 
ness in emeralds to the local and visiting 
trade. 

* * * 


The Chicago Office reports the open- 
ing of its annus! Deltah Pearl delivery 
stock and an active demand for ‘pear!s. 


Make This a Deltah Xmas 


New Hope Emerald 
Enjoys Wide Sale 
Daring First Xmas 





Manufacturing jewelers report an un- 
usually popular sale for jewelry mounted 
with the new Heller Hope Emerald. 
This stone, which was discovered and 
introduced to the trade but a few months 
ago, has met with excellent success. It 
is obtainable in rings, bar pins, brace- 
lets, brooches—in fact, in almost every 
form of jewelry—most often in combi- 
nation with diamonds. 


For a youngster, this new member of 
the HOPE family is doing unusually 


well. 


No. 16 


ee 





' Industry Expects 


Large Holiday Climax 
To Prosperous Year 





The almost unanimous opinion of 
manufacturers and wholesalers is that 
1926 has been a good year for the whole 
trade. 

Certain lines have enjoyed unus 
business. Diamonds, and fine joa 
in general, watches and watch attach- 
ments, silver, pearls—and numerous 
others are doing splendidly. 

Not the least of the factors which have 
helped toward this condition is the large 
amount of advertising which has been 
done for jewelry this year. The national 
publicity campaign has been effective, 
and a score of campaigns by individual 
manufacturers have all added to the 
total. In this connection we are proud 
of our hnational radio broadcasting, the 
first broadcasting on a large scale to be 
done by any jewelry concern. 

















Illustration above shows “The 
Queen Marie,” one of the Deltah 
Xmas items, with new Jeweled 
Slide fastened close to throat. 





; The Fastidious Buyer 
xs Inspects Deltah Pearls 





Graduated Necklaces 
With Gold and Platinum 


Clasps, Many Diamond-set, 
All Attractively Boxed. 


Three-Strand Pearls 


Silver or Gold Clasps Attrac- 
tively Boxed. 





Jeweled Pendants 


Combinations with Pearls— 
Handsome Reproductions of 
Platinum Jewelry. 


Paris Styles 
Fancy Pearl Necklaces 


Pearl Ropes 
Long Lengths 
Assorted Sizes 


Pearl Chokers and 











Specialties 
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PLATINUM METALS CONSUMED IN THE UNITED STATES AS REPORTED BY REFINERS, 1924-1925, py 
INDUSTRIES, IN TROY OUNCES 











Percent- 

Industry Palla- age of 

1924 Platinum dium Iridium Others Total total 
ORGS Sy Ce er eT eee eee 10,507 436 122 403 11,468 7 
ARB RS RA RACISTS 16,588 3,099 1,269 ...... 20,956 13 
Pental .... seer eee e eect te eee ete eeeecees 11,092 10,049 Ra eee 21,272 13 
ewelfy cee cece cece settee etree eee e ee eeeeee 87,151 12,480 2,204 746 102,581 62 
ae a ies eRe eRe Dela gS a cla ah 5,012 _ 2,122 634 973 8,741 5 
1925 130,350 28,186 4,360 2,122 165,018 100 
Bc cbc Fok se Vise dewae ee et fivaicwa dos 12,558 383 71 685 13,697 8 
esr! SE EELS SIE TM 18,845 3,157 1,579 111 23,692 13 
BES 6. snseusweasev yah Kaeys ipa pect 9,293 14,952 ia. 24,340 14 
Jewelry SF areserereWs wane ates armor eee Oats eles Mia 93,293 10,950 2,840 2,280 109,363. 62 
Miscellaneous .....--eeeeeeseeeeeeeeeees Tre 3,356 520 220 1,414 5,510 3 
137,345 29,962 4,805 4,490 176,602 100 


Imports and Exports 
PLATINUM METALS IMPORTED FOR CONSUMPTION IN THE UNITED STATES, 1916-1925. 














Troy Troy 
Year ounces Value Year ounces Value 
| A rscrier s ors 63,795 $3,710,815 DOES idee rashetnses casee 78,378 $5,418,464 
| Ao er 35,773 2,957,197 BOE 2 capadnwudewmucwenune 110,025 8,983,547 
, Veer 56,756 5,167,908 RONEN oc 'ein'ae aiha'e WX wees y & 106,637 10,466,705 
BEET vec cccseccncvccees 68,054 6,747,447 BOE willed eee-eu eee weke 111,359 11,030,349 
WOAD- ccc ccccccvccvcces 100,546 10,617,440 RES sd owe case eRe ees 125,802 13,230,148 
PLATINUM METALS IMPORTED FOR CONSUMPTION IN THE UNITED STATES 1924-1925, By METALS 
1924 1925 
ofr 25 naa ‘ yy wo an pathy 
Troy Value Troy Value 
Metal ounces Total Average ounces Total Average 
Platinum: , manor 
Ores of platinum metals (platinum 
Saébent) dete tea- Perea aera k a0 1,890 $207,905 $110.00 757 $71,386 $94.30 
Grains, nuggets, sponge, or scrap. 61,952 5,937,792 95.85 58,718 5,725,015 97.50 
Ingots, bars, sheets or plates, not 
less than one-eighth inch thick.. 31,871 3,678,416 115.42 47,002 5,504,068 117.10 
95,713 9,824,113 102.64 106,477 11,300,469 oogh 
Manufactures of, except jewelry.. 17 2,367 139.24 62 6,991 112.76 
CE Saks sob ivssensislinescessiess 1,397 214,384 153.46 2,349 586,913 249.86 
See 1,446 174,460 120.65 3,236 446,276 137.91 
CSE een ee errr a Pere 350 38,931 111.23 1,050 120,845 115.09 
CE . cs 6.00 se oves se eussticcscus 10,388 624,478 60.12 8,296 483,349 58.26 
9 5503's ale dane Seen $69 1,166 105,770 90.71 2,476 169,687 68.53 
EEN cng c'n'4'9.0 b 0.0.6. 6)610 EeLbweS sos 882 45,846 51.98 1,856 115,618 62.29 
111,359 11,030,349 99.05 125,802 13,230,148 105.17 


PLATINUM METALS IMPORTED INTO THE UNITED STATES IN 1925, BY COUNTRIES IN TROY OUNCES 


[General Imports] 














Platinum 
(grains, } 
scrap, Osmium Rhodium 
ingot, Iridium and and . 
Country etc.) Palladium osmiridium ruthenium Total 
NE 5.5 5-0 a's ocd vere ee Sakae: (SORE ROR TRE, hl he ORT Te itasre AOaS oie iz 
Sisk 4 3% 0-5 4 0:04: Be ees teatear '\) ‘dices PEO? Shs auction’ 739 
SE TG hsee's <s.0.00 0 ste se Bee Cae tigen! ets are Sine cuore are nailed ak ie ean agate 12 
ae 644 BOT > ‘Sap cesescdd., o ekeawesmad 1,005 2,246 
SSG cn 6.4.0 0:s0'e wees PE coe Me a Sure a lade Rely, ald CRRESIR REN == MESS 777 
I a40:5 6.6 bes wae ace MS pe seu tts =<. pelvte nase ) Cee keke ean Rear w ee awe 185 
RE 5s ssw es awe BGG | Re cddiciviswe:: " nease@epeaes: ‘nemiamceber” Veerhe geass 33,595 
DEEMON/, sina sine'e'e'e 00's Be po eer rie Meant ici Ta Tebingha piste bls i CC RANG wreck Dak hoe wage aie estan 2 
SIDES rs 8c ois04-4 wep CS ee Aare 442 314 805 3,269 
Ns 56 's\s arc 3is'a oases me +, el wlbic-tie's 60 GEOR Gi ke incwie é 984 
DN on oss 6 0 eusese'8id a OS eR Se Oe Ory SRE Ph Me ere me ee ee ICL a 267 
EE as oias Ses c's wees MON - Veetieween’ 2) spose eee oo eadewiia acer Wien yee me 30 
sais vc casera 6,000 MO oe HO ects 60 6,260 
DIN iss. cidcios wok e:0 BS ceeseees | eee nnd seule. Moet wamamledn, naw erie as 1 
MOSS «Sc vice uc'euse OORT -) cewcaae. le ealeleatealbe oo Ser emtMEI REGEN * phoretel netomat 161 
United: Kingdom ...... 62,607 7,499 1,847 2,787 2,462 77,202 
WUOUIID. oc coc é sje aceie Ber bs scess w+ = | Barun Reale aves. e taor haces eNO ceed cca ner 4 
106,478 8,296 2,349 4,286 4,332 125,741 
PLATINUM EXPORTED FROM THE UNITED STATES, 1916-1925 
° Manufactures of, except 
Unmanufactured jewelry 
Year ounces ounces 
is a) 7 i 
Troy Value Troy Value 
ES oo i6 ss | acs chee h aka eke mauincastee 1,145 $97,988 (4) $ 83,864 
RE ech sc clcecits <3 yas tuntute Ceaiash cae waists 3,445 234,433 (2) 65,415 
NE sie Wo:5r oa Soa oes Ce Race Ok ans Oe8 119 13,511 (4) 23,562 
Si csv sienucthivs deaaeaikeessrunesy esse 522 75,066 (4) 54,529 
LEIP SEAS ae epee 1,302 177,115 (4) 111,014 
EERE ESS BREE. ape ene 3,272 244,473 , 741 85,216 
Eee, BCCAP, O00 Olds. 6iicc.ssccccccves 143 13,149 
het 4 sheets, wire, and alloys........... 1,313 127,047 § 486 35,967 
ES 5 04.2.0 Srimete ete aol ona aner secs 1,151 128,599 592 65,073 
NL 4 5:<> sao v'ou'gaRon ad ibedetaleesescoubev 5,854 643,282 1,274 136,948 
aS iii rep itne See TONE NS os wie alaee 6 06 A> 16,234 1,787,122 3,537 249,975 
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chases in the year 1925 are listed below as 
follows: 

American Platinum Works, 325 New Jer- 
sey Railroad Ave., Newark, N. J. 

Baker & Co. (Inc.), Murray and Austin 
Sts., Newark N. J. 

J. Bishop & Co., Malvern, Pa. 

Sigmund Cohn, 44 Gold St., New York, 
Ne ¥: 

Goldsmith Bros. Smelting & Refining Co., 
907 Heyworth Building, Chicago, III. 


S. B. Gracier (Inc.), 608 Commercial St., 
San Francisco, Calif. 


Kastenhuber & Lehrfeld, 24 John St., New 
York, N. Y. 

Pacific Platinum Works (Inc.), 814 S. 
Spring St., Los Angeles, Calif. 

R. & H. Platinum Works, 709 Sixth Ave., 
New York, N. Y. 


Shreve & Co., Post St. and Grant Ave., 
San Francisco, Calif. 


L. F. Waterman Co., New York, N. Y. 

Wildberg Bros., 742 Market St., San Fran- 
cisco, Calif. 

H. A. Wilson Co., 
Newark, N. J. 


REFINED METALS 


The quoted prices? for refined platinum 
remained within the limits of $117 to $120 
an ounce throughout the year; they were 
lowest from January to April, rose to $120 
in May, and closed the year at that figure. 
It is believed that the average selling price 
of the year was $118. Iridium began the 
year at $325 an ounce, rose to $375 to $400. 
in April and to $400 by July, but declined 
to $395 in October with supplies short; the - 
average selling price was approximately $385. 
Palladium .opened the year at $79 to $83, 
declined to $75 to $83 in July, immediately 
rose, and in October was $80 to $83; the 
average selling price was $78. Osmium sold 
at $102, rhodium at $95, and ruthenjum at 
$85 throughout 1925. The 5 per cent iridium 
alloy sold at an average of $130 an ounce, 
and the 10 per cent. alloy at $143 an 
ounce. 


97 Chestnut St, 





2Engineering and Mining Journal-Press: Vols. 119, 
120, 1925. 
(To be continued) 








John Schumacher, who is engaged in the 
retail jewelry business on the sixth floor in 
the building at 562 Broadway, New York, 
has sent to his friends and customers hand- 
some pocket diaries, or daily memorandum 
books. These are bound in beautiful sort- 
green levant leather, with hand-tooled and 
gilt embellishments. The booklets contain a 
great deal of useful information relating to 
things which confront people in every-day 
life. An example of this information is‘a 
list of ancient and modern monthly birth- 
stones, various wedding anniversaries, start- 
ing from the first year to the 75th anni- 
versary, or diamond jubilee. A brief his- 
tory of all the famous diamonds is also ‘con- 
tained in the book, as well as a table of 
postal rates, weights and measure tables, six 
per cent. interest tables and the names of 
all the cities in the United States having’ a 
population of over 30,000. Altogether it is 
one of the most useful little volumes of in- 
formation distributed in the jewelry— trade. - 
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Artificial Pearl Necklaces 


a superior reproduction 


direct from France 


Made and Sold in Europe for 15 Years 





Worthy of a place among gems 





ALSO 


Earrings, Sautoirs, Scarf Pins and Bracelets 
Hand Made 18 K White Gold Mountings with our artificial pearls 





GATTLE & HUNTER 


576 Fifth Avenue, New York 


IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 
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Consular Reports on Foreign Clock and Watch Trades 





Conditions in British, Polish and Black Forest Industries Outlined in Reports 
to Department of Commerce 














WasHINGTON, D. C., Dec. 7—The swamp- 
ing of the British market with foreign 
clocks during May and June, 1925, in anti- 
cipation of the reimposition of the cus- 
toms duty on July 1 last year, gradually 
is being overcome. There is evidence that 
the abnormally large importations dur- 
ing that period have been absorbed, as 
Alfred Nutting reports to the Department 
of Commerce from the American Consulate 
General at London that British imports dur- 
ing the third quarter of the current year 
numbered 502,693 clocks, as compared with 
a total of 662,584 for the whole of the first 
six months. 

The official trade returns show that from 
July to September, inclusive, 395,570 Ger- 
man clocks were imported, against 550,466 
from January to June, or at a rate of 791,- 
140 for the second half of 1926, even as- 
suming no further increase should occur. 
Similarly, French clocks numbered 50,915, 
as compared to 34,689, and clocks from other 
countries 48,330, as compared to 42,291 in 
the first six months of the year. 

British imports of American clocks re- 
corded a startling decrease, only 7,878 hav- 
ing been entered in the quarter ended with 
September, as compared with 35,138 in the 
first half of the year. 
imports of American clocks doubtless is due 
to competition from the German article and 
those from other countries, Mr. Nutting’s 
report observes that similar competition has 
existed in the past and has been met success- 
fully. Judging by the imports values, how- 
ever, the present costs of American clocks 
average higher than last year, while German 
costs have dropped. 

Not only is an intensive advertising cam- 
paign desirable to place American clocks on 
a better foothold in the British market, re- 
ports Mr. Nutting, but such announcements 
should, if possible, list retailers in the dif- 
ferent localities from whom purchases can 
be made. Mr. Nutting pointed out that an 
advertisement which gives only the name and 
address of a wholesale house is insufficient 
as, with the large displays of competing arti- 
cles in retailers’ windows, most purchasers 
will not go to the trouble of ascertaining the 
names of vendors of the advertised Ameri- 
can clocks. There is also the question of 
telative cost prices and Mr. Nutting recom- 
mends efforts to bring the retail prices of 
American clocks more closely into line with 
German clocks. 

British imports of watches show an in- 
creasing trend as the year approaches its 
end. During the period from July to Sep- 
tember, the number received, whether with 
gold, silver or other metal cases, was larger 
than the average for the first six months of 
the year. In the third quarter 27,219 watches 
with gold cases were imported, as compared 
to 45,604 in the preceding six months; 122,- 
588 with silver cases, as compared to 73,889; 
and. 502,647. with cases of other metals, com- 


: ret with “994,738 in the first-six. months of = 


From January ‘to September, inclu- 





While the decline in. 


sive, aggregate imports of watches of all de- 
scriptions amounted to 1,706,685, as com- 
pared to 4,911,954 in 1925, and 2,645,475 in 
1924. Reexports totaled 50,045, against 185,- 
977 and 192,189, respectively, in the corres- 
ponding period of 1925 and 1924. 

The only description of watch cases im- 
ported at a higher average ratio in the third 
quarter of the year, as compared with im- 
ports in preceding six months, was gold 
cases, of which 64,603 were received, as 
compared to 115,541 in the preceding and 
longer period. Imports of silver cases num- 
bered 62,533 between July and September, 
as compared to 152,204 in the first half of 
the year, and cases of other metals, 4,008, 
compared to 9,763 in the first six months of 
the year. For the first nine months of 1926 
aggregate imports of all kinds of watch cases 
amounted to 408,752, as compared to 618,731 
and 654,651 in the corresponding period of 
1925 and 1924. 


Polish Watch and Clock Industry 

The Polish watch and clock industry has 
been hit hard by general business depression 
and the limited business going on is mostly 
in the hands of foreign firms. If American 
watch and clock manufacturers are willing 
to do the missionary work necessary and 
meet European price and credit competition 
to some degree, there is no reason why they 
should not be ready to claim some business 
as conditions improve, Asst. Trade Commis- 
sioner L. J. Cochrane, at Warsaw, advised 
in a report received today by the Depart- 
ment of Commerce. American products now 
are practically unknown on the Polish mar- 
ket. 

As compared with eight watch and clock 
factories and six clock case factories before 
the war, Poland has at present only three 
of the former and two of the latter concerns. 
Of the present watch and clock factories, 
two located in Warsaw and Teschen make 
alarm clocks and one in Szren makes wall 
clocks. The activities of the Warsaw fac- 
tory consist principally in assembling parts 
imported from abroad. 

The most popular makes of imported 
watches and clocks in Poland are Omega, 
Longines, Patek and Nardel, and Glasshut- 
ter, all Swiss. The best alarm clocks come 
from Germany, but Switzerland has a con- 
siderable part of the business. French firms 
recently have tried to beat Swiss and Ger- 
man competition along this line, but their 
offerings have been of inferior quality. 
Tower clocks are brought partly from Ger- 
many and partly from Czechoslovakia. Im- 
ported watches and clocks are subject to a 
very high customs duty, running from 100 
to 600 per cent ad valorem, but despite this 
have been able to beat the Polish product. 


Proposed Consolidation of Black Forest 
Clock and Watch Industry Still Pending . 
Proposed consolidation of the Black Forest 


-‘clock and watch -industry of Germany has 


not -yet -materialized, according toa. report 
received by~ the Department of Commerce 


‘attributed 
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from Consul Erick W. Magnuson, at Stutt- 
gart. The project was initiated by the prin- 
cipal factories in the Black Forest district 
last July, and, though no definite agreement 
has been reached, it is understood that nego- 
tiations are still ‘going forward. 

Unofficial reports reaching Washington re- 
fer to a rumor that overtures will be made 
to the principal American watch and clock 
firms with an international combine as the 
object sought. One German manufacturer 
is quoted to the effect that through a com- 
bination of seven or eight of the large Ger- 
man and American factories it would be pos- — 
sible to dominate the distribution of clocks 
and watches throughout the world. 

Some improvement in the Black Forest 
industry during the third quarter of the year 
was of no significant benefit to the industry 
as a whole, reports Consul Magnuson. Ex- 
ports from Wurttemberg and Baden to the 
United States are being maintained on an in- 
creasing scale.. Shipments of watches and 
clocks to the United States during July, Au- 
gust and September had an aggregate value 
of $171,815, which is an increase of $48,688 
or almost 40 per cent over the preceding 
quarter, and a gain of $59,130, or approxi- 
mately 52 per cent, over the first three 
months of this year. As compared with ex- 
ports for an average quarter last year, valued 
at $129,500, the gain registered in exports to 
the United States during the quarter ended 
with September last, approximated 25 per 
cent. 








SWISS WATCH INDUSTRY 
Consul D. R. Heath, Berne, Reports to 
Department of Commerce on Present 
Conditions 
Wasurncron, D. C., Dec. 4.—Opposed to 
the proposed calling of a conference by the 
Swiss. Federal Government for devising 
means to improve conditions in the watch- 
making industry, the Chambre Suisse de 
Horlogerie (Chamber of Commerce for the 
Watchmaking Industry) asserts that the 
manufacturers themselves will combine to 
bring about better business. The Federal 
Government has been requested to call a 
conference of cantonal governments, banks, 
firms and workers by the authorities of the 
Canton of Neuchatel but the Swiss Chamber 
is outspoken in its opposition to ‘government 
interference, reports Consul D. R. Heath, at 
Berne, to the Department of Commerce. The 
difficult situation of the watch industry in 
the Berne district still persists, Consul 
Heath advised. The Canton of Berne ac- 
counts for about 40 per cent of total Swiss 
production. 
The Swiss industry gradually has shifted 
in recent years from the ‘manufacture of 
cases to the manufacture of works. It will 
be seen in the table below that whereas 
in 1913, the output of cases practically 
tripled the output of works, the manu- 
facture of works last year more than 
doubled the production of cases. As this is 
to .a lowering in quality of 
product the agreement reached by the prin- 
cipal manufacturers concerned looking 
towards establishment of fixed standards of 
practice “int gold watchcase manufacture is 
expected to improve conditions, not only in 
this branch but in the industry asa whole. 
As~almost the entire Swiss> production is 
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“Orienta Pearls’’ artificial with Diamonds set in Platinum and 18kt White Gold 
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“Orienta Pearls’”—The Jewelers Pearl 


The finest artificial Pearl on the market—mountings of Platinum or Gold 


- “To the eye identical” : 2 
Bracelets—Sautoires J 0, 


Chokers—Ropes Wire Your Orders 


Necklaces—Earrings 05 MN éeau Sbveet Nei Urhi 
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for export, the changed proportion of the 
production of cases and works in 1913 and 
1925 is demonstrated in export statistics 
for these years: 
1913 1925 

Complete works 1,137,125 4,964,018 
Cases 3,039,618’ 2,079,948 
Surplus export of cases 1,902,493 
Surplus export of works 


eevee 


The Swiss watch movements, which now 
constitute the bulk of exports, are inserted 
in foreign-made cases by the exporter-con- 
sumer. The Swiss manufacturers insist that 
the Swiss watch cannot regain its dominance 
in world trade unless the completed product, 
i. e., movement and case, is exported. 








Credit Men Recover $600,000 and Jail: One- 
Hundred. and Fifty Crooks 


More than $600,000 has been recovered 
from fraudulent bankruptcies since June 1, 
1925 by the nation-wide operations of the 
Credit Protection Department of the Na- 
tional Association of Credit Men according 
to reports from committees Made public 
last week. 

The reports show that about 150 bank- 
ruptcy crooks were jailed through the ef- 
forts of the association since it raised its 
million dollar fraud fund in June, 1925. These 
convictions were obtained in every industry 
of any importance and covered the country. 
In New York city alone there were about 
60 convictions in this period. 

At present there are more than 215 indict- 


ments pending that may not result in trials - 


for about four months. The delay is often 
accounted for, the committees find, by the 
“stalling” tactics of dishonest bankrupts to 
wear down the patience of creditors. As 
the association’s credit protection work is 
largely in the hands of paid executives, the 
factor of endurance no longer exists, the 
committees point out and cite cases where 
the association has fought for a trial for 
more than two years. 

“Our success in obtaining evidence has 
been so gratifying,” J. H. Tregoe, executive 
manager of the association, said, “that we are 
now raising an additional $750,000 that will 
make it possible for us to carry on for at 
least another three years. We have opera- 
tives in all important cities and are prepared 
to pick up cases anywhere in the country. 
United States attorneys are with us and the 
judges are realizing more and more the 
value of our work.” 








Charged with selling 49 cent rings for 
$2.50 and calling his product “diamonds,” a 
young white man was recently arrested in 
Spartanburg, S. C. When arraigned before 
the police court he was fined $100 or 30 days. 
He selected the “days.” Police reported that 
he went to a Spartanburg store and pur- 
chased a quantity of cheap rings. - His 
method of operating was to approach some 
person, put up a “hard luck story” and sell 
the ring for $2.50. He then informed his 
customers that they were getting a bargain, 
and that, were it not for his pitiful plight, 
he would not have parted with his “dia- 
monds.” When arrested the youth had about 
18 rings, and according to reports was mak- 
ing headway with his scheme. 
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Canadian Imports of Jewelry, Clocks, Watches, Gems and 
Kindred Lines 


Toronto, Can., Dec. 1—The monthly report of the Trade of Canada for Sept. gives the 
value of imports for home consumption in the 





Articles and Countries from Which Imported 


TOWATY ROD sv onset cnupieksevee 


Clocks 


ee ee 


Watches 


Watch cases and parts thereof, 


finished or unfinished........ 


Watch actions and movements 
and parts thereof, finished or 
unfinished, including winding 
s.r 


Total clocks and watches....... 


Silver, manufactures of, n.o.p., 
and articles consisting wholly 
or in part of sterling or other 
silverware 


ee ee ee ey 


er aE nee eer pares ee 
Precious stones and imitations 
thereof, not mounted or set, 
and pearls and_ imitations 


thereof, pierced, split, strung 
or not, but not set or mounted 


WMSEE cccconccceces 


Diamonds, 


United Kingdom... 
United States..... 
Czecho-Slovakia 

France 
Germany 


2 ey ee ee 
Other countries... 


eee eens 


United Kingdom.. 
United States.... 
France 

Germany 
Italy 
Netherlands 
Switzerland 


eee eee eee 


re 


eee neon eene 
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Other countries... 


United Kingdom.. 
United .States..... 
France 

Germany 
Switzerland 
Other countries . 


United Kingdom... 
United States.... 
France 
Switzerland 
Other ccuntries.... 


United Kingdom.. 
United States.... 
France 
Switzerland 


Other countries... 


United Kingdom.. 
United States.... 
Other countries... 


United Kingdom.. 
United States.... 
Netherlands 
Other countries... 


United Kingdom.. 
United States.... 
Other countries .. 


eereeee 


United Kingdom.. 
United States.... 
Czecho-Slovakia 

France 
Germany 
Japan 
Switzerland 
Other countries... 


seers 


Total 


United Kingdom... 
United States.... 
Belgium 
France 

Netherlands 
Other countries .. 


a 


sees eere 


Jewelry and allied trades as follows: 


Month of September Six Months Ending September 
A... an 
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1925 1926 1924 1925 1926 
$12,584 $9,485 $103,040 $65,334 $59,914 
76,978 88,408 370,400 323,402 394,621 
4,628 11.846 109,847 39,401 60,261 
11,702 5,393 51,878 48,212 43,692 
10,913 11,897 58,777 55,445 70,492 

162 630 3,122 2,949 3,346 
1,988 2,803 10,943 7,081 9,344 
118,955 130.462 708,007 541,824 641,670 
4,013 2,473 9,852 16,870 18,054 
35,321 30,050 130,622 124,473 181,234 
3,956 4,433 9,041 15,047 25,045 
21,293 38,215 114,858 78,888 187,382 
2,174 3,062 11,141 6,244 16,738 
ase ees 242 Sahsiete 8i 
657 486 1,767 4,365 3,459 
pat 134 6,228 877 1,856 
67,414 78,853 283,751 246,764 433,849 
936 176 2,302° 3,789 2,399 
J15 895 8,664 3,569 4,628 
1,825 572 2.571 3,282 1,760 
247 2,275 12,892 3,426 12,376. 
19,633 21,448 88,882 78,094 111,762 
Jada 7 150 147 2,094 
23,556 25,373 115,461 92,307 135,019 
70 476 1,248 1,143 2,855 
21,311 16,649 59,705 60,727 88,770 
poe dies 28 153. 284 
7,041 12,869 38,827 33,434 51,658 
494 212 850 1,018 703 
28,916 26.206 100,558 96,475 144,270 
678 1,107 2,505 3,147 4,062 
44,237 35,500 146,323 153,409 206,802 
aia gake 139 734 9,953 1,36f 
69,331 115,126 396,526 305,851 547,803 .« 
4C7 469 226 3,832 1,824 
114,683 156,312 546,514 474,192 761,852 
6,418 7,606 13,175 30,364 34,896. 
108,570 99.895 412,735 385,566 544,435. 
129,757 202,855 690,252 555.963 985,517 
244,745 301,266 1,121,162 971,893 1,564,848 
9,752 21,208 65,189 83,778 118,640 
3,569 7,96€ 34,302 23,973 38,155 
estes aaend 1,778 60 150 
495 3,790 4,125 2,821 29,536 
13,820 33,064 105,594 110,632 186,481 
See. estes 6.870 12,571 
12,986 66,677 55,805 
36 ide 2,971 1,973 
15,645 76,518 70,349 
7.317 5,539 68,332 97,024 178,206. 
5,167 3,146 41,335 29,652 24,545 
140 1.028 1,019 1,079 3,631 
1,726 4,063 51,508 36,170 14,857 
2,215 1,162 9,899 9,324 18,113 
4,916 207 28,341 30,859 9,830 
863 $29 3,979 3,036 3,639 
1,067 2,800 22,066 x 2,434 5,592 
23,351 18,774 226,479 209,578 258,413 
106,364 158,221 365,968 547,755 606,893 
4,600 1,786 3,386 16,098 16.134 
144,111 76,997 239,094 472,121 445,809 
239 360 20,405 36,738 5,086 
75,343 32,522 349,098 291,807 305,736 
Seanal Setake 18,210 6,090 15,950 
320,657. 2€9,886 996,261 © 1;370;609 = 1,396,608 
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(>= assortment of Platinum Diamond Jewelry is 
most complete and available to help you make 
sales. Your valued orders can be given the full benefit 
of WHEELER SERVICE which means you can get 
what you want when you want it, at a price that is in 
your favor when you consider Quality and Workman- 
ship. 

Depend on us for your special calls this month. 
You will never regret it. 


Write, Wire or Telephone 


Wheeler Trade Mark uality- — Service 
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CHaydenW. Wheeler & Co.Inc 


OFFICE AND FACTORY 
- 58 West 40th Street + New VUork 


Telephone Longacre 7300 
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Jewelry Fashion Notes from the French Riviera 





By L. Reid 
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Nice, French Riveria, Nov. 22.—The dis- 
tinguishing mark of the out-of-door toilette 
this Winter is the high-crowned hat, or the 
pouched beret, also very high. Black is the 
favorite color for these hats. Whether in 
very supple felt or in velvet, these hats are 
untrimmed, or, if trimmed at all, with a band 
of corded ribbon, the remainder of trimming 
being the matter for the jeweler. As orna- 
ments on hats are carefully secured, some- 
thing valuable can be worn, without fear 
of loss. While the hat ornaments seen this 
Autumn were in plain silver, marcassite or 
brilliants, for the most part, this Winter 
color is invariably introduced, or the orna- 
ment is kept in black and white. One of 
these ornaments, perhaps four inches in 
length, with the pin, had a “head” one inch 
in length. There was an oval ring of black 
onyx, surmounting an oval tube of. points of 
crystal, then a band of onyx and a gold 
band, from which the gold pin emerges and, 
after entering the fabric of the hat, comes 
out again, the point being hidden and secured 
by a gold embossed shield. This ornament 
was set slightly on the side ‘of the top of an 
all black hat. 

While some of the hat ornaments are 
tubular in shape, others are oblong, the rect- 
angle being set on a pin, and filled with a 
pattern. The pattern is usually a series of 
straight lines, up and down, sometimes with 
a domino pattern. That is to say, that 
among the pin-point brilliants that run right 
and left there is an occasional emerald, or 
tuby, or sapphire—one color only. They are 
so set as to resemble the pips on a domino, 
one number or another being picked out on 
the smooth surface. Other hat ornaments 
have zig-zag patterns, or lines, straight, but 
running from one corner to the other. This 
fashion of running lines slantwise is much 
seen in barettes as well as in hat ornaments, 
and it is the coming mode in this type of 
jewelry. With the zig-zag or slantwise pat- 
tern there is a line of color introduced, 
something symmetrically, sometimes acci- 
dently, so to speak. If more color is wanted, 
pebble or enamel is introduced. Sometimes 
an ornament will be composed of a circular 
piece of green or pink enamel or pebble, flat- 
tened out, measuring two inches across, at- 
tached by a pin, that enters the fabric of 
the hat, then comes out again to be secured 
by a sheath in enamel to match. These or- 
naments are frequently more costly that the 


hat itself. 
* * * 


Barettes in the new zig-zag or the slant- 
wise patterns are coming in, for the barette 
invariably matches the hat ornament, the two 
making the small parure or set, the clasp or 
bracelet, too, often matching the barette. In 
brilliants, with or without relieving color, 
they are worn about one and a half inch in 
length and one inch in height. In fact, they 
no longer can be called “barettes,” or little 
bars, being almost as broad as long in some 
cases. A rectangle, a kind of frame in plati- 
num or in silver, is filled in with brilliants, 
“and some. relief is given in the shape.of an- 





other gem, to make up a kind of mosaic 
work, that is very pretty indeed. Sometimes 
the rectangle has lines of silver, upon which 
the pin-point gems are affixed, a slight space 
being left between them. 

The animal fashion is seen in barettes. A 
very successful barette and hat ornament to 
match, worn on the Promenade des Anglais, 
at Nice, which is the fashionable corso, at 
midday, was composed of a peacock. Picked 
out in pin-point gems of various colors, the 
peacock was standing sideways on a silver 
bar, the bird being very flat. The lower half 
was behind the bar. A parrot barette was 
carried out in the same style and the hat 
ornament was made to match. 

es & 

Bracelets, single strings of rubies, emeralds 
or brilliants, of large size, are seen. The 
gems are mounted with “claws” and stand 
well out. One string is not worn singly, but 
half a dozen are fastened on the wrist, and 
as each string is separate, they sparkle as 
the hand moves. Some of these bracelets 
have three lines fastened together, in which 
case the top line is in rubies, say, the second 
in emeralds, the third brilliants. The single 
strings, when worn together, are always of 
contrasting bright colors. Barely. put on 
the market, this mode has caught on so 
quickly that the same design in glass may be 
seen for morning or early afternoon wear. 
Curiously enough, it is kept in the three 
colors at present—red, blue and green— 
varied, of course, with white crystalline 
stones or glass. 

The pearl bracelet, of very small or of 
seed pearls, now has an immense clasp to 
close. Several rows of seed pearls are fas- 
tened to this clasp. Sometimes there is a 
criss-cross pattern of pearls, sometimes there 
is a band of pearls sewn together. Occasion- 
ally the top row of pearls in grey, the re- 
mainder being white. Sometimes pink pearls 
are introduced among the white. The clasp 
is an inch in width, or in length, by half 
an inch, the clasp fastening sometimes in one 
way, sometimes in the other. Here the criss- 
cross pattern, the slanting pattern and the 
frame with mosaic work inside is repeated. 
These clasps are almost invariably in bril- 
liants or in brilliants relieved by some other 
sparkling, transparent gem. Very dainty, 
they are an offset to the bracelet that is very 
large and clumsy and made of gold links, 
every other link being filled in with an 
opaque blue pebble... There are, perhaps, 
nine of. these great gold links to make a 
bracelet. 

* * * , 

The new short and very thick ostrich 
feather. boa which is worn round the neck, 
the fluffy thickness just at the throat, and 
the fur boa or stole, is fastened with a silver 
ornament, which also fastens a flower to the 
boa or fur. These safety-pins in gold or 
silver are very ornamental. Sometimes the 
very stout pin has an animal attached. Some- 
times it is, merely a conventional ornament. 
It sometimes happens: that these ornaments 
have birds,.such as peacocks and parrots, the 


5 been opened. at Blackwell, Okla. 2 
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favorites just now, picked out in gaudy 
stones ; dragon flies are also seen and lizards. 
Sometimes these birds and insects are carried 
out in marcassite. 

*x* * * 


The mingling of beads of different colors 
and made in different substances, is one of 
the fashion notes of the Winter mode. A 
fringe will be made up of pale old rose beads, 
for six inches of its length, the remainder, 
4 inches, being in copper beads, to trim a 
gown in old rose chiffon. Gold and delf 
blue is seen together, mingled in the same 
way, while iridiscent beads are also used. 
Fringes of opaque beads are used to cover 
the bare arm, the fringe falling flat when the 
wearer holds her arms to her side. When 
she moves them the fringes partly drape her 
arms. Silk fringes are even more seen than 
porcelain or glass beads for this purpose, 
which they fill much better, the silk clinging 
to the arm. These fringes are arranged fichu - 
wise, over the shoulders, forming an apology 
for sleeves, and draperies with bead fringes 
to match are arranged on the skirt in a simi- 
lar manner; that is to say, low over the hips, 
coming higher in front and back, in irregular 
flounces, or in some way to make an uneven 
end effect, which is so much sought after 
just now for light dresses. 








Status of Price Maintenance and Misbrand- 
ing Bills in the Short Sessions of Congress 


WasuinctTon, Dec. 1—The Kelly Bill to 
legalize re-sale price maintenance of stand- 
ard, trade-marked products has been assured 
of consideration at this session of Congress. 
Representative James S. Parker, of New 
York, chairman of the House Committee on 
Interstate Commerce, has appointed Repre- 
sentative Schuyler Merritt, of Connecticut, 
chairman of a sub-committee to study the 
Kelly bill in the light of the hearings held 
last session and draft a report for the con- 
sideration of the full committee this session. 
During the course of the hearings last 
Spring there was much apparent opposition 
to the bill among committee members. 

Representative Merritt is the author of the 
Misbranding Bill now pending on the House 
calendar, which provides that if merchandise 
is branded the brands must be truthful. The. 
misbranding bill was reported from the 
House committee following hearings on the 
original French “Truth-in-Fabric Bill.” 

It is probable that the Kelly Bill will be- 
re-drafted in committee as its provisions are 
regarded as too drastic. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 
London U.S. Gov’t New York 
Date Oficial Assay Bars Official 
Now; 30ik% i. 6% 25% 56% 54% 
52 ae) Se ae 24H 55% 53% 
- Be daitecan 24 55% 53% 
OF ee are oe 245% 55% 53% 
Ooh. Mdeg women 24¥5 55 52% 
TF Gi .0eercs 24% 55% 52% 
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Computing Tax Returns on Instalment Sales 








Regulations of the Bureau of Internal Revenue Covering Taxes on Sale of 
Jewelry on Deferred Payment Plan 

















WasHINGTON, D. C., Dec. 7.— Retail 


jewelers should bear in mind in computing . 


tax returns for 1926 that on installment sales 
they are required to pay tax only on the 
profit already in hand. The Revenue Act of 
1926 permits them to report as income from 
sales on the installment plan only that pro- 
portion of the installment payments actually 
received during the year which the total prof- 
it realized, or to be realized when the mer- 
chandise is paid for, bears to the total price 
of the merchandise. 

For example, a watch priced at $80 is sold 
on. installments with an eventual profit of 
$20. The profit on the sale represents 25 
per cent of the total price. By the end of 
the year the customer has made payments 
totaling $40, so the merchant returns as in- 
come for the year 25 per cent of $40, or 
$10. This method of computing income for 
the taxable year from installment sales ap- 
plies to all sales up to and including $1,000. 
Sales in excess of that amount also may be 
returned on the same basis if the initial pay- 
ments do not exceed one-fourth of the pur- 
chase price. 

The pertinent portion of Section 212, of 
the 1926 Revenue Act, relating to sales on 
the instalment plan reads: 

“Sec. 212 (d). Under regulations pre- 
scribed by the Commissioner with the ap- 
proval of the Secretary, a person who regu- 
larly sells or otherwise disposes of personal 
property on the instalment plan may return 
as income therefrom in any taxable year that 


proportion of the instalment payments ac- ° 


tually received in that year which the total 
profit realized or to be realized when the 
payment is completed, bears to the total con- 
tract price. In the case (1) of a casual 
sale or other casual disposition of personal 
property for a price exceeding $1,000, or 
(2) of a sale or other disposition of real 
property, if in either case the initial pay- 
ments do not exceed one-fourth of the pur- 
chase price, the income may; under regula- 
tions prescribed by the Commissioner, with 
the approval of the Secretary, be returned 
on the basis and in the manner above pre- 
scribed in this subdivision. As used in this 
subdivision the term ‘initial payments’ means 
the payments received in cash or property 
other than evidences of indebtedness of the 
purchaser during the taxable period in which 
the sale or other disposition is made.” 

The regulations issued by the Bureau of 
Internal Revenue for the administration of 
Section 212 provide as follows for instal- 
ment sales of personal property. 


SALE OF PERSONAL PROPERTY ON INSTALMENT 
PLAN 


Dealers in personal property ordinarily sell either 
for cash or on the personal credit of the purchaser 
or on the installment plan. Dealers who sell on the 
installment plan usually adopt cne of four ways 
of protecting themselves in case of default: 

_ (a) By an agreement -hat title is te remain 
in the vendor until the purchaser has completely 
Performed his part of the transaction; 

(b) By a form ef contract in which title is con- 
veved to the purchaser immediately. but subject to 
a lien for the unpaid portion of the purchase price; 

(cl) Py a present transfer of title te the pur- 


chaser, who at the same time executes a reconvey- 
ance in the form of a chattel mortgage to the 
vendor; or : 

(d) By conveyance to a trustee pending per- 
formance of the contract and subject to its pro- 
visions. 

The general purpose and effect being the same in 
all of these cases, the same rule is unifcrmly ap- 
plicable. The rule frescribed is that a person who 
regularly sells or ctherwise disposes of personal 
property cn tke installment rlan, whether or not 
title remains in the vendor until the propertv is 
fully paid for, may return as income therefrom 
in any taxable year that proportion of the install- 
ment payments actually received in that year *which 
the total or gross profits (that is, sales less cost 
of goods scld) 1ealized or to he realized when the 
property is paid for, bears to the total contract 
price.. Thus the inceme cf a dealer in personal 
property on the installment plan may be ascertained 
by taking as income that proportion of the total 
pavments received in the taxable year from install- 
mert sales (such payments being allecated to the 
year against the sales of which they apply), which 
the total cr gross prcfit realized or to he realized 
on the total installment sales made during each 
year bears to the total contract price of all such 
sales made during that respective year. No pay- 
menis received in the taxable year shall he excluded 
in computing the amount of income to be returned 
on the ground that they were received under a 
scale the tctal profit from which was returned as 
income during a taxable year or vears prior to the 
change by the taxpayer to the installment basis of 
returning inccme. Deductible items are not to be 
allocated to the years in which the profits from the 
sales of a particular year are to be returned as 
income, but must be deducted for the taxable year 
in which the items are paid or incurred or paid 
or accrued, as provided by section 200 (d) of the 
Revenue Act of 1926. 

In the case of a casual sale or ofher casual dis- 
position of persenal pronerty for a price exceeding 
$1,006, income may be returned on the installment 
basis nrovided the payments received ir cash or 
property cther than evidences of indebtedness of 
the purchaser during the taxable vear in which the 
sale or cther disposition is made do net exceed 
one-fourth of the purchase price. 

If fer any reason the purchaser defaults in any of 
his pavments, and the vendor rcturning income on 
the installment Lasis repossesses the property, the 
entire amount received cn installment payments 
and retained by the vender, less the profits pre- 
viously returned as income, will be income of the 
vendor for the yeat in which the property Is re- 
possessed, and the property repossessed must be 
included in the inventory. of the- vendor at its 
original cost, less proper allowance for damage 
and use, if any. , 

If the vendor chooses as a matter of consistent 
practice to return the income from installment sales 
on the straight accrual or cash receipts and disburse- 
ments basis, such a course is permissible. : 

The foregoing provisions shall be retroactively 
applied in computing income from the sale of per- 
sonal property under the Revenue Acts of 1916, 
1917, 1918, 1921 and 1924, or any such acts as 
amended. Any dealer in personal property on the 
installment plan whose books of account contain 
adequate information and were kept so that in- 
come can he accurately computed on the installment 
basis may file amended returns accordingly, and 
the excess of the amount of any tax Previously 
paid over the tax as computed on the installment 
basis as herein provided shall, subject to the 
statutory peried of limitations properly applicable 
thereto, be credited or refunded. 














The formal opening of Patrick’s jewelry 
store, 1116—12th St., Altoona, Pa., was held 
recently. A. R. Patrick had been engaged 
in business for sometime and after dispos- 
ing of the stock of Simpson & Co., which 
firm he succeeded he decided to hold the 
formal opening after having purchased his 


own stock. 
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An Interesting Innovation. in 
Diamond Cutting 





By E: L. Coulier 


QE of the professors of the Diamond 
School of Antwerp has recently intro- 
duced a really remarkable innovation: in the 
cutting of diamonds. And this event has natu- 
rally produced a big sensation in this indus- 
try, because it was believed that the theo- 
retical knowledge of crystallography, of cast- 
ing, of refrigerant power, refractive and dis- 
persive of the crystals could never influence 
the luminous production of the precious gem. 

The author of this new cut has searched 

a long time to make the stone give its maxi- 
mum of brilliancy.. According to. his calcu- 
lations, the usual classical cut produces only 
174 reflections ; the new form gives 585 lumi- 
nous reflections and a stone like the Cullinan 
could produce up to 1830. 
_ This invention is founded on a rigorously 
scientifical basis, and is thus not empiric. 
The crystallization of the stone has been 
studied in all its secrets, and even. the small- 
est facet gives light and radiancy. The facet 
gets light and reflects same from which an 
intense light is produced and this appears 
as a clear light and sumptuously brilliant. 

I had an interview with the author, Mr. 
Bulkens, in order to personally get his ad- 
vice. I am with him at the Diamond School 
of the Work Overseers, where he is a pro- 
fessor. And this is what he told me: 

“The whole secret of the cutting consists, 
for me, in obtaining at the heart of the dia- 
mond, a light crossed by reflected rays which 
sparkle incessantly. The stone will not be- 
come an intense and rutilant focus until each 
luminous ray, tending to show at the facets 
as by windows, is incessantly broken and re- 
jected to the center of the gem. The ray, 
which is rejected a thousand times on itself, 
keeps a continuous sparkling light in the 
heart of the stone. All the secret is found 
in the arrangement of the facets in order to 
obtain an incessant refraction.” 








Praise for Work of National Jewelers 
Publicity Association 

Advertising authorities in the jewelry in- 
dustry and outside the business are unani- 
mous in their praise of the conception and 
execution of the advertising that is now be- 
ing published in the magazines as a part of 
the four-year national advertising program 
to teach the millions the way back to the 
jewelry store. 

Among letters received recently is one 
from Dr. B. L. Dunn, director of advertis- 
ing of Oneida Community, Limited, as fol- 
lows: 

“T very much appreciate your giving 
me an opportunity recently in New York 
to get an advanced view of the adver- 
tisements which your community is plan- 
ning for the National Jewelers Pub- 
licity Association. 

“T want to congratulate your Adver- 
tising Committee on the intelligent way 
in which they are handling their job, 
and feel that the advertisements which 
will be forthcoming in 1927 will not only 
make an advance on the advertising cam- 
paign for this year, but will be of tre- 
mendous constructive value to the 
jewelry trade.” 
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JEWELRY TRADE STATISTICS 





Interesting Figures Showing Number En- 
gaged in Various Branches of the 
Industry and Distribution 
by States 


Some interesting figures in regard to the . 


jewelry trade are disclosed from an analysis 
of the September 1926 Reference Book pub- 
lished by the National Jewelers’ Board of 
Trade. This analysis shows the number of 
retailers, repairers, installment jewelers, 
wholesalers, manufacturers and others allied 
with the jewelry trade, and 5 and 10 cent 
stores and premium stores in the United 
States and Canada. 

The book cofitains 34,759 names in all 
and these names are classified as follows: 


SRS Shs Soe 21,532 
Retail (miscellaneous) ........... 90 
PMEETS Sacicdevadcessecccess 3,809 
2 ee 2,455 
Department stores ............. 701 
Installment jewelers. ........... 681 
ECO POE PCLT 2,619 
Wholesale and retail .......... 227 
ED asus veces eceses 2,322 
Manufacturers and wholesalers .. 98 
Manufacturers and retailers 109 
Manufacturers, wholesalers and 
re eee 9 
Five and Ten Cent Stores ...... 41 
meni SUOPES: 5c cscicec cece 66 


The rating book affords a fund of inter- 
esting study in statistics. It shows that a 
, total of 8,190 cities and towns are listed 
with their populations and that the follow- 
ing States have the largest number of 
houses engaged in all the branches of the 
trade: New York, 5,483; Pennsylvania, 
2,614; Illinois, 2,235 and California, 2,091; 
Ohio, 1,731; Massachusetts, 1,532; New 
Jersey, 1,320; Michigan, 1,113; Texas, 
1,092; Missouri, 1,069. Each of the balance 
of the States contain less than 1,000. 

Figures as to manufacturers show that 
following New York State, which has 878, 
Rhode Island is next highest in the number 
of manufacturers within its borders, with 
a total of 322. Then comes Massachusetts 
with 231, followed by New Jersey, 215, 
Illinois, 170 and Pennsylvania, 117. Each 
of the other States contain less than 100 
manufacturing concerns in the jewelry in- 
<dlustry. 

Figures as to the number of wholesalers 
where there are 100 or more in any one 
State are given as follows: New York, 
1,346; Illinois, 430; Pennsylvania, 187; 
California, 165; Massachusetts, 138; New 
Jersey, 127; and Ohio, 119. 

The figures as to the retailers throughout 
the country show that the States with 900 
or more retailers are: New York, 3,358; 
Pennsylvania, 2,352; California, 1,887; Il- 
linois, 1,681; Ohio, 1,557; Massachusetts, 


1184; Texas, 1,081; Michigan, 1,049; 
Missouri, 998; New Jersey, 988; and 
Indiana, 906. 


The analysis which is very much in detail 
and charted, in addition shows the number 
of houses “in each State listed under the 
different capital and credit ratings. An 
analysis of the capital and credit ratings 
shows that there are 131 concerns rated at 
$1,000,000 and over; 838 rated at from 
$150,000 to $1,000,000; 1,383 from $50,000 
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to $150,000; 3,979 from $15,000 to $50,000; 
9,043 from $4,000 to $15,000 and 15,612 
rated up to $4,000. A total of 2,883 are 
rated “blank 29” and the balance are de- 
partment stores and miscellaneous. There 
are 5,573 rated “excellent,” 9,488 rated 


“good,” 9,907, “limited” and 5,887, “unsatis- 


factory.” - 








A New Kind of Artificial Pearl 





N a recent issue of Deutsche Goldschmi- 
ede-Zeitung appeared an article under the 
above title. It acknowledge’s origin of the 
information to be its contemporary, Tech- 


- nique und Industrie. The substance of the 


new pearl’s make-up is the mother-of-pearl 
layer of the oyster-shell. The method of pro- 
_ duction is as follows: 

The oyster-shells are place in a sieve and 
washed and brushed in running water. They 
are then boiled for two hours in pure water, 
then sluiced over with cold water and dried. 
For three days they are laid in a mixture, 
at 30 to 50 degrees warmth, consisting of 80 
parts glacial acetic acid to 20 parts water. 
In warm water at 70° they are brushed off 
on both sides, washed in cold water and 
rubbed dry with fine linen. Next, the shells 
are heated in soda lye of 32° Baumé and 
80° temperature; but this must contain no 
carbonate of soda (Na, CO;:). The mother- 
of-pearl layers thus are released from the 
white shells. The mother-of-pearl mem- 
branes are washed in the cold and warm, 
then dried and left in a solution of glacial 
acetic acid to cool off. Next, filter the 
mother-of-pearl particles to a fine paste 
which can be preserved in acetic acid. The 
paste is shaped into small balls either by 
hand or in a pill-machine which produces 
the future pearl nuclei. On a disk, furnished 
with resin or unmeltable varnish-coated cav- 
ities, the pellets are placed in an electric 
oven for an hour and a third or an hour 
and a half at 250°; then 20 minutes at 350° 
heat. Having cooled down to 90°, they are 
shaken out into a glass bowl, in which they 
are cooled off thoroughly by rotating the 
bowl. 

The products of this process are small, al- 
most white pellets of dull gloss, but not shin- 
ing. The iridescence is conferred to these, 
first, by a further handling. They are next 
bored through, then softened in a solution of 
silicate of soda and given a thin coat of ni- 
trocellulose solution (Ig. nitrocellulose in 
75g. ethyl alcohol and 26g. ether), after add- 
ing 10g. benzine. On taking them out, they 
are covered with a very thin iridescent coat- 
ing that quickly hardens in the air. 

Before subjection to the iridescing bath, 
the pearls can be softened off in a solution 
of fish-scale essence in aceton, Some kind 
of colorization must be undertaken’ before 
the iridescence bath. Blue-white Ponceau 
2 R serves for white rose Victoria-blue; for 
brown, etheric solution of iodin. 

These pearls are said to be reaching the 
market in increasing numbers and consist of 
an actual pearl substance, look much like 
true pearls, and, in this respect, come near 
to them, chemically and physically. 

C.. WC. 








A jewelry store has been opened at 18 
S. Duke St., Lancaster, Pa., by Bernhard 
& Greiner. 
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“Golden Dawn” Diamond Sold in 
London for $24,850 


The so-called “Golden Dawn” diamond 
which, as told in the last issue of THE 
JEWELERS CIRCULAR, was put up at auction at 
Christie, Manson & Woods, rooms, 8 King 
St., St. James’s Square, London, Wednes- 
day, is reported to have realized but $24,850. 
This diamond which obtained considerable 
publicity in the past week is a magnificient 
circular brilliant of golden amber color, un- 
mounted, and weighs 61.5 carats and not 161 
carats as reported in the Associated Press 
dispatches before the sale. 

The diamond was found by diamond 
workers in the Vaal River near Sidney on 
Vaal in the Berkeley West District of Cape 
Colony in 1913 by Captain C.'R. Lucas, who 
retained possession of it although he was 
reported to have had some very largé offers 
for the stone in South Africa. Finding 
himself in need of funds, it is reported that 
the owner raised $20,000 on the gem and 
induced an Indian potentate, Aga Khan to 
take over the mortgage on the stone, paying 
the interest. Despite the fact that the Gold- 
en Dawn was said to have been appraised at 
enormous figures (some putting the value as 
high as $500,000,) the stone was knocked 
down to a representative of Aga Khan, 
who held the lien on it in a way that the sale 
was practically a foreclosure of the mort- 
gage. Lucas, it is said, will realize nothing 
on the sale. 7 

Since the sale, various newspapers have 
published stories tending to associate the 
stone in some way with hard luck. 

At the same sale, there was advertised a 
large yellow brilliant mounted in platinum as 
a pendant, as having a gross weight of 270.7 
carats. This is said to have been formerly 
the property of the Sultan of Morocco, 
Muley Hafid, but no reports of the sale of 
this stone appeared in the American papers. 
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Peru to Increase Duty on Imports of 
Jewelry, Watches and Precious Metals 


Wasuincton, D. C., Dec. 6.—Increased 
duties will be imposed by Peru on imports 
of jewelry, watches, and precious metals 
under a new emergency tariff law which be- 
comes effective Jan. 1. 

The Commerce Department was advised 
today in a cablegram from Commercial At- 


tache L. W. James, at Lima, that among 
the articles affected are jewelry of precious 


metals, precious stones and manufactures of 
silver; table knives with handles silver- 
plated or of ivory or mother-of-pearl; im- 
itation jewelry; watches all of gold, plat- 
inum or silver; nickeled, gilt or silver 
lamps; statues, candelabra, etc. 

The rates imposed by the emergency 
tariff are not stated. They will remain in 
effect until Nov. 6, 1927. The present 
duties are doubled in a great many cases. 








The Gladke Jewelry Shop, 136 E. Water 
St., Elmira, N. Y., is closing out its busi- 
ness. The shop was founded by Henry 
J. Gladke in 1895. He died in 1915 and 
since then it has been-run by Mrs. Pauline 
J. Gladke and her son, Jack Gladke. She 
will retire from business and Jake Gladke 
will join H. L. Weil in forming the Weil 
& Gladke Insurance Co. 
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Jed States Marshal to Hold Auctions of 
Diamonds, Jewelry, Watches and Other 
_» Articles at New York on Dec. 9, 

Ae, 10 and 14 


United States Marshal’s sales of unset 
nreci stones, jewelry and watches, a 
peaded bag, field glasses and other articles 
will be held Dec. 9, 10 and 14 at the United 
ites Marshal’s ‘office, Room 307, third 
or, Post Office building, New York, by 
liam C. Hecht, Marshal for the southern 
rict of New York. The aggregate value 
of the goods offered for sale is over $30,- 
000 and the goods can be seen on Wednes- 


Dec. 13. 

On Thursday, Dec. 9, at 12 o’clock noon, 
there will be offered for sale one platinum 
ring with a foreign value of $250 on which 
there is a duty of $200 and a home value of 
$400. Two silver and imitation stone rings 
with a foreign value of $4, duty $3.20 and a 
home value of $8 will also be sold. The 
total home value for the two lots is $408. 
The goods will be open for inspection on 
Dec. 8, between 9 a. M. and 3 Pp. M. 

At 12:15 p. m., 30 unset stones with a 
foreign value of $5,500, a duty of $1,100 and 
a home valuation of $7,150 will be offered. 

On the same date, Dec. 9, at 12:30 P. M., 
four lots will be offered for sale. Lot No. 
1 is a jeweled bracelet with a foreign value 
of $900, a duty of $720 and a home value 
of $1,300. Lot No. 2 is a jeweled pendant 
with a foreign value of $500, a duty of $400 
and a home value of $750. Lot No. 3 is a 
jeweled ring, with a foreign value of $125, 
duty of $100 and a home value of $200. Lot 
No. 4 is a jeweled watch with a foreign 
value of $50, duty of $20.75 and a home 
value of $75. The total home value of the 
articles in these lots is placed at $2,325. 

At 12:45 p. m. on the same date (Dec. 9) 
a diamond ring with a foreign value of 
$1,000, a duty of $800 and a home value of 
$1,400 will be sold. A diamond and sapphire 
brooch of a foreign value of $300, duty $240 
and home value $450 is also to be sold, as 
are a watch movement, a watch case and a 
watch bracelet the home value of all three 
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being $750. 
On Friday, Dec. 10 at 1 p. ., 18 lots, in- 
. cluding field glasses, watch cases and move- 


ments, a brooch, a box of loose pearls, a 
bracelet watch, nine rings, seven stick pins, 
five pieces of old jewelry, two packages of 
pearls, a stick pin, a cigarette case and 
other lots, the total foreign value of which 
is placed at $1,335, the duty on which is 
$879.60 and the home value of which is 
$1,929 will be offered for sale. These goods 
will be offered for inspection on Thursday, 
Dec. 9 between 10 a. M. and 3 Pp. M. 

On Dec. 14, at 12 o’chock noon, two dia- 
monds with a foreign value of $800, a duty 
of $160 and a foreign value of $1,000 and 
two gold ring mountings, with a foreign 
value of $5, a duty of $4, and a home value 
of $10 are to be offered. The total home 
value of these articles is placed at $1,010. 

At 12:15 on the same day, three lots will 
be offered for sale. Lot No. 1 consists of 
an unset stone with a foreign value of $870, 
a duty of $174 and a home value of $1,044. 
Lot No. 2 is a setting with a foreign value 
of $2, a duty of $1 and a home value of 


day, Dec. 8, Thursday, Dec. 9, and Monday, ~ 
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$3. -Lot No. 3. comprises three rings with 
a foreign value of $55, a duty of $33 and 
a home value of $88, making total home 
value for the three lots of $1,135. 

At 12:30 p. M., on the same day,. four lots 
will be sold which include a beaded bag, a 
watch and a diamond ring, and at 12:45, 
four envelopes containing unset diamonds, 
with a foreign value of $9,357, a duty of 
$1,871 and a home value of $11,695 will be 
offered. 

At 1 p. m., 144 watch movements with a 
foreign value of $500, duty of $288 and home 
value of $936 are to be sold. Watch tools 
of a foreign value of $35, duty of $14 and 
home value of $42.80 and an imitation pearl 
necklace of a foreign value of $6, duty $3.60 
and home. value of $14 are also to bé sold. 

All the articles offered on Tuesday, Dec. 
14, may be inspected between 10 a. ., and 
3 p. M., on Monday, Dec. 13. 








Bureau of Mines Reports on Production of 


Silver 


WasuincTon, D. C., Dec. 1.—No large 
increase in silver production is probable, ac- 
cording to the Bureau of Mines. India and 
China still remain the controlling factors in 
the consumption of silver bullion but with 
the absorption of large quantities of silver 
by European countries in efforts to stabilize 
their currencies by the issue of subsidiary 
silver coinage, the belief is expressed by the 
Bureau that silver should benefit by the 
gradual restoration of world trade. 

The United States and Canada produced 
36 per cent of the world’s total production 
of silver, against 37 per cent in 1923, the 
Bureau reports. Mexico, Central America 
and South America produced 50 per cent, so 
that only 14 per cent, 33,092,300 fine ounces, 
came from all other countries, mainly from 
Australia, Burma, Germany, Japan, Spain, 
and the Dutch East Indies. 

The total decrease in the world’s output 
was 6,942,770 ounces. The average monthly 
open-market price ranged from $0.63781 per 
ounce to $0.71168. The value of world 
production in 1924, at $0.67 a fine ounce 
was about $160,175,800, and the total value 
from 1860 to 1924, inclusive, was $6,560,247,- 
400. Most of the world’s output of silver 
is produced or refined in the United States, 
but a large part of it is consumed in Great 
Britain, India, and China, and the price 
of silver has been dominated by the London 
market. 

Prices of silver in foreign countries were 
higher in 1924 than in 1923, and it is esti- 
mated that European coinage absorbed 45,- 
000,000 to 50,000,000 ounces. The quantity 
of silver supplied from the remelting of old 
coinage and by debasement of new issues 
was only about one-half as much in 1924 
as in 1923. The total. quantity of silver 
used in the arts and manufactures was a 
little less than in 1923. The use of silver 
in the photographic and chemical industries 
increased about 10 per cent. 

The exports of silver to China in 1924 
were much less than in 1923 and stocks of 
silver accumulated there owing to disturbed 
political corditions, causing stagnation of 
trade. Fortunately agricultural conditions 
in India were excellent and unusually large 
quantities of silver were exported there in 
settlement of foreign balances. Conditions 
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in China and India. wete unchanged in the 
early part of 1925, so that the market for 
silver has been very stable. 





GOVERNMENT SUES 


United States Attorney at Los Angeles Seeks 
Dissolution of the Eighteen Karat Club 


Los ANGELES, Dec. 1.—A bill seeking the 
dissolution of the 18-Karat Club, number- 
ing among its members prominent jewelers 
of California, was filed in the United States 
‘District Court, Wednesday, Nov. 24, by R. 
P. Stewart, assistant to the Attorney-Gen- 
eral. The move is in the nature of a civil 
action to’ break up the club, whose mem- 
bership includes jewelers indicted. some time 
ago on charges ‘of violating the Sherman 
Anti-trust Act by conspiring to get manu- 
facturers to refuse credit to do business with 
“up-stairs” jewelers and restricting trade by 
setting prices, it is asserted. 

At the time of the indictments, it was 
recalled, it was urged in defense of the club 
that its purpose was social. The govern- 
ment contended, however, that at the asserted 
social gatherings the actions complained of 
were discussed. 
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Jewelry Thieves Use Glass Cutter to Rob 
Display Window in Syracuse, N. Y. 
Store 


Syracuse, N. Y., Dec. 2.—Jewelry thieves 
with a glass cutter cut a large circular hole 
into the window of the Markson Bros.’ 
jewelry store, at 229 N. Salina St., early this 
morning and got away with jewels of lesser - 
value. The more valuable articles were 
locked safely away in a safe. 

The store’ is almost within sight of the 
police station. The broken pane was dis- 
covered by Thomas Glover, and reported to 
the police, who are conducting an investiga- 
tion. The store reported that several 
watches, stickpins and diamond rings, the 
exact value of which has not been calculated, 
were taken. 








Court Appoints Receiver for G. & B. 
Jewelry Co., Auburn, N. Y. 


Ausurn, N. Y., Dec. 4.—The appointment . 
of Benjamin C. Mead of Auburn as receiver 
of the G. & B. Jewelry Co., Inc., bankrupt, 
of 60 Genesee St., Auburn, was filed in 
United States District Court at Utica today. 
The receiver is authorized at his discretion 
to continue the business temporarily. 

The receiver was asked by Peter J. Eagan, 
one of the creditors, and was made by Fed- 
eral Judge Frank Cooper upon the motion of 
Attorney George E. Mull of Syracuse. 

The motion was made upon the ground 
that the $2,500 worth of seasonable goods 
could be sold at advantage at this time, that 
suit of ejection was threatened, and that ac- 
counts for $4,762 on conditional sales should 
be taken care of. The case will come be- 
fore Referee in Bankruptcy Irving Bacon 
of Auburn. 

The court appointed as official appraisers 
Charles Starke, William J. Merill and Fred 
A. Parker of Auburn. 








Clem Krumpelmann, Clinton, Ia., has been 
succeeded by M. F. Jost. 
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_ GET-TOGETHER LUNCHEON 


Member of N. E. M. J. & S.A. Meet for 
' First of Series of Mid-Day Gatherings 
and Hear Interesting Addresses 


Provence, R. I., Dec. 4.—The first of 


the proposed get-together luncheon meetings - 


of the New England Manufacturing Jewel- 
‘ers’ and Silversmiths’ Association, recom- 
mended by President Archibald Silverman 


, in his inaugural address last month, was held 


at the Providence-Biltmore Hotel Thursday 
noon, and the attendance and interest mani- 
fested exceeded the expectations of the 
sponsors of the plan. Nearly 100 members 
with guests in the trade were seated at tables 
for groups of 10, and, following the sugges- 
tion of President Silverman, everyone pro- 
ceeded to get acquainted in short order. 

Seated at the president’s table were the 
speaker of the day, Edmond C. Mayo, presi- 
dent of the Gorham Mfg. Co.;¢ Manager 
Woodward Booth, Edward H. Cummings, 
Ellis: W. MacAllister, “William G. Lind, 
Charles A. Russell and Past Presidents 
Henry G. Thresher, Harry M. Mays, Henry 
Wolcott, Theodore W. Foster, Edgar M. 
Docherty and Ralph K. Stone. As it is the 
policy of the association to invite such buy- 
ers as may be in the city to these luncheons, 
the following were included for the inaugu- 
ral event: James Thompson of Buffalo; 
Howard Patton and A. L. Hill of Detroit, 
Mich.; R. Hahn, Jacon Avidan, Sidney Les- 
ser, L. A. Samstag, Sidney Reinschreiber, 
Louis Hirsch and Arthur Kiskell, of New 
York city; James Lunn of San Francisco, 
M. H. Isaacs of Chicago and Clifford Poage 
of Columbus, O. 

At the conclusion of the dinner, President 
Silverman welcomed the gathering, saying in 
part: “This is the first of the luncheon meet- 
ings which the association proposes holding, 
and it is very gratifying to your officers and 
the committee in charge of today’s luncheon 
to see the large gathering present and the 
interest that is shown. These luncheons are 
to be held with a twofold purpose in view— 
the stimulation of the industry to higher and 
better things and a stimulation of good fel- 
lowship among the members. 

“As to stimulating the industry one of the 
first things for all of us to understand is 
that generally speaking the jewelers are a 
bunch of good fellows. They may be our 
competitors, but because they may sell a 
little cheaper or a little better than we do 
ought not be any bar to friendship and good 
fellowship between us. And, as it has often 
been said that the most lasting friendships 
are made in breaking bread together, it is 
hoped that these luncheon gatherings will re- 
sult in better relationships than ever before. 
It was announced that these luncheons would 
be held every week, but this may not be 
feasible or practical, and it may be found 
more advantageous to hold them once a 
month or every alternate. week. That, how- 
ever, is'something to be worked out. 

“Next Thursday the luncheon will be held 
at the West Side Club in Attleboro, and 
Stephen H. Garner will be chairman of the 
day, the speaker to be announced later. The 
Attleboros are well represented here today. 
Let the Providence members show their met- 
tle by reciprocating in going out in large 
numbers next weék.” 

President Silverman then proceeded to 
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give 10 ways of how to kill any organiza- 
tion, among them being “don’t come to the 
meetings; if you do come, come late; find 
fault; never take office but get peeved if not 
appointed; when asked for suggestions say 
you haven’t anything to offer and then go 
outside and tell all about how you would 
do things. These are the things,” said Mr. 
Silverman, “that will kill an association. But 
I want to emphasize one don’t. Don’t prac- 
tice any of these.” He then introduced Presi- 
dent Mayo, of the Gorham Mfg. Co., as the 
speaker, whose subject was announced as 
“Advantages of an Industrial Survey.” 

Mr. Mayo stressed the necessity of a sur- 
vey to determine the basic troubles in the 
jewelry industry in New England, declaring 
that it was absolutely necessary for every 
industry to have a definite course charted 
out for itself, with skilled navigators at the 
helm, as much as it was for a ship to have 
a compass and chronometer. “The question 
of an industrial survey is an important one 
in New England,” said Mr. Mayo, “as was 
instanced by the recent New England Con- 
ference held a few weeks ago. . 

“A survey of an industry is a clearly de- 
fined attempt to fix a point at which the 
manufacturer must aim. Personally, I think 
that more can be obtained by a man thor- 
oughly acquainted with his business to spend 
a couple of hours going through his plant 
with his eyes open, occasionally, than to 
spend four hours letter wading through pre- 
historic reports loaded with statistics. 

“That the jewelry industry needs improv- 
ing everyone admits. But there is,a great 
diversity of opinion as to the situation of the 
New England jewelry industry also the 
cause. All agree that it is below the zero 
line, but no one seems to know just why. 
An intelligent survey of this problem cannot 
but be of tremendous value, as it will cast 
all guessing aside and establish something 
definite. Each and every individual plant 
has its own particular problems and must 
have a definite knowledge of its causes and 
defects and have a definite objective, and 
then must go sturdily forward toward that 
objective. Each must determine his own 
course in order to successfully attain the 
objective.” 








Death of J. T. Reed 

Matta, Mont., Dec. 1.—J. T. Reed, 66 
years of age, and a member of the jewelry 
firm of Leon Reed & Co., and a resident 
of Malta for the last 12 years, died at his 
home here following an illness of several 
months. 

Funeral services were held at the old 
Methodist Church and were conducted by 
,Rev..T. M. Kingsley, pastor of the com- 
munity church. Interment was in the 
Malta cemetery. 

Mr. Reed was born in Canton, O., Sept. 
6, 1860. He lived in Minnesota and other 
western States a number-of years and in 
1914 came with his family to Malta. His 
widow and one son, Leon Reed, survive him. 
One other son died in Malta several years 
ago. 








Through arrangements just completed the 
Conklin Pen Co., Toledo, O., has secured 
the sales rights in the United States of the 
“Red Dwarf” ink-pencil, manufactured by 
Thomas De La Rue & Co., Ltd., of London, 
England. 
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Campaign in New York Jewelry Trade Now 
Under Way 


The Campaign for the United Hos- 
pital Fund is meeting with an_ excellent 
response in the jewelry trade. Leopold 
Stern, of Stern Bros. & Co., New York, 
is chairman of the jewelry division and it is 
urged that members of the trade who have 
not already contributed do so at once as the 
need is very urgent. 

The following contributions are reported: 

Stern Bros. & Co., $1,000; Kastenhuber 
& Lehrfeld, $500; International Silver Co., 
$200; Cartier, Inc., $150. 

Those’ who have contributed $100 are: 
J. Mehrlust, Eichberg & Co., Arnstein Bros. 
& Co., Oppenheimer Bros. & Veith, Reich- 
man Bros., J. C. Adler & Bros. 

Contributions for $50 have been received 
from Schless-Harwood Co., David Belais, 
J. R. Wood & Sons, Albert Lorsch & -Co., 
Wm. S. Hedges & Co., Isaac W. Cokefair, 
Whitelaw Bros., Arthur Lorsch, Udall & 
Ballou, Goodfriend Bros. 

Alpheus L. Brown subscribed $35 and the 
following $25 each: Walter Lampl, Henry 
Bodenheimer & Co., I. Hochberger & Sons, 
S. L. Van Wezel, Charles T. Dougherty 
Co., Inc., Sussfeld, Lorsch & Schimmel, 
Bernard Rice’s Sons, L. W. Rice, J. B. 
Rice, Peter Korn, H. R. Benedict & Sons, 
Raymond C. Yard, Inc., Wm. I. Rosenfeld, 
James P. Harper, Charles Keller & Co., 
Untermeyer-Robbins & Co., Shiman Bros. & 
Co., John W. Sherwood, Blancard & Co., 
Inc., Henry Freund & Bro., LeBolt & Co., 
Theodore A. Kohn & Son, R. G. Monroe & 
Co., Inc., Bunde & Upmeyer, M. H. Shiman 
& Co., Charles Marx. 

Staiger & Sons, B. Fiegel, Marcel M. 
Mirabeau and Morris Weil each gave $20. 
Charles S. Crossman & Co. and Goldsmith 
& Loopuit $15 each and the following con- 
cerns each contributed $10: Abraham 
Shiman, Jonas Koch, A. Ball, Emil W. 
Kohn, Louis Pressel & Ledeberg, Inc., 
Andrews & Winsten, Inc., Mrs. Lena R. 
Solomon, Lawrence C. May, Sylvan Levy, 
L. Heller & Son, Inc. Wm. R. Elfers, 
Abner Shaw & Co., Goldmuntz Bros:, Benj. 
& Edward J. Gross Co., Inc., Barnett Robin- 
son, G. A. Veeck, Inc., Benjamin Fox, 
Henry Lorsch, Henry B. Billings, William 
Seckels, Zach A. Oppenheimer, Frederick 
Keim, Patterson & Starke, Jack J. Felsen- 
feld, Joseph Riskin, Kionka & Hamburger, 
Inc.. H. Z. & H. Oppenheimer, Bert H. 
Satz, Simon Adler, Walter P. McTeigue, 
Inc., S. Englander, S. Nathan & Co., E. C. 
North, M. -& A. Rosenberg, Edward S. 
Smith Co., Inc. 

The sum of $5 was received from each 
of the following: I. Tannenbaum Co., 
Oscar Heyman & Bros., Leo R. Straus & 
Co., Edward N. Schenkein, Jos. Polak, 
Michael Levy, Lassner & Bamberger, Inc., 
Morris Katz, H. N. Eliassof, Kalisher Mfg. 
Co., Leo M. Sachs, Harry Platoff. 








A silver football was offered by the 
Stieglitz jewelry store, Aberdeen, Wash., 
as a trophy to the football team winning 
the next three games in the contest between 
Aberdeen. and Hoquiam. The trophy has 
heen on display: at. the. MarlattShoe store 
on_ Heron St. muted 
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SAMUEL LENKOWSKY & SONS 


Telephone Bryant 0446-0447 


Importers of 


DIAMONDS 
Marquise and Other Fancy Shapes — 
Are Now Located at 


10 West 47th Street 


' New York City 
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SPECIALIZED PRODUCTION 
and IMPORTATIONS — 


AMSTERDAM: 

32 Sarphatistraat 
ANTWERP: 

1 Rue Van Lerius 


PARIS: 
48 Rue Lafayette 


Cable Address; All Offices 
“ADLIDGE” 





22 West 48 St. 
New York 


Phone: Bryant 2717 








Amsterdam, December 2, 1926 


Shipped large quantity of 
FANCIES, all shapes. 


eh, Severidge. 


FINE DIAMONDS ONLY 





























Telephone Bryant 8967 


LOUIS J. SCHOOLHOUSE 


Emerald Cut and Marquise 


DIAMONDS 


20 West 47th St. New York 
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CUT COMB DUTY IN HALF 


Customs Court Finds Aluminum Articles 
Taxable at 40, Not 80 Per Cent Ad 
Valorem—Other Rulings on 
Jewelry 


The tariff rate on imported aluminum 
combs is cut in half, a reduction from 80 
to 40 per cent. ad valorem being ordered, 
in an opinion by the United States Customs 
Court, sustaining a protest of Butler Bros. 
Judge Sullivan writes the court’s findings, 
holding that these combs are more properly 
classifiable at the 40 per cent. rate, under 
Par. 399, Act of 1922, rather than, as as- 
sessed by the collector at New York, at the 
rate of 80 per cent., under Par. 1428, Act of 


1922. 
FIX CLASSIFICATION OF DRESS BUTTONS 





Protests of a large number of jewelry and 
novelty houses are sustained in an opinion 
by Judge Sullivan of the United States Cus- 
toms Court reducing the tariff rate on im- 
ported dress buttons, in chief value of glass 
or paste, colored black in imitation of jet. 
On entry these buttons were taxed at 60 per 
cent. ad valorem, under Par. 1429, Act of 
1922, The court now fixes duty at but 45 
per cent. ad valorem, under Par. 1411 of 
the 1922 Act. The court’s findings sustain 
protests of the Amson Furtsch Corp., Ber- 
nard Judae & Co., the Harlem Adler Jecht 
Co., Inc., S. 1H. Pomerance & Co., the New 
York Merchandise Co., Morris Goldberg’s 
Sons, the Helman Importing & Forwarding 
Co., Keit & Co., Inc., Nathan Sobel, Cal- 
houn, Robbins & Co., Namm & Singer, A. 
L. Clark & Co., and Lidz Bros. 


GOLD-PLATED STEM DOES NOT FIX JEWELRY 
RATE 


The fact that the stem of a pin is gold- 
plated does not necessarily place the article 
at issue within the jewelry provisions of the 
tariff, according to an interesting decision by 
Judge Sullivan of the Customs Court, sus- 
taining a protest of the Nelson Bead Co. 
The articles, the subject of this test case, 
consisted of hatpins with faceted black paste 
heads and metal stems, the stems being gold- 
plated. Duty was levied at the rate of 45 
per cent. ad valorem, under Par. &, Tariff 
Act of 1913. 

“There is nothing in the record,” Judge 
Sullivan writes, “to indicate that this mer- 
chandise is jewelry or composed of imita- 
tion precious stones. The fact that the 
stems of the hatpins are plated with gold 
does not render them dutiable at 50 per cent. 
ad valorem under that part of paragraph 167 
of the act of 1913, which covers ‘articles or 
wares not specially provided for * * * 
plated with gold * * * unless they are 
in chief value of gold-plated metal. The 
fact that they were assessed with duty as 
‘articles * * * composed in chief value 
of glass * * * colored,’ at 45 per cent. 
ad valorem, under paragraph 84, shows that 
they. are not in chief value of metal. The 
undisputed evidence is that this merchandise 
is composed of paste. Being articles of 
paste, they are not dutiable as articles of 
glass. They are properly dutiable under 
paragraph 95 as ‘manufactures of * * * 
paste, or of which * * * paste is the 
component material of chief value, not spe- 
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cially provided for * * * at 30 percent. 
ad valorem. The protest is sustained.” 


RULE ON SHOE SLIDES 

Upholding a protest of Gallagher & 
Ascher, of Chicago, the United States Cus- 
toms Court rules that certain imported shoe 
slides, in part wf base metal, assessed on 
entry at 80 per cent. ad valorem, under 
Par. 1428, Act of 1922, should have been 
taxed at the rate of but 20 per cent. ad 
valorem, and 15 cents per 100, under Par. 
346, Act of 1922. 


JADE AND AGATE ARTICLES 


‘Certain boxes and trays, composed of 
wood, paper, or papier-maché, lacquered, 
imported by. Mrs. Jessie O. Hughes, of Los 
Angeles, were assessed by the customs au- 
thorities at 60 per cent. ad valorem, under 
Par. 399, Act of 1922. In holding this rate 
to have been improperly applied, Judge Sul- 
livan points out that these articles were not 
colored with gold lacquer, as the gold there- 
on was infinitesimal in amount. Duty is 
fixed by the Customs Court at the rate of 
33'%% per cent., as being in chief value of 
wood, under ‘Par. 410, Act of 1922. 

In the same ruling, the Court refers to 
the classification of certain pieces of jade, 
cut, not set, but not especially cut for jewel- 
ry. This merchandise was classified under 
Par. 233, Act of 1922, and duty levied at the 
rate of 50 per cent. ad valorem. In chal- 
lenging this classification, the importers con- 
tended for duty at the rate of but 20 per 
cent., under Par. 1429 of the 1922 Act. 
Judge Sullivan, in denyng to the protestants 
the lower duty, points out that the pro- 
vision under which the articles were as- 
sessed more aptly applies. This provision 
refers to “articles composed wholly or in 
chief value of agate, rock crystal, or other 
semi-precious stones, except such as are cut 
into shapes and forms fitting them express- 
ly for use in the construction of jewelry, 
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‘not specially provided for.” 


FACETED BLACK STONES IN IMITATION OF 
. ONYX OR JET 

Tiny, black faceted stones, without holes, 
said to be.used as imitation precious stones 
in making all kinds of jewelry, combs, etc., 
were the subject of a customs controversy 
that has just been determined by Judge Sul- 
livan, of the United States Customs Court, 
in favor of the Joseph Landesberg Import- 
ing Co. On entry, these stones were as- 
sessed ~at 55 per cent. ad valorem, under 
Par. 218, Act of 1922, as articles of colored 
glass. The importers’ claim, for duty at but 
20 per cent. ad valorem, under Par. 1429, 
Act of 1922, is upheld. 


IMPORTER WINS ON METAL BEADS 


Borrelli & Vitelli have just won a ruling 
from the United States Customs Court on 
the tariff classification of small metal beads, 
some smooth, others consisting of filigree 
work. Some of these beads were taxed on 
entry as metal material, for use in the manu- 
facture of jewelry, at the rate of 75 per cent. 
ad valorem, under Par. 1428, Act of 1922; 
others at 60 per cent., under Par. 1403, Act 
of 1922, as imitation pearl beads. 

In finding that a lower duty should have 
been taken by the customs officials, Judge 
Sullivan says: 

' “The uncontradicted testimony of pro- 
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testants’ witness is that this merchandise is 
invoiced as ‘Boules,’ which means ‘beads’; 
that ‘they are metal beads that are pierced, 
to be used in stringing necklaces. * * * 
They are beads’ imported loose, not on 
strings; that they are not in imitation. of 
precious or semi-precious stones. 

“It is clear to us that this merchandise is 
beads, and that it is dutiable at 35 per cent. 
ad valorem under Par. 1403, Act of 1922. 
We so hold.” 

STEEL BAG CHAINS 

Sustaining a protest of H. Kayser & Fils, 
the Customs Court rules that certain im- 
ported steél bag chains, returned by the col- 
lector at New York for duty at the rate of 
80 per cent. ad valorem, under Par.’ 1428, 
Act of 1922, should have been assessed as 
manufactures of metal, mot specially pro- 
vided for, at the rate of but 40 per cent. 
ad valorem, under Par. 399, Act of 1922. 


mel 
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SERVES HIS SENTENCE 


Diamond Smuggler Ends Thirty-Day Jail 
Term and Pays $1,000 Fine—Gems 
to Be Sold at Syracuse, Dec. 11 

Utica, N. Y., Dec. 4.—Alexander Ellison, 
convicted of smuggling diamonds over the 
Canadian border at Plattsburg, has com- 
pleted serving a 30-day sentence in jail. He 
has paid his fine of $1,000, according to the 
records on file today in United States Dis- 
trict Court here. 

The diamonds were at first reported to be 
worth $20,000, and later the report came 
from Syracuse they were valued at $100,000, 
but the record of the U. S. Marshal’s office 
here shows that they are appraised at 
$5,000, and it is now said they are worth 
only half that sum. 

There are 127 loose small diamonds in the 
lot. Ellison was taken Oct. 1. Federal 
Judge Frank Cooper opened a term of court 
a few days later in Auburn, and Ellison was 
indicted Oct. 5 for smuggling. He was sen- 
tenced the same month. 

Federal Judge Cooper signed an order 
Nov. 17 condemning the lot of diamonds and 
authorizing United States Marshal Daniel 
J. Breitenstein to sell them at auction in 
Syracuse. The Marshal has advertised the 
sale for Dec. 11 at 11 o’clock in the Post 
Office building of that city. 

The Marshal is directed to pay the Gov- 
ernment expenses out of the proceeds of the 
sale and turn the balance over to the Col- 
lector of Customs at Ogdensburg, in whose 
district the seizure was made. 

There is no record in- the office of the clerk 
of the United States Court of any indictment 
against the Montreal man whom the authori- 
ties at first connected with the case. 

The Northern District of United States 
Court still has possession of $100,000 worth 
of diamonds which were seized in the Spring 
of 1925 from Henry Margueles and another. 
Conrad Levin, alleged owner of the dia- 
monds, in this big smuggling case, was con- 
victed at the Auburn term of court and sen- 
tenced Oct. 29 to one year and 10 months to 
Atlanta prison. Levin. appealed at once, and 
the appeal is pending. He was released on 
bail for $7,560. 

If the higher court sustains the conviction 
the prize lot of diamonds will also be sold at 
auction by Marshal Breitenstein. 
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EMERALDS 3 ORIENTAL and 
SAPPHIRES GENUINE and SYNTHETIC AUSTRALIAN 
RUBIES All sizes and shapes, 1 millimeter and larger S APPHIRES 


of finest quality, 
always on hand for 
every purpose. 
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J REG. U.S. PAT. OFF. 
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Like “The Dark Unfathomed Caves of Ocean 
are the jewel boxes and safe deposit prices made possible only by our unique 
vaults of today, for they bear full many method of purchasing. 
a gem, unheeded and unworn, until we Our large stock is always at your service 
seek them out and buy them. —including Diamonds, Fancy Cuts, 


Emeralds, Pearls, and a variety 
of Wide Bracelets up to 1% 
inches in width. 


Bought for cash—re-cut, per- 
haps, or re-set in modern fashion 
under the direction of experts, 
we offer these jewels to you at 


HARRY, WIN STON 


THE MELEE HOUSE 


one stone or a thousand 


MELEE 


in any size or quality 


JAMES J. LOEB & BRO. 


22 W. 48th St. New York 
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WOMAN JEWELER ROBBED 





Thief Snatches Gems Valued at $2,000 and 
Eludes Philadelphia Police 


PuILaDELPHIA, Pa., Dec. 7.—Police have 
not obtained any trace of the thief who, after 
trailing Miss Anna Schindeman, who gave 
her address as 1236 Grand Concourse, New 
York city, waited until the woman, who told 
the police she was a sales agent for New 
York jewelry houses, was caught in a crowd 
in a traffic jam at Market and 6th Sts., then 
seized her sample case containing gems val- 
yed at $2,000 and fled through the crowd. 

Miss Schindeman attempted to pursue the 
thief, and as she ran blew a police whistle. 
A mounted policeman and several foot of- 
ficers joined in the chase, but the thief eluded 
them in the crowds and disappeared on Fil- 
bert St. Several policemen in bandit chasing 
motorcycles, in autos and on foot surrounded 
the district where the thief vanished but 
failed to catch him. Miss Schindeman.was 
taken to detective headquarters and looked 
over the photographs of criminals in the 
“gallery” but was unable to identify any of 
them as the original of the robber. 

She told the police she came here to sell 
jewelry for the holiday trade to several Mar- 
ket St. firms with whom she had done busi- 
ness before. “I was standing at the corner 
waiting for a traffic jam to clear,” she said, 
“when I felt somebody push against me, and 
before I could turn the case was snatched 


from my hand. All I could see was the . 


back of a tall man running north on 6th St. 
I blew my whistle and ran after him, but 
the crowd was so dense I soon lost track of 
him.” . 

Miss Schindeman, an attractive young 
woman, clad in sealskin coat and a black 
turban, told the police the case contained 
diamonds, mounted and unmounted, valued 
at $2,000. At the time of the robbery she 
carried in her other hand a pocketbook con- 
taining $500 she had collected from deposits 
on sales she had made that day. 

The woman did not tell the police the 
name or address of the New York house or 
houses for whom she sold. 








PLAN LEGISLATIVE CAMPAIGN 





Member of Pennsylvania Retail Jewelers’ 
Association to Work for More Drastic 
Auction Law . 
PHILADELPHIA, Pa., Dec. 7.—Plans for 
the legislative campaign of 1927 by the 
Pennsylvania Retail Jewelers’ Association 
are taking form and by the time the Legis- 
lature convenes for its biennial session next 
month a concrete program will have been 
mapped out by President Davis and the legis- 
lative committee of the organization. This 
will be pressed at Harrisburg, and every 
retailer in the State will be asked to aid by 
bringing his influence on the members of the 

assembly and senate from his district. 

What is desired chiefly, according to Presi- 
dent Davis, is more and sharper “teeth” in 
the State law regulating auctions. The law 
as Passed at the 1925 session had several 
teeth” pulled at the last moment, one 
amendment exempting Philadelphia and 
Pittsburgh from its operations. Because of 


_ this amendment the act was vetoed by Gov- 


ernor Pinchot on the ground that it was 
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discriminatory in exempting these two cities. 
The bill, however, in amended form was 
passed over his veto and accepted by the 
retailers’ association, the officers feeling that 
a half loaf was better than none at all. 

No measures have as yet been taken to 
draft a new or amended bill, as the associa- 
tion officers plan to see just how the land 
lies at Harrisburg before placing new bills 
before the solons, but members of the legis- 
lative committee of the organization and 
President Davis have been feeling their way 
quietly, and are believed to have received 
considerable encouragement for the passage 
of a more drastic auction bill and one that 
will be effectual.in keeping the fakers out 

f this State. It also is planned to have both 

hiladelphia and Pittsburgh included in the 
bill as the fake auction evil is rampant in 
both cities. Philadelphia, of course, has its 
own auction ordinance, but the fakers are 
still numerous and apparently thriving here, 
and it is hoped that with the drastic State 
law to supplement the local ordinance, they 
can be curbed more effectually. 

President Davis and other local officials 
of the State association recently have been 
watching these auctions and find that the 
operators are slick enough to conform out- 
wardly to the provisions, of the ordinance 
but still manage to mulct their patrons in 
more ways than one. The Better Business 
Bureau also is keeping a sharp eye on them, 
and if the proposed bill passes immediate 
and vigorous action is promised by both 
bodies to put them out of business here and 
throughout the State. 








FLAMES CAUSE HEAVY LOSS 





Fire Which Threatened Downtown Section of 
Taunton, Mass., Destroys a Part of the 
Plant of the H. O. Rogers Silver Co. 


TAuNTON, Mass., Dec. 4.—Fire, which -for 
a time threatened the entire downtown sec- 
tion of this city early last Monday morning, 
caused a loss of more than three-quarters of 
a million dollars, completely destroying, 
among other property, a part of the plant of 
the H. O. Rogers Silver Co. John J. 
Nichols, owner of the latter factory, said 
his loss included the destruction of valuable 
machinery, dies, etc., upon which there was 
little or no insurance. 

The Rogers plant, which has been idle for 
the past year, employs in normal times: be- 
tween 200 and 300 operatives. The William 
H. Draper estate of Providence, held mort- 
gages aggregating $77,000 on the Rogers 
property, $50,000 of which was on the real 
estate and $27,000 on personal property. Ac- 
cording to William A. Bellamy, counsel for 
the Draper estate, claims had been made to 
dispose of the factory and machinery in 
bankruptcy court within a few days. 

A workman, passing the Court St. en- 
trance to the Park Theatre at about 6:15 
o’clock in the morning, saw a glare of flames 
in the first floor at the rear and a moment or 
two later he heard an explosion. This was 
followed almost instantly by another explo- 
sion, which blew out a doorway leading to 
the balcony. 

The man was knocked to the ground, but 
only momentarily stunned, he arose and ran 
to police headquarters, a short distance away. 
The desk sergeant called the chief of the 
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fire department, and when the seriousness of 
the blaze was ascertained, calls were sent 
to the Attleboro and Brockton departments 
for assistance. 

A stiff wind fanned the flames, which 
spread rapidly from the boiler room in the 
rear of the theatre, across the street to the 
Rogers buildings. Although the silver plant 
is bounded on one side by a creek called Mill 
river, the flames leaped across the water and 
ignited buildings there. The wind died 
down by 8 o'clock, and the firemen quickly 
gained control of the situation, but not until 
nine pieces of property were damaged. 
Among the latter was the New Process 
Twist Drill Co., the roof of whose building 
was burned. 

The Park Theatre, in which the fire™ 
started, is located on Court St. opposite the 
old First District Court building. The H. O. 
Rogers Silver Co. was situated in the rear 
of the theatre. It was formerly a three- 
story wooden structure, but following suc- 
cessive disastrous fires in the past two dec- 
ades, was partly reconstructed to be of two 
stories with brick side walls. It was built 
on the edge of the narrow Mill river, and 
across the stream is a district comprising 
many wooden buildings, some of three and 
four stories. It was the threat that these 
might be reached by the sweep of the flames 
that gave the situation possibilities of a con- 
flagration. 








Standing Committees Appointed for the 
Twenty-four Karat Club of Buffalo 

BurraLto, N. Y., Dec. 4.—President 
George J. Kreuz of the Twenty-Four Karat 
Club, has appointed the following standing 
committees to serve during the fiscal year 
1926-27 : 

Membership—B. I. Freedman, chairman; 
Joseph Max, Falk H. Carlin, Roger W. 
Wellington and H. F. VanderVoort, Jr. 

Finance—Andrew Weisbauer, chairman; 
John J. Diebold, Albert Zilliox, Ralph F. 
Smith and Charles F. Smith. 

Trade Interests—Frank Ehrenfried, chair- 
man; Charles T. Evans, Jerome A. Scherer, 
Richard J. Petersen and I. J. Neafach. 

Social Relations—Albert C. Sigrist, chair- 
man; Edward Leininger, Arthur Weber, 
Gustave A. Frisch and Robert M. Obenauer. 








Business Troubles 





Abe Horwitz, Cleveland, .O., has made a 
compromise offer of 25 cents to creditors. 

Milo Putney, Wessington Springs, S. 
Dak., has filed a voluntary petition in bank- 
ruptcy. 

An involuntary petition in bankruptcy has 
been filed against the Jade Jewelry Corp., 
Newark, N. J. 

A. N. Dillingham, Fresno, Cal., is offer- 
ing creditors 25 per cent. Stock and ac- 
counts total about $10,000. The liabilities 
are $30,000. 

A voluntary petition in bankruptcy has 
been filed by the Armstrong Jewelry Co., 
Oklahoma City, Okla. The assets are 
$6,000 and the liabilities $7,000. 

A voluntary petition in bankruptcy was 
filed in the office of Stephen Maloney, clerk 
of the United States District Court at Day- 
ton, O., by Carl A. Myers, proprietor of a 
jewelry shop at W. 4th St., Dayton. 
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Metropolitan Museum of Art Exhibit 





Tenth Annual Display of Articles Made in the United States Includes Fine 
Showing by Gold and Silversrviths 
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For the balance of this year and until 
Jan. 5, the public has the opportunity to 
visit the 10th annual exhibition of current 
manufactures designed and made in the 
United States, which is being held in the 
Metropolitan Museum of Art, New York. 
This exhibition, which has become part of 
the museum’s anaual program, opened last 
Saturday, but unlike other displays of its 
kind staged by the museum, not a single 
piece of jewelry is shown. Silverware, 
however, plays a conspicuous part in the ex- 
hibition, and the many cases of the gold 


_and- silver smiths’ craft is attracting wide- 


spread attention. 

The'same room on the second floor of the 
museum, which has housed most of these 
exhibits, is again being used for this pur- 
pose for the 10th annual show. The walls, 
as usual, are draped with domestic rugs and 
around the room are glass cases containing 
displays of silverware. 

One case, which is attracting the attention 
and the admiration of visitors, is placed at 
the far end of the room and contains a 
small display of silverware, created for the 
Gorham Co. by Erik Magnussen, the well- 
known Danish silversmith. This case is 
rather small and in it-are only a few pieces 
of silver. Mr. Magnussen is reported to 
have gotten his inspiration for this silver 
from the skyscrapers. of New York. The 
display contains a large service tray, with 
sides a little higher than is usually seen on 
trays of this kind. The other pieces in this 
display include a fruit bowl with an open 
top, salt and pepper shakers ‘and a bonbon 
dish and tray. Some of these pieces are 
mounted with ebony, while others are topped 
with ivory ornaments. 

Graff, Washburne & Dunn are making an 
unusual display in one of the large cases at 
the far end of the hall. Practically all the 
pieces are hand-chased with beautiful de- 
signs. Several three-piece ooffee sets are 
shown in which are included a coffee pot, 
sugar bowl and creamer. There are also 
two pairs of candlesticks, rather large in 
size and perfectly plain in design, and one 
large two-handled trophy cup. This cup 
occupies the center of the display. On the 
lower shelf in the case is a handsome salad 
bowl embellished with an elaborate design 
and in it is resting a salad fork and salad 
spoon to match. Another unusual piece is 
a coffee peroolater. 

In another case in the same part of the 
room, the Towle Silversmiths are making a 
fine display of some of its products. These 
include flatware, coffee and tea pots, sherbets, 
goblets, bowls and salt and pepper shakers. 
There are also a few individual butter plates, 
candlesticks, demi tasse cups, a bonbon dish 
and spoons and ladles of several sizes. Al- 
most all these pieces embrace the same de- 
sign and make an unusually attractive ap- 
pearance. 

Placed almost directly in the center of the 
room, where it attracts the attention of 
everyone, is a large case containing the dis- 


play of Tiffany & Co. These pieces are all 
designed and executed by the concern, and 
in-the case are displayed pieces of silver- 
ware, gold articies and a few enameled ob- 
jects. A large covered centerpiece in silver 
is the center of attraction in this case, and 
near it are displayed gold and bronze bowls 
and an unusual chalice made of gold and 
partly enameled in blue, red and orange. 
There is also shown a brush, hand mirror 
and powder and ‘rouge box, all beautifully 
enameled. Two glass scent bottles mounted, 
with drops and stoppers to match the set, 
are shown in this group. 

A small but attractive case of silverware, 
all designed by Frederick W. Koonz and 
executed by the Rogers, Lunt & Bowlen Co., 
has been placed in a case on the platform, 
near the Tiffany display. In this case are 
shown coffee and tea pots, waste bowls, can- 
dlesticks and creamer. These are all exe- 
cuted in an early American design. In an- 
other small case ‘is also shown additional 
silverware, designed by Mr. Kwonz for the 
Rogers, Lunt & Bowlen Co. This case con- 
tains practically the same items as the other 
case but are executed in the Mary II de- 
sign. 

An unusual display is being made by the 
International Silver Co. and the Simpson, 
Hall, Miller & Co. fa» ory, of the same oon- 
cern. The silverware in this case is de- 
signed by A. G. Kuntz and Frederick W. 
Stark. It includes an elaborate coffee set 
and tray, a pair of oddly constructed candle- 
sticks, a few shallow “owls, and other arti- 
cles. One of the 4 kres of this display, 
however, is an assortment of flatware in 
the Minuet pattern now being produced by 
the International concern. 

The Vaughan Pewter Shops are showing 
candlesticks, a covered fruit bowl, a aoffee 
pot, sugar and creamer and tray, all in 
pewter but of perfectly plain design. 

The display of Edward F. Caldwell & 
Co., Inc., is composed only of jewel cases 
and clocks. The jewel cases are all of odd 
design but unusually attractive. Two fold- 
ing clocks are shown, one mounted in blue 
leather trimmed with gold and the other 
made of gold and mounted in each corner 
with a cabochon. 

F. Walter Lawrence, Inc., is showing sil- 
verware in one of the cases, which includes 
a few articles in a hammered design. These 
are candlesticks, nut dishes, mugs, vases and 
salt and pepper shakers. This concern is 


‘ also displaying two plain vases. 


Serving on the advisory committee for 
the exhibit this year is Cleveland A. Dunn, 
of Graff, Washburne & Dunn, as well as 
Frank G. Holmes, of Lenox, Inc., and V. F. 
von Lossberg, of Edward F. Caldwell & 
Co., Inc. 








A. M. Harris has been appointed manager 
of the Joel’s Jewelry Co., in the South- 
western Life building, Dallas, Tex. Mr. 
Harris has been a resident of Dallas for 


about 12 ‘years. 
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SESQUI AWARDS 


Jury Honors a Number of Exhibitors of 
Gems, Jewelry and Allied Lines 


PHILADELPHIA, Pa., Dec. 7.—With the 
Sesqui practically closed, awards to exhibit- 
ors are being announced by the Jury of 
Awards which will present gold and silver 
medals and medals of honor to a number of 
exhibitors. Many of the jewelry and kin- 
dred exhibits are included in the awards. 
K. Mikimoto received a first honor gold 
medal for his Japanese pearl exhibit, atten- 
tion being called in the “citation” to the 
pearl pagoda, composed entirely of pearls 
from his fisheries off the Japanese coast. 
N. D. H. Abdul Caffoor, of Colombo, Cey- 
lon, also received a gold medal for his ex- 
hibit of precious stones and jewelry in the 
British section. A similar honor was re- 
ceived by Prince M. U. M. Salie, also of 
Ceylon. 

The medal of honor awards to jewelers 
were: 

Associated Jewelers’ Guild, London, but- 
terfly jewelry, British section. 

Collective exhibit, Chinese silverware, Re- 





"public of China. 


Ganeshi Lall & Son, gold and silverware 
and jewelry. 

Edmundo & Eloy Hernandez, silver stat- 
ues and ivory work. 

La France Textile Co. Philadelphia, 
tapestries, mirrors, etc., for gift wares. 

Owen Bros., London, butterfly jewelry. 

A. Schorr, Roumanian exhibit, modern 
jewelry, semi-precious stones and antique 
jewelry and silverware. 

Segal & Co., clocks. 

Udhavadas & Co., silver and ivory, East 
India. 

Werkstatte, Vienna, beaded bags. 

The Wahl Co., pencils. 

The medals have not been presented and 
probably will not be for some time. They 
will be sent to the exhibitors, it. is announced... 

Practically every exhibiting jeweler at the 
Sesqui has either packed. or is packing up 
and making ready to leave for home before 
the ending of the exposition, which has been 
extended to Dec. 31. Most of the foreign 
exhibitors have denuded their booths, few 
planning to stay to the finish because of the 
cold weather, no provision having been made 
to heat the exhibition buildings. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Dec. 4, 1926 
The U. S. Assay Office reports: 


Geld bars exchanged for gold coin.... $848,986.51 
Gold bars paid depositors........... 61,156.15 
TRA ora choses i eto $910,142.66 


Of this the gold bars exchanged for gold 
coins are reported as follows. 








Mien Mek adored havi veces $349,961.77 
” 102,168.72 
Dec. 143,489.01 
” 82,914.85 
RE OTe POE ee ol eaten 143,551.18 
Ee RII NTA 25,800.98 
toe ae ee $846,986.51 








M. J. Jost has bought the Clem Kreimple- 
man jewelry store at 612 Main St., Clinton, 


Ta. 
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SECURITY MAGIC NUT 
Automatic Holder. for ear studs, scarf-ping 


for all sizes of scarf- “0 
pin wire. Guaranteed, 


= il Br | 


for unpierced ears. 


EM AY SAFETY CATCH 
for Brooches, etc. 
Can be applied to any 
work where pin tongues 
J used. 
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“BUY FROM THE CUTTERS” 
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EMERALDS AQUAMARINES ate “<= x 
RUBIES CHINESE JADE “emai mal abecsinn » Specihy 

‘ Special Order Work and Repairing 
S APPHIRES BL ACK OP ALS G. IRVING WASHBURN, 108 Fulton Street, N.Y. 





] “e and other PRECIOUS 
and SEMI-PRECIOUS STONES 


The Buyers’ 
Directory 


AMERICAN GEM €> PEARL Co. 


Miners : Cutters : Importers 


SIX WEST FORTY-EIGHTH STREET | 
PARIS 


| NEW YORK 
LONDON 


Be ce soa The Jewelers’ Circular 


Publishing Company 

















Price, $1.00 


























11 John Street . New York 








DIAMONDS 

















¢ : natin Burglar Alarm Supplies 
in all desirable qualities Protection Against Window Smashers, 
a @ and sizes i | Burglars and Bandits 
Complete Outfits—Install Your Own Alarm. 
J ® Tin Foil—Instruments—Big Bells—Relays— 











Controls 
Midnight Alarm System 


SAPPHIRES, RUBIES and EMERALDS pepe 3218 Cambridge St., Toledo, Ohio 
CALIBRE CUTTING 


S.NATHAN& CO. | |CRUCBLB~ jee: 
J.& H. BERGE few Your Gis 
WATCH G1 ASSES | 


Perfect Fitting Dust Proof 
oro nuts nants leas 114 Fulton St., New York 


UGER & FANDE 

















Importers and Cutters of 
Everything in the Stone Line 
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SNEAK THIEF GETS RINGS 





Well Dressed Stranger Visits New Orleans. 


Establishment and Escapes with 
Loot Valued at $12,000 


New OrEANS, La., Dec. 4.—One of the 
poldest robberies ever perpetrated in New 
Orleans took place in the store of Haus- 
mann, Inc., 730 Canal St., at 3:30 o'clock 
on the afternoon of Tuesday, Nov. 30, result- 
ing in the loss of valuable diamond rings. 

A well dressed man, about 30 years old, 
wearing a light blue suit and light blue 
hat entered the establishment and, waiting 
for the psychological moment when every 
one’s back was turned, hastily ran inside 
the front horse shoe show case, grabbed a 
pad containing 11 very fine diamond rings, 
and then leisurely walked out of the store. 

Henry Kron, one of the salesmen in the 
Hausmann organization observed the man 
as he walked from behind the counter and 
started towards him but, not being sure that 
the man had stolen anything, he could not 
accuse him of the theft. In his haste to 
get away before the robbery was discovered, 
the robber dropped four of the most valu- 
able rings on the floor behind the show 
case. Gabe Hausmann, a few seconds later, 
stepped on one of these rings’ and upon 
investigation it was discovered that the en- 
tire tray was gone. The total value of the 
seven rings which were taken amounts to 
$12,000. 

A few minutes after the robbery occurred, 
a Mr. Kelly of the R. G. Dunn Co. kicked 
an object on the street at the corner of 
Camp and Common Sts., and discovered 
that it was a diamond ring. Mr. Kelly care- 
fully watched the papers until he read about 
the Hausmann robbery. He then brought 
his find to the store where it was im- 
mediately identified as one of the missing 
rings. The robber had dropped this ring 
from the pad which he was apparently carry- 
ing under his coat. 





. 





Aaron Denonn, Retired Diamond Salesman, 
Passes Away After a Long Illness 


Aaron Denonn, whose death was briefly 
recorded in these columns last week, was a 
well known figure in the industry. A little 
over two years ago he retired after more 


than 35 years’ affiliation with*® the trade. 


Mr. Denonn passed away at his home, 135 
Jamaica Ave., Brooklyn, on Nov. 19, after 
an illness of several years. The fatal ail- 
ment was of only four weeks’ duration. 
The remains were buried on Nov. V2, in 
Maimonides Cemetery, Brooklyn. 


Mr. Denonn was a native son of New 
York and was 58 years old at the time 
of his death. When a.boy he attended the 
public schools in the metropolis and while 
still a youth, obtained his first position in the 
jewelry trade with the old firm of Louis 
Strasburger & Son, diamond dealers. Mr. 
Denonn ‘started as an office boy with this 
concern and remained with the house for 
32 years until the firm was liquidated. He 
remained out of active business for several 
years owing to poor health and then. re- 
turned for a while, being affiliated with 
Joseph Rosenberg, diamond dealer. Mr. 
Denonn continued with this house only a 
few years and about two and a half years 
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ago retired from active business owing to 
ill health. 
Mr. Denonn was a member of Palestina 
Lodge 36; I. O. F. S. of I. 
Deceased is’survived by his widow and 
two sons, not five sons as- reported in these 
columns last week. 








SUSPECTS ARRESTED 


Men Charged with Stealing $40,000 Worth 
of Diamonds. at Springfield, Ill., Taken 
_ Into Custody and Held in Jail at 
Charleston, Ill. 

St. Louris, Mo., Dec. 4.—Pinkerton’s Na- 
tional Detective Agency in this city have re- 
ceived reports from their representatives 
that Joe McGee and Louis Renfro, alias 
“Springfield Jimmy,’ are held in county 
jail at Charleston, Ill., on information from 
the local (St. Louis) ‘detective bureau that 
they were wanted in connection with the 
robbery of the W. H. Sutton Diamond Co., 
Springfield, Ill., in which $40,000 in rings, 
watches and diamonds were taken and also 
for burglary of a fur shop in Springfield. 

The men were arrested at Vandalia, IIl., 
Friday night, and both are said to have 
police records. Bruno Smith, alias “Louis- 
ville Whitney,” is held in St. Louis prison as 
an accomplice, and is. alleged to have aided 
in the escape of the two men. ; 

McGee and Renfro are known as “float- 
ers,’ and both are known to the St. Louis. 
police. McGee was once arrested in St. 





Louis for assault with intent to kill, and ~ 


Renfro escaped from Chester, IIl., prison 
about a year ago. He was captured, re- 
turned and later released. 

St. Louis police recognized the men, gave 
chase, caught one but two got away. They 
dropped a bundle which contained two over- 
coats, soap, nitro glycerine and furs. 

When Renfro and McGee were apprehend- 
ed at Charleston they had in their possession 
three men’s watches, several ladies’ wrist 
watches, three large diamond rings, all of 
which Sutton identified by code numbers. 








START BANKRUPTCY ACTION 





Proceedings Instituted Against Jade Jewelry 
Manufacturing Corporation, 
Newark, N. J. 

Newark, N. J., Dec. 6.—Creditors of the 
Jade Jewelry Manufacturing Corporation of 
50 Columbia St., filed against the firm in 
Federal Court last week, an involuntary 
petition in bankruptcy, with oonsent. As- 
sets of the company, pending appraisal, are 
éstimated at $10,000. George W. W. Por- 
ter has been appointed referee in the case. 

Meisterman & Katchen, representing the 
creditors, said today that an accountant is 
at work in the case, and until his report is 
finished, mo accurate statement of liabilities 
and assets can be made. The original es- 
timate of the creditors placed the assets at 
$5,000 and liabilities at $15,000. It is now 
believed that both estimates were too low. 

The firm’s financial difficulties are said 
to be due chiefly, to the theft of $15,000 
worth of gems, a little moré than a year 
ago, from one of the corporation’s salesmen. 
About $3,000 of the stolen property was 
recovered. Jacob Bass is president, of. the* 
concern. 


69. 
DEATH OF WILLIAM RIKER, JR, 


Former Newark, N. J., Jewelry Manufac} 
turer Passes Away at His Home ** 
in Orange, N. J. 


Newark, N. J., Dec. 6—William Riker, 
Jr., who sold the jewelry manufacturing busi- 
ness of Riker Bros., 42-46 Court St., last 
March, died Friday night at his home, 147 
Cleveland St., Orange. He was 76 years 
old. His brother, Adrian Riker, a Newark 
lawyer, died suddenly Sept. 27; his wife, 
Jane Shaw Riker, died five years ago. The 
funeral. took place this afternoon at 2 
o'clock at: the home. Interment was. in Mt. 
Pleasant Cemetery, this city. g°/* ~~" . @.. 

Mr. Riker was bornit’ Newark~and had: 
divided his--time between—the jewelry busi- 





THE LATE WILLIAM RIKER, JR. 


ness, of which he was the head, and politics. 
At his former office it was said today 
that he had visited the plant: daily up to the 
time of his retirement early this year. 

In 1893 Mr. Riker was elected County 
Register on the Republican ticket. Four 
years later he became clerk of the Supreme 
Court and filled this office until the then 
Governor Wilson appointed Joseph P. Tum- 
ulty as his successor in 1912. For 41 years 
he had lived in Orange and had served as a 
member of the old Common Council‘and the 
Orange Sinking Fund Commission. 

His fraternal affiliations included member- 
ship in the Essex Club, the Newark Museum 
Association, Newark Chamber of Com- 
merce, Essex County Country Club, and a 
number of Masonic organizations. He was 
a 32nd degree Mason, member of Frank- 
lin Lodge, F. & A. M., Irvington; charter 
member of Salaam Temple, Orange Chap- 
ter, Royal Arch Masons; Jersey Com- 
mandery, No. 23, Knights Templar; An- 
cient and Accepted Scottish Rite, Valley of 
Jersey City; Masonic Veterans Association 
of Newark, and the Past Masters’ Associa- 
tion of Essex County. 

Surviving him are his son, Robert J. 
Riker of Havana and three daughters, Mrs. 
Ernest W. Pierce of Providence; Mrs. 


Hugh C. Barrett of Orange; and Mrs. Van: 


Antwerp Kemp of East Orange. 
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Scarcity of Fine Chinese Jade 








Little Imported Through San Francisco Though Customs Officials Believe Some 
“Is Smuggled at Other Ports—One Seizure Made from Chinaman—Trouble 
in Getting Proper Valuation—Artistic Work Sometimes Not Appreciated 




















Cal., Dec. 4—United 


FRANCISCO, 


SAN : 
States Customs Inspectors in San Francisco 


“ have been puzzled for some time past to dis- 
cover how jade was coming in. There are 
some 12 or 13 jade-importing firms, and very 
few of them have been passing jade through 


the Customs lately. Jewelers have com- 
plained of the shortage of jade. It looked 
as if the importation. of jade had almost 
ceased. Speaking for THE JEWELERS’ Cir- 
cuLAR, T. E. Hearty, U. S. Examiner: of 
Merchandise, Oriental Department of the 
Appfaisers’ Department of the Custom 
House in San Francisco, explained why they 
knew some jade was entering the country. 
Many of the small manufacturing jewelry 
stores in Chinatown have had five and six 
men at work setting jade in rings, etc. Big 
firms, such as Tiffany’s in New York and 
Shreve’s in San Francisco, know that their 
customers like jade set as only the Chi- 
nese can set it. They like the arabesques 
and dragons and the more pure and conse- 
quently softer gold that the Chinese jewelers 
use. 

But if the Chinese jewelers have been 
setting much more jade than was coming 
through the Custom House, the Customs men 
argued that it must be coming in by some 
other route. Quilts of steerage passengers 
from the Orient were minutely examined 
with other baggage, but yielded ho jade. 

Late in November a Chinaman_of New 
York city, who we will call Q, ex-World 
War flier, steerage passenger by the S. S. 
President Lincoln, landed in San Francisco, 
after visiting China. He had no license nor 
permit to import jade, and he passed one in- 
spector on his way to the “corral,” where 
he would meet compatriots. Another »in- 
spector at the head of the dock thought Q 
looked rather portly, and ran his hand over 
his body. He seemed to be wearing a light 
armor. On examination this proved to be 
a specially arranged vest, worn between his 
overshirt and undershirt, with rows of tiny 
pockets each with a button and each contain- 
ing jade. There were ring tops, pendants, 
carved pieces for pins, beads, etc., all in- 
voiced in Chinese, the total reaching $1,770. 

The whole collection of 715 pieces lay on 
Examiner Hearty’s desk in a little cardboard 
box 5 by 5 by 3 inches. He was examining 
and appraising each piece for, he said, this 
might easily be a false inventory, a smoke 
screen for much higher values. 

Jade is so flat that it is easily smuggled. 
Some of the pieces in the collection seemed 
to be of great beauty. Mr. Hearty said that 
American jewelers are a little bit afraid of 
their own judgment in buying jade, which 
is graded in value by the color. The most 
costly is apple-green, translucent, perfect in 
color and uniform throughout. He had seen 
necklaces in New York priced at $8,000 and 
$9,000 where every bead was not perfect. 
The most perfect jade necklace that ever 
came to San Francisco was brought by a 
woman. It was priced at $23,000, and she 


exported it again, without taking it through 
the customs. The Chinese like jade them- 
selves and wear a good quality. 

There were many fine, beautiful carvings 
on the jade in the Q collection. Examiner 
Hearty-said they cannot be duplicated in this 
country. The machine invented to do what 
the Chinese do by hand has been a failure. 
Real jade is icy cold to the touch. This 
is one way of telling it from glass which 
transmits no such chill. A few pieces were 
very dark and square-shaped. They . were 
Hunan jade, not of so -much value as the 
translucent green. 

The Chinaman is out on bail. He had a 
good story and the United States Attorney 
gave him the benefit of the doubt. Q said 
he was preparing to declare ‘his jade before 
leaving the dock. The U. S. Customs men 
say that, once in the corral, he could easily 
have given his vest to a visiting compatriot. 
In any case, the jade is being re-valued. One 
of the troubles in jade importation is valua- 
tion. Mr. Hearty said there is no jade mar- 
ket in the sense that there is a diamond 
market. The Custom house has representa- 
tives in China and knows what jade is worth. 
Some of the importers value it at less. 

In order -to obtain the Chinese jewelers’ 
side of the jade shortage question, the corre- 
spondent visited Tin Wo & Co., 716 Grant 
Ave., one of the leading Chinese jewelry 
firms of San Francisco. 
this firm, said that there is a real scarcity of 
jade which is getting more rare every day. 
The best jade has practically all been leaving 
China for America except a few very old 
pieces which are cherished as heirlooms. 
Mining jade is a very hard task because, 
though found, here and there, in very large 


pieces, probably only one very little bit is 


of. any real value. Among the Chinese, 
translucent white jade is as costly as trans- 


lucent apple green jade, but there is little 


demand for it in this country. There is also 
a blue jade of a grayish blue, not in demand 
here. é 

The average American, Mr. Louis de- 
clared, ‘does not appreciate the carving on 
jade at its true worth. They know that 
labor is cheap in China, but they do not 
realize that an artist often spends months on 
one piece of jade carving. All the designing 
is done before the jade is touched, and any 
white or pale-colored spots are utilized in the 
design made especially for that piece. For 
instance, a figure holds a white flower, or 
a white bird is seen on an otherwise green 
landscape. 

Speaking ef Customs duties, Mr. Louis 
said that there has been delay and consequent 
loss of time owing to the fact that Tin Wo 
& Co., like some of the other Chinese firms, 
have asked for special committee appraise- 
ment on some of the jade they have im- 
ported. Sometimes these goods have. been 
for months in the customs. In the matter 
of misleading inventories, he said that prob- 
ably a few importers might have under- 


Wong S. Louis, of . 
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estitfiated the value of their jade, and that 
makes it hard for the rest of the importers 
who try to be fair. He added emphatically 
that it is not only Chinese importers but 
Americans as well who have been known to 
under-estimate their jade importations. 








CO-OPERATIVE ADVERTISING 





Manufacturers, Wholésalers and _ Retail 
Jewelers of Cleveland, O., Have Four 
Page Jewelry Insert in Sunday 
“Plain Dealer” 


CLEVELAND, O., Dec. 2.—A splendid piece 
of co-operative advertising was put over by 
members of the 24-Karat Club in the Sun- 
day Plain Dealer of November 28 when a 
four-page jewelry insert was run. Retail 
members from every section of the city took 
space. The wholesale houses had a space 
for a message to the public regarding 
jewelry. The manufacturing jewelers also 
had similar sized space for the same purpose. 

The editorial staff of the Plain Dealer 
had a number of interesting articles about 
jewelry in general, such as its uses, its de- 
sirability as a gift that lasts, etc. The his- 
tory of the 24-Karat Club was also given. 
A number of illustrations were used. through- 
out the reading section which heightened the 
interest. 

The section would have been much larger 
had there been time to work on the proposi- 
tion, but it was early in November before it 
was decided to go ahead on it. Members 
are very much enthused at what was accom- 
plished and it is hoped that similar co- 
operative advertising will be done from 
time to time. 








Refraction Immersion Reagents 





QNE of the several useful tests in a series 
to distinguish the character of a crystal 
is its immersion in a liquid or liquids of 
known refraction. It is practiced by a num- 
ber of retail jewelers as a primary test 
using several liquid refraction baths. Today, 
however, the number of known useful re- 
agents for such tests has been considerably 
extended, thereby permitting the refraction 
quotient of any given crystal to be learned 
more precisely. We therefore append a full 
list, as taken from Prof. H. Michel’s useful 
work, “Die Kiinstlichen Edelsteine.” 


REFRACTION REAGENTS AND THEIR QUOTIENTS 


IONS gh. 05 Bivisk Siw d Sob eames - 1.4540 
Carbon tetrachloride................. 1.4560 
ROMOr  CHOPMEY: 6355655 3. 2c SSS 1.4932 
PING ca.cle'e Sc Seaweed i keke neers 1.4944 
pn SEP ey FEE ree a! Gore 1.5016 
SRANMINNT Sart eal s ilo, las iui X bd ese a one 1.5159 
DEFEND 63-54 doce tes 6 oe b te oe 1.5245 
CORP OF ON ic iin siixcae neh canis 1.5289 
Ettivloneiromide «12.2. 60... Seaswdew cs 1.5350 
1 a ee eee & PN tee 1.5469 
TROND. So oso i8 dee cttdcéere 1.5484 
Mr oso is Sls Gee 1.5578 
Panta dates... bos ies ak sscedewews 1.5695 
PE OT hciis. sida hace thls cane EO 1.5808 
Oil of CimBRMOlh ss ooo vaio te cee tay 1.5887 
Se IS ES, eon rr ae ME” , 
rE” RIS Wee Che en ney Mee a 
Guin tS ives ad us onrees 


Bromanilin meta 
Chlornaphthalin 





Acetylentetrabromide ..........-+++++ ‘ 
Monobronaphthalin .....-...-++++ee0+ 1.6579 
Methyleneiodide .......-++.-+eeeeees 1.74 
Barium-mercury-iodide solutions bis... 1.78 
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HELP US TO CATCH 


THE BANDITS and 
THE FENCES © 


In the past six months largely through the efforts of 


The Jewelers’ National 
Crime Committee 


23 Receivers of Stolen Jewelry have been indicted 








Through information furnished by the Committee the 
Police and the Pinkertons have captured numerous bandits. 


Much other valuable assistance was rendered to the Authori- 
ties and to the Trade by the Committee and its Counsel. 


To accomplish these remarkable results, Jarge sums had to 
be expended and if the work is to continue successfully 
further large sums have to be raised. 


Authorized representatives of the Committee will solicit 
your subscriptions or you may send them direct to 


Harry C. Larter, Treasurer, or to 
RicHarD C. Murpuy, Counsel. 


285 MADISON AVE.,- NEW YORK 


THOMAS ALLSOPP é ARTHUR LORSCH FRANK T. SLOAN 

HOWARD C. BAKER G. H. NIEMEYER WILSON A. STREETER 
JONAS KOCH *'_. M.D. ROTHSCHILD 0. D. WORMSER 

HARRY C. LARTER RICHARD C. MURPHY, Counsel 
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Diamond Prices In No Way Affected 


London Diamond Syndicate Cables Official Denials of Truth of Silly Newspaper Stories on the Effect of 
Alluvial Production—Col. Joel’s Interview Completely Misinterpreted by the Press — Syndicate 
Controls Over 90 Per Cent of Production of Alluvial Fields. 
Lichtenberg District Poor and Not Fit for American Market—Sharp Decline 
in Amount of These Diamonds Produced Since October. 





Alluvial ‘Diamonds of 

















The entire jewelry and diamond trades 
were disturbed last week as a result of mis- 
leading dispatches emanating from London 
and sent through the Associated Press to 
various papers of the country, announcing a 
coming surplus in diamonds and indicating 
that the prices might fall if the present un- 
restricted output of the alluvial diggings 
from South Africa continues. The story 
was founded on a dispatch to the Daily Press 
of London from Cape Town referring to 
the statement alleged to have been made by 
Solomon B. Joel of Barnato Bros., who, with 
Sir Ernest Oppenheimer and Sir Abe Bailey, 
mine owners, recently arrived:in Cape Town 
from England, for the purpose of trying to 
induce the South African government to 
limit the alluvial output. The Daily Press 
correspondent quoted Mr. Joel as saying that 
something must be done to allay the present 
situation indicating, he said, that the alluvial 
diggers are producing actually more than the 
great producers, and if this continued, a 
collapse in the industry which provides the 
South African government with 3,000,000 
pounds annually, was sure to come. 

The newspaper accounts inferred from this 
that without restriction by South Africa of 
the alluvial deposits, there would be a sur- 
plus that would “break” prices in the dia- 
mond market. This was the occasion for 
editorial comments and cartoons of a face- 
tious nature, in New York and other daily 
papers depicting diamonds as a drug on the 
market. ; 

Whether or not, Mr. Joel was correctly 
quoted is not known, but all the inferences 
made from his remarks were erroneous. 
When the dispatch first came over to this 
country, an effort was made to get word 
to Barnato Bros., who, with A. Dunkels- 
buhler, are the distributors of rough for the 
Syndicate in England, and the following 
cablegram was sent to Barnato Bros. by 
Walter Kahn of L. & M. Kahn & Co., who 
is vice-president of the American Diamond 
Cutters Association. 

NOVEMBER 30th, 1926. 
THORMIGUS SMITH 

LONDON 
ASSOCIATED PRESS PUBLISHES ARTICLE TODAY 
STATING THAT INDIVIDUAL SEEKERS ARE 
FINDING PLENTY OF DIAMONDS IN ALLUVIAL 
DIGGINGS AND PUTTING THEM ON MARKET AT 
PRICES BELOW DEBEERS SYNDICATE STOP QUOTES 
STATEMENT BY MR JOEL AS FOLLOWS ALLUVIAL 
DIGGERS ACTUALLY ARE PRODUCING MORE THAN 
THE GREAT PRODUCERS IF THIS CONTINUES 
A COLLAPSE IN THE INDUSTRY WHICH PRO- 
VIDES SOUTH AFRICAN GOVERNMENT WITH 


“CLT 


THREE MILLION POUNDS ANNUALLY IS SURE 
TO COME AND THE COUNTRY WILL HAVE TO 
PROVIDE FOR THOUSANDS CF STARVING PEOPLE 
THIS 


STOP UNLESS DENIED FORTHWITH 


ARTICLE WILL PROVE VERY HARMFUL TO DIA- 
MOND TRADE HERE PARTICULARLY AT THIS 
SEASON KINDLY CABLE US TRUE FACTS IM- 
MEDIATELY KIND REGARDS 
(Signed) L & M KAHN & CO” 

The first response, received Wednesday 
morning from Barnato Bros., read‘ as fol- 
lows: 


NOVEMBER OUTPUT HAS CONSIDERABLY FALLEN 
OFF AND WILL CONTINUE TO STEADILY FALL 
STOP” 

While the well informed members of the 
diamond trade look upon the newspaper 
stories as silly, nevertheless, they realized 
that they have an effect on the buying public 
who do not realize that the control of the 


WESTERN UNION CABLEGRAM 
10CD OD LONDON 41 DEC 1 1926 613P 


REDLACE NY 


THANKS CABLE HAVE ASKED FOR CORRECT VERSION OF 
STATEMENT ATTRIBUTED TO MR JOEL WILL CABLE YOU ON 
RECEIPT OF SAME MEANWHILE CAN ASSURE YOU SYNDICATE 
HAS BOUGHT BULK OF ALL ALLUVIAL PRODUCTION AND WILL 
AS HITHERTO PROTECT MARKET 


This was followed later by another cable. 


(SIGNED) BARNATO. 


WESTERN UNION CABLEGRAM 


336A LONDON 73 1/43 2/1020A 
REDLACE NYK, 


1926 DEC 2 AM 6 38 


REFERRING YOUR CABLE LETTER SYNDICATE CONTROLS 
OVER 90% OF WORLD’S DIAMOND PRODUCTION MOST OF 
DIAMONDS FOUND ON NEW ALLUVIAL GROUND ARE BEING 
BOUGHT BY SYNDICATE STOP JOEL’S STATEMENTS POINTS 
OUT TO AUTHORITIES IMPORTANCE OF RESTRICED PRODUC- 
TION AND NECESSITY TAKING NECESSARY MEASURES STOP 
MARKET MAY BE ASSURED THAT SYNDICATE WILL MAINTAIN 
THE WELL TRIED POLICY OF WISE PRICE REGULATION AND 
ONLY PLACING SUCH QUANTITIES ON MARKET AS CAN BE 


READILY ABSORBED 


Similar cables were received by Jacobson 
Bros. and other diamond cutters. Others 
to the same effect signed by Dunkels of 
Dunkelsbuhler & Co., were sent to Baum- 
gold Bros. & Co. and other cutters. 

Later came a cable from one of the official 
workers of the Syndicate which read: 

“HAVE SEEN BARNATOS WHO HAVE SHOWN 
ME YOUR CABLE AND THEIR REPLIES.” JOELS 
REASON FOR STATEMENT WAS TO INDUCE 
GOVERNMENT TO STOP PROCLAIMING FURTHER 
NEW DIAMOND FIELDS. THERE IS NO GLUT 
OF DIAMONDS AS SYNDICATE BUYING PRAC- 
TICALLY WHOLE ALLUVIAL PRODUCTION AND 
WILL CERTAINLY HOLD THEM STOP DEMAND 
FOR ROUGH DIAMONDS BIGGER THAN SYNDI- 
CATE WILL SUPPLY STOP IN OUR OPINION 
THERE IS NO DANGER STOP WE ARE INFORMED 
ON FIRST CLASS AUTHORITY THAT ALLUVIAL 


(SIGNED) BARNATO. 


diamond market by the Syndicate was in no 
way threatened and the prices could in no 
way be affected. As a result an authentic 
story was sent out to the New York daily 
newspapers, the Associated Press, the United 
Press and the New York City News Asso- 
ciation through the National Jewelers Publi- © 
city Association and was published in papers 
of other cities. This story, which was dis- 
tributed by the National Jewelers Publicity 
Association, is published in full on page 74. 

Many prominent American diamond men 
are in Europe at the present time, including 
Emil Tas, Albert Kahn and others, and re- 
quests were made to them to get further 
information. A cable received Monday 
from Mr. Kahn was considered most im- 
portant as it showed clearly that the produc- 
tion of the alluvial fields (the Lichtenberg 
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district), which was the subject of the 
protest made by Mr. Joel, could have no 
effect whatsoever on the American market. 
This is because the grades of rough found 
there are poor and not the quality sold 
here. Also that the diamonds from this 
field have already shown an important de- 
cline. Joel’s interview, it said, could not be 
taken seriously as it was given purely for 
political purposes (to make the South 
African Government put a curb on the so- 
called diamond rushes). The cable read: 


THE JEWELERS’ CIRCULAR 


based on the assumption that the news as to 
the collapse of the diamond market, was cor- 
rect. Even after the official denials had been 
received here from the Syndicate, these 
paragraphs, editorials and cartoons continued 
to appear. 

The difficulty in getting a correction of 
the original story immediately became ap- 
parent when it was seen that the attitude 
of the newspapers was that while there was 
news in the erroneous story there was no 
news in the dental. The mere fact that the 


COPY OF CABLE RECEIVED DEC. 6, FROM LONDON 


“Emil Tas and I have interviewed Syndicate. 
October but decreased 30 percent in November. 


Alluvial production was large in 
New Lichtenberg district was 


opened in July, maximum production was reached in October and has already started 


important decline. 


large goods nor American grades of small and melees. 


Grades of rough found there are poor and will surely not effect 


Joel interview was given for 


political purposes only and should not be taken seriously and newspapers can definitely 


state that prices will not fall. 
absolutely protect market. 


Have more applications than can satisfy. Send copy this to Tas office. 
in Antwerp today declared lockout to combat demand for wage increase. 


In the meantime Stern Bros. & Co., another 
large diamond cutting firm had cabled the 
Syndicate as to the story published, and re- 
ceived cables in reply along lines of the 
second cable published above. That to Stern 
Bros. & Co., received Thursday was sent 
with authorization to publish in the Amer- 
ican papers and read: 


Syndicate is buying most of Alluvial goods and will 
Have in fact, today sold important amounts at top prices. 


Manufacturers 


Regards. 


diamond trade had not been upset, the fact 
that prices were not to be lowered, or that 
the production of the alluvial fields did not 
affect the Syndicate’s control, was purely 
negative, according to the newspaper stand- 
point, and was of no interest to the public 
because it emphasized a condition with which 
all had been familiar in the past. The harm 


CABLE RECEIVED BY STERN BROS. & CO. 


“Syndicate controls over ninety percent of world’s diamond production. 
diamonds found on new Alluvial grounds are being bought by Syndicate. 


Most 


Joel state- 


ment points to authorities’ importance of restricting production and necessity for taking 


the necessary measures. 


Market may be assured Syndicate will maintain the 


well tried policy of wise price regulations. You have authority to publish this state- 


ment in American papers.” 


JEWELERS’ CIRCULAR KEEPS MEMBERS OF TRADE 
SUPPLIED WITH INFORMATION TO CORRECT 
NEWSPAPER STORIES 


From the time the first stories appeared 
in the daily press, Tuesday afternoon, in- 
quiries came to THE JEWELERS’ CIRCULAR 
from retail jewelers in various parts of the 
country; in some cases, asking us as to the 
truth of the reports and in other cases, ask- 
ing for information which could be used to 
refute the mis-statements made. General 
facts as to the way the Syndicate controlled 
the output of the various mines and diamond 
fields were immediately supplied to these in- 
quirers, and members of our staff partici- 
pated in arranging to send the first cables 
to the Syndicate. As the answers were re- 
ceived from Barnato Bros., copies ot the 
cable were forwarded to a number of these 
inquirers who had arranged to give the in- 
formation to their local papers, from which 
they had requested a denial of the truth of 
the story first published. 

The first erroneous dispatch appeared in 
the afternoon papers on Tuesday, Nov. 30, 
and in the morning papers of Wednesday, 
Dec. 1. But this was followed up in later 
editions of various newspapers in the way 
of paragraphs, editorial comment and even 
cartoons and comic strips, all of which were 





done to the jewelry trade, however, by these 
first erroneous stories was not a matter of 
which the ordinary newspaper editors or 
even the managers of the news associations 
seemed to give much consideration. 

Later on, a news photograph agency which, 
some six months ago, had distributed pic- 
tures of Mr. and Mrs. Solomon Joel, imme- 
diately re-issued these pictures to the 
various papers and magazines with flaring 
captions based on the first erroneous reports 
published Tuesday. However, when the 
error was called to their attention by mem- 
bers of our staff, representatives of the 
National Jewelers Publicity Association and 
of the diamond trade, the flaring captions 
were withdrawn although a number of pic- 
tures had already been sent out on approval. 





N. J. P. A. Works to Correct Erroneous 
. Newspaper Reports 


Stories were sent out Friday to the news- 
papers of the country through the Associated 
Press and United Press, New York City 
News Association and others by the National 
Jewelers’ Publicity Association to correct the 
stories already published based on the Lon- 
don dispatches. In addition special stories 
on the subject were given to the different 
New York and Newark newspapers as well 
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as those in Attleboro, Providence and other 
jewelry centers. 

The general story sent out by the associa. 
tion was as follows: 


DIAMOND PRICES TO BE MAIN. 
TAINED 


NO SURPLUS OF DIAMONDS OR REDUCTION Iy 
PRICES IN SIGHT 


“‘Cabled dispatches received today from the Lon. 
Jon Diamond Syndicate by the New York Diamond 
Cutters’ Association vigorously deny the possibility 


‘of any overproduction in the diamond market, as 


stated in the dispatch from South Africa, at. 


~ 





SOLOMAN B. JOEL, HEAD OF BARNATO BROS., 
‘WHOSE INTERVIEW, SENT TO LONDON, WAS THE 
BASIS OF THE ERRONEOUS NEWSPAPER STORIES 


tributed to Mr. Sol Joel. The cables received in 
the New York Diamond market came directly from 
Mr. IToet’s firm, Mecsrs Barnato Ijros., of London, 
who with the firm of Messrs. A. Dunkelsbuhler & 
Co., of London, distribute 90 per cent of the 
world’s diamond output. These cables stated that, 
in addition to the production of the mines, the 
Diamond Syndicate has bought the bulk of all 
South African alluvial diamond production and 
that the market may be assured that the Syndicate 
will maintain its usual policy. 

Attention is called in the cables to the fact that 
the Syndicate controls nine-tenths of the world’s 
diamond production and no reduction in price is 
anticipated. 

An official of the Diamond Cutters Manufac- 
turers’ Association of America stated that, far 
irem. there beirg overproduction of rough 
diamonds, the situation in New York is that @ 
number of the diamond cutting works are idle, 
due to the fact that the Syndicate has heen unable 
to supply a sufficient quantity of rough diamonds 
to meet their requirements. 

Mr. William Loeb, director of the Congo and 
Angola Mines, one of the largest diamond pro 
ducers of the world, stated that the supply of 
diamonds received from the ‘South African alluvial 
fields is not sufficient to create a surplus in the 
diamond markets of the world, and that his com- 
pany will not change its policy in any way; further, 
that the tendency of diamond prices is to increase, 
rather than be lowered. 

He further stated that the belief in New York 
is that Mr. Joel’s statements were inspired for 
political purposes in South Africa, owing to the 
mining companies in which Mr. Joel is interested 
being compelled to pay heavy taxes on the volume 
of their business, whereas in the South Africam 
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alluvial fields, only a nominal export tax was 
exacted. E 

A survey made of the importers and diamond 
cutters of New York City indicates that there is 
no surplus of diamonds in sight or any indication 
that a reduction in prices is expected. 





Boston, Mass., Dec. 4.—People who look 


:|DENY THERE IS A 


























No Overproduction, Cutters 
Heré Say—cCut in Price 
Is Doubted 


“Cabled dispatches received yesterday 
from‘the London Diamond Syndicate 
by the New York , Cutters’ 
Association vigorously deny the possi- 
bility of any overproduction in the dia- 
‘mond market, as stated in the dispatch 
from South Africa, attributed to Sol 
Joel. 

The cables received in the New York 
diamond market came directly from Mr. 
Joels firm, Barnato Bros., of London, 
who, with the firm of A. Dunkelsbuhler 
& Co., of London, distribute 90 per cent 
of the worid’s diamond output. These 
cables stated that, in addition to the 
production of the mines, the Diamond 
Syndicate has bought the bulk of all 
South African alluvial diamond produc- 
tion and that the market may be as+ 
sured that the syndicate will maintain 
its usual policy. 
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the fact that the syndicate controls 
| hine-tenths of the world’s diamond pro- 
duction and no reduction in price is 
anticipated. 


.-An official of the Diamond Cutters 


[| Manufacturers’ Association of America |. 


“i stated that, far from .there being any 
overproduction of rough diarhnonds, the 


ber of the diamond cutting works are 
idle, due to the fact that the syndicate 
has been unable to supply a sufficient 
quantity of rough diamonds to meet 
their requirements. 

No Surplus in Sight. 

Williath Loeb, @irector of the Congo 
& Angola Mines, one of the largest dia- 
mond producers of the world, stated that 
the supply of diamonds received from 
the South African alluvial fields is not 
sufficient to create a surplus in the dia- 
mond. markets of the world,. and that 
his. company will not change its policy 
in any way; further, that the tendency 
of diamond pgices is to increase, rather 
than be lowered. 

He further stated that the belief in 
New -York is that Mr. Joel’s statements 
weré ingpired for political purposes in 
South Africa, owing to the mining com- 
panies in which Mr. Joel is interested be- | 
ing compelled to pay heavy taxes on the 
volume of their businéss, whereas in the 
South African alluvial fields only a nom- 
inal export tax was exacted, 

A survey made of the: iMfiporters and 
diamond cutters of New York city indi- 
cates that there is no surplus of dia- 
monds in sight or any indication that a 
reduction in prices is expected. 
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=| DIAMOND SURPLUS! 
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r Attention is called in the cables to! t' 
y was made with a vier A $4,inGmencing 


situation in New York is that a num-} 





=a 


] 


K 


~ ch." 


|elers’ Publicity Association and the 

New York Diamond Cutters’ Assccia- 
| ‘| tion announced yesterday that a nim- 
I ber of diamond-cutting works in this; 
| city were idle because the London Dia- 
|} mond Syndicate had bean unable to 
| supply a sufficient quantity of rough 
| diamonds to meet theiz. requirements. 


| London, and Messrs. A¥ Dunkelsbuhler |: 
| & Co. of London distrisyte-90 per cent. 
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them on to the retailer, are actually higher 
by 10 to 15 per cent. than they were three 
months ago, declared Mr. Horn. Importers 
returning from London and Amsterdam pre- 
dict that diamond prices are going still 
higher. 

The expected increase is chargeable to an 





JEWELERS HERE DENY 
GEM PRICE WILL DROP 


Discount Joel’s Statement of 
Oversupply—Cutters Here Idle 
for Lack of Stones. : 





There will be no reduction at present 
in the price of diamonds even though 
Sol Joel, head of the largest diamond 
concern in the world, is reported to 
have said in South Africa that there 
was an oversupply. The National Jew- 


eo # __ OL am we 


- te 


The 


Mr. Joel’s firm, Barnato.Prothers of 


of the world’s diamond output, the 
local association said.- 





4"? reduction in prices is expected. 
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According to William Loeb. & director 
of the Congo and. Amgols: Mines, it is 
believed here that:Mr- Joel’Retatement 


the political situation - ith Africa, 
where the miniagy cormpethiew have to 
pay heavy. taxeq@ oni theit}:Velume of 
business. 

‘Mr. Loeb said the f@fidency of diz- 
-mond- prices was to increasc rather 
chan .decline. . 
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Controls Diamond Output 


London Syndicate Buys Bulk of 
Alluvial Production 

Cabled dispatches received yester- 
day from the London Diamond Syndi- 
caté by the Néw York Diamond Cut- 
ters’’ Association deny that there: is 
any possibility: of overproduction ip 
the diamond market, as -eported in a 
dispatch from South Africa attributed 
to Sol Joel .of«the> firm of Barnato 
Brothers, of “London Rie 

The message | Ma that: in addition 
to the production of the mines the} x, 
syndicates had. bought the bulk of all | — 
South African alluvial diamond pro- 
duction and that the market “may be -§ 
assured that the syndicate will main-| F; 
tain its usual policy.” An official of 
the New York .association - said’ .the | 7! 
situation here is that some diamond 
|cutting works are idle because they N. 
have been unable to obtain enough 
rough diamorids to meet their require- | 11 
ments. It. was.said a survey of im~-/ © 
porters and cutters here indicated that 
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REFUTATION OF THE DISPATCHES FROM LONDON AS PUBLISHED IN SOME OF THE 
NEW YORK NEWSPAPERS, SATURDAY 


for diamonds to be cheap because of the re- 
Ported increase in alluvial diggings in South 
Africa are going to be sadly fooled, accord- 
ing to Fred Horn. Instead of collapsing, 
diamond prices to the importer, who passes 


increase of 25 per cent. in wages in the 
skilled trade in diamond cutting. American 
buyers have been coming back from London 
and Amsterdam without buying because 
prices are so high, says Mr. Horn, who 


75 


is quoted at length in the Boston papers. 
“T talked with one buyer who went over 
with $350,000 to spend, and he told me he 
brought home all but $60,000 because he- 
would not pay the prices asked for diamonds. 

“The best informed importers report that 
there is slight prospect that independent 
seekers will ever find enough diamonds in 
alluvial diggings to have any effect on the 
market price, which is absolutely controlled 
by the London syndicate.” 








Paris and the Jewelry Trade 





mHE Parisian of a former generation is 
said to have declared that the world’s 
inhabitants consisted of Paris and those liv- 
ing outside Paris. Léonard Rosenthal has 
the following to say on an allied topic: 

“Desirous, one day, to study the statistics - 
of the number of persons who, near and far, 
are interested in the jewelry trade, I arrived 
at a figure of about 2,000,000 comprising, 
be it understood, the miners who extracted 
the soil’s gems, the pearl fishers, the lapi- 
daries, the jewelers. I pass over in silence 
those who specialize in the theft of jewelry ; 
they are just occasionals whose career is 
always brief. All this gigantic work, all 
this result of colossal efforts, far off, ignored, 
which are realized throughout the four quar- 
ters of the globe, meet, in the end in Paris, 
on the mundial market of luxury. It is to 
Paris that the orders are given to this army 
of workers. But that is not all. 

“When one of the rich desires to get rid 
of his jewelry, it is at Paris, again, center 
of life of the high commerce in jewelry, 


. where he will have the greatest facility. In 


its entirety, the commerce in pearls, dia- 
monds and colored stones. has caused high 
commerce and retail exchanges in a propor- 
tion that is scarcely less than 2 milliards 
[francs] including purchase and sale. Up 
to this day it is almost impossible to give 
the figure precisely, but the revenues of State 
are able to establish, thanks to the law on 
trade statistics, what amounts to a consider- 
able view in the rough, as one merchant 
alone paid, for the yedr 1919, between the 
sum of trade and duties, about 12 millions, 
having made, by purchase and sale, more 
than 400 millions business. 

‘It is to Paris they come in search of 
models in robes, hats, jewels. Is it not natu- 
ral that Paris should become the market for 
pearls and fine stones? This has not been 
without a fight. The fine stones did not ex- 
ist in the French colonies, but had to be 
imported from the Indies, Burma, Siam, 
Siberia, Colombia. Australia. This market 
at Paris supplies the entire world with pearls 
and precious stones, diamonds also in part; 
and it brings to France an enormous num- 
ber of strangers, merchants, jewelers, or in- 
dividuals who are desirous of purchasing 
jewelry.” . 
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A. R. Patrick, a jeweler at Altoona, Pa., 
has donated a silver loving cup to the Senior 
High School at Altoona, Pa., to be given to 
the school for presentation to the student 
adjudged by the faculty to have done the 
most for the school during his three years 
in the school. The cup will be awarded 
during the commencement exercise each year. 
It stands about eight inches high and is of 
silver with a gold lining. 
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EARLY AMERICAN Ji 





COURTESY METROPOLITAN MUSEUM OF ART 


2/1000 Fine 


Ceagure Solid. Cilver 


BS Anse of the absorbing interest in early 
American things and the demand for homes 
and housefurnishings in the Early American 
style, we have created this new pattern— THE 
EARLY AMERICAN STYLE in Treasure 
Solid Silver. 


Going back to the very silver itself for its inspira- 
tion, this new modern pattern—which embraces 
the delightful and distinctive features of the 
spoons made by our early silversmiths—provides 
the ideal design to meet this important demand 
for housefurnishings of early American traditions. 


Here, then, is a pattern based upon a great wave 
of public interest, correct in the source of its 
inspiration and so superbly designed as to win 
enthusiastic admiration alone on its downright 


beauty. 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths ~, Creators of Distinctive Tableware » SY... 


GREENFIELD'\ MASSACHUSETTS C 
Member of the Sterling Silversmiths Guild of America 





“The Early American Style’’ comes either plain or engraved to 
suit individual tastes. Both styles are based on historic 
precedent. 
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THE JEWELERS’ CIRCULAR 
THE jewelry and 
Newspapers Publish diamond trade last 
Silly Stories as to week underwent an- 
Diamond Trade other attack on its 
business as a result of 
the thoughtless and improper handling by 
the daily papers of a dispatch from South 
Africa, telling of the protest made against 
the indiscriminate opening of alluvial dia- 
mond fields by the government of that coun- 
try. The protest, which was made by Sol 
Joel, of Barnato Bros., members of the Dia- 
mond Syndicate, was for the purpose of 
making the South African government real- 
ize the importance of taking proper measures 
to restrict the output of alluvial diamonds, 
the government having opened many of these 
alluvial fields to diamond “rushes” during 
the past year. The interpretations made of 
Mr. Joel’s remarks to the effect that an 
over-production of diamonds was imminent, 
and that the market prices would fall were 
not only improper but totally at variance 
with the facts. 

The slightest attempt at verification of the 
reports in the diamond trade would have 
shown the newspapers the error inasmuch as 
not only does the Syndicate control today 90 
per cent. of the entire diamond production 
of the world, but it is the purchaser of the 
bulk of these alluvial goods (at times nearly 
all of them) and that it not only sets the 
prices for the alluvial goods that it buys 
but these prices are taken advantage of by 
those selling diamonds from uncontrolled 
sources. In fact, the simplest investigation 
would have shown that the present Syndi- 
cate is in better control of the diamond 
situation than its predecessors were for many 
years back, and that not only was there no 
tendency to reduce the prices of diamonds 
but actually prices have increased in the 
past months, and are increasing today. 

While those conversant with the situation 
in the diamond trade were not the least bit 
perturbed about the newspaper _ reports, 
nevertheless, the cables that immediately fol- 
lowed to the diamond importers and cutters 
here from Barnato Bros. and A. Dunkels- 
buhler & Co. (the London firms distributing 
rough for the Diamond Syndicate) were 
strong confirmation that the members of the 
Syndicate have not the slightest thought of 
deviating from the well-established policy 
of wise price regulation, and no matter 
what the conditions of production intend to 
only place on the market such quantities of 
gems as can be readily absorbed. As a mat- 
ter of fact, however, no necessity for re- 
striction in selling has so far become appar- 
ent. As one prominent diamond cutter 
pointed out, there are many idle benches in 
the diamond cutting factories of New York 
that are idle only because the Syndicate can- 
not supply to our cutters the rough required 
for this market. The Syndicate has no 
stock on hand, and is not in a position to in- 
crease its sales to cutters. The Syndicate 
so far has taken most of the alluvial pro- 
duction outside of its control, and the last 
authentic word from London is to the effect 
that the alluvial production has not been in- 
creasing to any alarming extent lately, but 
on the contrary the November output has 
considerably fallen off, and it is expected 
the output will continue to fall off. 


The wisdom of the South African govern- 
ment in opening the alluvial fields, from time 
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to time, appears to be distinctly a political 
question of that country, and the protest of 
Mr. Joel and his associates was one that 
related to the government policy and its 
bearing upon the future of South Africa, as 
well as the business and economic problems 
of the Syndicate. But it did not, and could 
not, mean any variation in the policy of the 
Syndicate as to prices or control of the out- 
put of the diantond cutters. Production of 
the diamond mines is arranged to go on for 
many years at a steady rate; whereas, with 
the alluvial fields the entire production is 
scooped up from the surface in a week, or a 
month, or a year. The wisdom, or the un- 
wisdom, of opening many of these fields 
at once or spreading it over a ‘period of 
years is something for South Africans to 
worry about. In the end, it has no effect 
upon the total amount of diamonds produced 
though it causes sporadic increases in out- 
put. 

The newspaper editors and reporters who 
handled the story, being totally unfamiliar 
with the diamond situation, followed the gen- 
eral rule of drawing an absolutely improper 
conclusion from the facts cabled over here, 
a conclusion that was immediately denied 
authoritatively by the officials of the Syn- 
dicate. Although a correction was later 
sent out, the newspaper reports may still 
cause annoyance in making some people de- 
lay their diamond purchases in the hope that 
prices may come down, with the result of 
temporary loss to the jewelry trade during 
the Christmas holidays and eventually dis- 
appointment to the customer who will find 
that he will have to pay no less (and prob- 
ably more) as a result of his deferred buy- 
ing. In the end, it will make no difference 
in the jewelry business, but it acts as an 
example to show how thoughtless handling 
of diamond news by the ordinary news- 
paper causes annoyance to the dealer and 
loss and disappointment to the public. 

This experience should emphasize the neces- 
sity of jewelers keeping in touch with their 
local papers and arranging for verification, 
whenever possible, of news relating to the 
jewelry trade before it is published. In the 
meantime, jewelers can safely assure their 
customers that there is not and will not be 
any “glut” in diamond production; that the 
control of the rough diamonds and prices 
thereof is stronger than ever, and that there 
is no chance of a decrease in the cost of dia- 
monds in the future. If any change at all 
is indicated, it seems to be one in an upward’ 
direction. 





Platinum Statistics MORE platinum sta- 
for the Year eneg se" and hace 
41925 further information in 

regard to platinum 

products during the year of 1925 appear 
in this issue of THE JEWELERS’ CIRCULAR, 
in the first installment of the report 
compiled by James M. Hill, for the 
Bureau of Mines of the Department of 
Commerce, which report will form part of 
the annual report of the government, known 
as “Mineral Resources of the United States 
1925—Part 1” and will occupy pages 53 to 
63 of that volume when published. Mr. 
Hill’s report which appears in advance of 
its publication in Mineral Resources in THE 
JEWELERS’ Circurar, through the courtesy 
of the Department, covers to some extent 
the same ground as that of a similar report 
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of Dr. Kunz prepared for Mineral Industry 
which was published in THE JEwerers’ (yy. 
CULAR in the issues of Nov. 10 to 24, though 
naturally it-does not contain exactly the 
same tables nor the same information, 
One part of the report omitted from our 
columns is that which contains the draft of 
the proposed National Platinum Stamping 
Law, which was read and in great part ae. 
cepted at the first mass meeting of the jew- 
elers held at the rooms of the National Jew- 
elers Board of Trade, Sept. 12, 1925. Mr 


- Hill quotes the drafts in full as adopted at 


that time. However, modifications were 
made at the later mass meetings held this 
year and as the bill in the form it will phe 
introduced into Congress will soon be pub- 
lished in full in THe JEWELERS’ CircuLar 
the old text in the report has not been used. 

The report will be concluded in next 
issue. 





FPOR many years, 

merchants ° along 
the northern boundary 
of the country have 
made complaints about “shopping in 
Canada” and the ability of some of 
our residents to purchase articles in 
the Dominion and bring back at least $100 
worth without payment of duty as personal 
effects. Jewelers have been among such 
complainants not so much because of the 
amount purchased and admitted free of duty 
but because of the principle involved and the 
fact that it encouraged a practice which often 
lead to smuggling when the articles so pur- 
chased ran over the amount of the exemp- 
tion. 

Whether or not this condition offers any 
serious menace to our trade is a question 
but the practice is annoying even if not 
serious. Therefore, it will be with consider- 
able interest that the members of the in- 
dustry will read of the two rulings recently 
handed down by Judge Young in the United 
States District Court, which, if sustained, 
should immediately put a stop to this so- 
called “shopping in Canada,” for they are 
to the effect that the American resident com- 
ing from Canada is not entitled to the same 
exemption as if coming from abroad. In 
common parlance, he rules that Canada is 
not “abroad” as far as the traveller is con- 
cerned. 

In one of these decisions, in the case 
of A. W. Fenton Co. v. United States, 
Judge Young holds that the exemption of 
$100, provided for in Par. 1695, Tariff 
Act of 1922, upon articles acquired abroad, 
should be limited to such articles as were 
acquired for personal or household use, oF 
as souvenirs or curios. 

“The language ‘residents of the United 
States returning from abroad’ in respect to 
its interpretation as applied to the third 
proviso of Par. 1695.” Judge Young 
points out, “does not include residents of 
the United States returning from Canada.” 
He also holds, in this case, that “there 1s 
no exception from the statute (Section 482, 
Tariff Act of 1922) requiring $100 in value 
excepting where bonds are given for their 
production.” 

The second case was that of J. C. Blewett 
v. United States. The protestant motored 
to Canada and returned within a few hours 


OT 


“Shopping in 
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George W. True, a member of the firm of 
Clark & True, jewelers and optometrists, 
276 Main St., Middletown, Conn. was in 
New York last week and while here called 
at the offices of THE JEWELERS’ CIRCULAR. 

M. Hamilburg of the Hamilburg-Shaw 
Corp., manufacturers of rings, 8 W. 30th 
St, is showing its new Spring line in Bos- 
ton while Dave Harris of the same company 
is on his way to St. Leuis, Chicago and 
the west. A 

Joseph Weiner, of Weiner Bros., 325 
Fifth Ave., returned last week from Europe, 
where he visited the main jewelry centers 
in search of novelties. He brought back 
with him a line of new items which will 
be added to their Spring line. 

Lambert Bros., one of the best known 
retail jewelry concerns in this city, located 
at 968 Third Ave., are preparing to cele- 
brate their 50th year in business on Jan. 7. 
This concern was founded half a century ago 
by August V. Lambert, who is still head of 
the firm. 

The annual meeting of the Jewelers’ 
24-Karat Club of New York will be held 
on Tuesday, Dec. 28, at the organization’s 
headquarters, 15 Maiden Lane. The big 
banquet of this organization will be staged 
as usual at the Waldorf-Astoria on Saturday 
evening, Jan. 22. 

It was announced last week that the E. F. 
Goldstein Co., importer of diamonds, 93 
Nassau St., has taken over the assets and 
liabilities of Goldstein Bros., which concern 
was dissolved on Oct. 1 of this year. The 
new concern is now located in room 714 in 
the same building. 

I. Polyatchek, the Antwerp partner of 
Delahay & Astor, Inc., importers of dia- 
monds 2 John St., arrived in this country 
last Monday on the Leviathan for a stay of 
four weeks. Mr. Polyatchek is here to 
make arrangements for the coming year re- 
garding future importations of rough and 
folished goods for his concern. 


A. E. Levy, jeweler, this city, represented 
by Cohen & Cohen, attorneys, has leased for 
a long term of years the ground floor space 
at 31 Park Row. The rental, it is reported, 
aggregates about $75,000 and the leasehold 
is located opposite the old Post Office. Upon 
completion of alterations and improvements 
the concern will occupy the space as a 
branch establishment. 

A man arrested in Brooklyn recently by 
Detective Arthur J. DeMarais, Jr., 46th 
squad, was brought to New York last week 
on suspicion of passing bogus checks on 
jewelers. The suspected man is said to have 
posed as the secretary of a well known local 
hotel; but it is alleged that he is a bond 
salesman for a bus concern. The prisoner 
1s now confined to the Tombs. 

On an order issued by the United States 
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District Court, the assets of M. Gerstenblith 
& Co., manufacturing jewelers, 64 W. 48th 
St., this city, were placed on public auction, 
yesterday (Tuesday morning), at the con- 
cern’s office and factory. Among the assets 
offered for sale were jewelry, watches, cases, 
showcases, furniture, fixtures, etc. This con- 
cern filed a voluntary petition in bankruptcy 
in the United States District Court, on 
Nov. 22. 


The La Salle Jewelry Mfg. Co. has 
moved its business from 7 W. 45th St. to 
new and mwre spacious quarters at 64 W. 
48th St. The concern’s factory, offices and 
shewrooms on the ninth floor now occupy 
an area of four times the size of the con- 
cern’s former location. The removal marks 
the 10th anniversary of the concern’s serv- 
ice to the trade. The firm makes platinum 
jewelry and, with the advantage of larger 
workrooms, its staff has been increased. 

Harry Hoffman, of the Hoffman Watch 
Co., has returned to this city from his 
southern territory and reports successful 
business. After completing details, he left 
again last week to make his delivery trip 
through the south and southwest. He will 
make his headquarters at the Adolphus Ho- 
tel, Dallas, Tex. Stephen R. Hoffman, of 
the same firm, is now calling on the trade 
through the middle west and A. May left 
last week for his territory through the mid- 
dle west with his delivery stock. 


The Jewelry Crafts Association during 
November added 17 concerns in the trade to 
its membership. These new members in- 
clude: M. Birnbaum & Bro., Buss-Lin- 
thicum-Thorson, Inc., I. Hochberger & Sons, 
Hoffman Watch Co., A. Jaffe & Son, Aaron 
Lauterbach & Bro., L. & C. Mayer & Co., 
R. G. Monroe & Co., Oppenheimer Bros. & 
Veith, Zach. A. Oppenheimer, S. C. Powell 
& Co., Powers & Mayer, Inc., Julius Raun- 
heim, Inc., A. Roseman, Saunders, Meurer 
& Co., Emile Tas, Inc., and N. H. White & 

An involuntary petition in bankruptcy was 
filed last Wednesday against Joseph Merrin 
and Frank Caruso, individually and as co- 
partners, doing business as Merrin & Car- 
uso,.manufacturing jewelers, 106 Fulton St. 
The petitioning creditors include: Bernard 
Freiberg, whose claim amounts to $311; 
Otto Gladstone, $330, and Jennie Lipman, 
$375. Judge Goddard has signed an order 
appointing Sidney Louis receiver under a 
bond of $1,500. The concern is said to 
have assets of about $3,000, while the lia- 
bilities are approximated at $15,000. 


As a result of the arrest of a man who 
had attempted to hold up and rob the jewel- 
ry store of Henry Silberfeld, 1395 Broad- 
way, several weeks ago, D. L. Prager & Co., 
insurance agents, have distributed $1,500 in 
rewards. The men receiving the rewards 






prevented the loss of pnoperty and caused 
the arrest of the man through risk of per- 
sonal injury. The holdup man was shot, 
but has now recovered. The folhowing have 
received checks: Henry Jacoby and Patrol- 
man Thomas Lorigan, who were both shot 
in their attempt to capture the holdup man, 
and Henry E. Hoffman, Patrolman Robert 
H. Wood and Rudolph Beck. 

Jacob W. Ufland, former head of the de- 
funct Milton Watch Co., now serving time 
in the Atlanta Penitentiary for violation of 
a bankruptcy statute has been brought back 
to New York on a writ ad testificandum 
issued by the Federal Court. Ufland is 
confined to the Tombs and will remain here 
for a few days during which time he will 
be examined by Assistant District Attorney 
Webster, Herbert A. Wolff of Greenbaum, 
Wolff & Ernst and Louis P. Galenson, cer- 


' tified accountant who are preparing for the 


trial of seven other individuals indicted in 
the Milton concern’s failure. Ufland, it will 
be recalled, disappeared immediately after 
his concern failed owing creditors thousands 
of dollars. After a relentless and world- 
wide search conducted by Herbert A. Wolff 
of Greenbaum, Wolff & Ernst, Ufland finally 
surrendered and after pleading guilty of 
violating the bankruptcy law was sent to 
Atlanta prison. 

Because of the holiday rush’ the Metro- 
politan Retail Jewelers Association will not 
install its newly elected officers until the 
January meeting. The annual election of 
officers was held on Nov. 9 at Laurel Gar- 
dens, 116th St., New York, and because 
December is a busy month in the retail 
jewelry trade the members decided to dis- 
pense with association activities during the 
holiday time. The officers chosen at a meet- 
ing last month include President H. Oster- 
weil, re-elected; vice president, Jacques Le- 
Roy; recording secretary, S. Levinson, re- 
elected, and financial secretary, H. Sachs. 
Henry Astor was elected chairman of the 
board of directors while the following were 
chosen to serve as trustees, I. Levy, Henry 
Davidoff and H. Miller. The members de- 
cided to hold some kind of an affair in April 
1927, but whether it will take the form of 
an entertainment and dance or a banquet has 
not been decided. The fourth Sunday in 
April has been chosen as the day of the af- 


_fair which will be held in the Hotel Penn- 


sylvania. 

The assets of Jacob Ferstandig, located in 
the New York Jewelers Exchange, at 72 
Bowery, and who is now in bankruptcy, will 
be offered for sale on Dec. 13 by order of 
the United States District Court. The sale 
will open at 2 p. M., at 72 Bowery at which 
time, jewelry, a safe, a show case and other 
articles will be offered by the auctioneer. 
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i 
* Merrill E. Gates, Jr., is receiver for this 
concern and is represented by Sternberg & 
Rosen, attorneys, 233 Broadway. The mer- 
chandise which will be offered for sale can 
be inspected on Dec.. 10 and 11. 

A sale of seized goods is to be held Thurs- 
day, Dec. 16, at 10 a. M., in the United 
States Customs Seizure room, Building B, 
East Section 806, eighth floor of the U. S. 
Army Supply Base, 58th St. and First Ave., 
Brooklyn, N. Y. The sale will be by public 
auction and consists of a miscellaneous col- 
lection of seized goods, among which are a 
number of lots of loose diamonds and pieces 
of jewelry. The merchandise will be on 
view Monday and Tuesday, Dec. 13 and 14, 
from 9 A. M. until 3 P. M. 

G. Scognamiglio, of Scognamiglio & Son, 
dealers in corals and cameos at 9 Maiden 
Lane, returned on Monday on the steamship 
Carmania from a trip to Naples, where he 
investigated the cameo market chiefly for 
the causes for the present high prices de- 
manded for the highest quality goods. He 
reported that the increase appears to be due 
to the lessening in the quantities of ship- 
ments of conch shells from Zanzibar to Na- 
ples and a consequent dearth of raw mate- 
rials. He said he understood that the Zan- 
zibar conch fishermen are compelled by the 
British government to decrease the ship- 
ments of shells. The present rate of ex- 
change with Italy makes the cost of cameos 
only slightly more than previously, in spite 
of the scarcity of material, he said. 

John M. Boyajian, head of John.M. Boya- 
jian & Co., of 50 W. 47th St., returned on 
Monday on the Carmania from a several 
weeks’ stay in Pfortzheim, center of the Ger- 
man jewelry manufacturing trade, impressed 
with the remarkable activity in all the fac- 








tories there, which, he said, are working to. 


pre-war capacity, with an ample supply of 
Taw materials. They are amply financed by 
Swiss banks, which charge them only 6% 
per cent. interest, with the result that fac- 
tories which refused cash orders several 
years ago because they could not make de- 
liveries, now guarantee deliveries and are 
willing to extend long credit. Mr. Boyajian, 
who obtained representation in America for 
12 factories making novelty jewelry, said 
that his successful trip was the result of a 
fine-line advertisement in THE JEWELERS’ 
Circutar last Autumn. Under the heading 
of “Side-Lines Wanted,” it brought to his 
store the owner of the largest rhinestone 
jewelry factory in Pfortzheim, who suggest- 
ed an immediate trip to Germany to consult 
the heads of other jewelry novelty com- 
panies. Mr. Boyajian went at once, with the 
result that, the German manufacturers re- 
ceived him warmly. “The Pfortzheim manu- 
facturers are paying only $8 to $12 a week 
to skilled workmen for work which costs 
$75 to $100 a week here, and the workmen 
are scarce here even at that figure,” he said. 
“The result is that the German product can 
be sold in this country for half the cost of 
the American goods, while some of these 
lines cannot be made in this country at “all 
because of nature of the workmanship.” 
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bringing with him a set of earthenware 
dishes, upon which he claimed an exemption 
of $100, as a resident of the United States 
returning from abroad. Judge Young ruled 
that, in addition to the view held by the 
Customs Court that Canada cannot be pro- 
perly regarded as abroad, as set forth in the 
first decision (referred to previously), the 
court is inclined to believe that Congress did 
not intend to allow the exemption to those 
who make trips to foreign countries for the 
purpose, or chiefly for the purpose, of mak- 
ing purchases, and that the bringing home 
of merchandise should be an incident to the 
trip rather than the purpose of it. 

Such exemption, Judge Young emphasizes, 
would mean that those living within con- 
venient distances of boundaries along the 
North and South would be able to buy a 
large variety of articles, without payment 
of duty, while the great majority of the 
people, living at greater distances from the 
borders, could not conveniently do so. In 
concluding this ruling, Judge Young states: 

“We do not think the protestant was, in 
good faith, a returning resident of the United 
States, within the meaning of Paragraph 
1695. There is nothing in the testimony to 
show that-the merchandise was for per- 
sonal or household use or as souvenirs or 
curios. Nor is there anything in the evidence 
to show that the merchandise was not bought 
on commission or intended for sale.” 











Mr. and Mrs. W. Ernest Blick have re- 
turned from California. 

Mr. and Mrs. Harry W. Fisher left Wed- 
nesday for New York where they spent the 
holiday. 

Miss Barden is conducting a clearance sale 
at her Gift Shop, corner of Park and Whit- 
ing Sts. 

Mr. and Mrs. Harry W. Fisher have: re- 
turned from a several days’ stay in New 
York and vicinity. 

J. Frank Mason has given a donation of 
$1,000 to the Community Chest fund which 
is now being raised. 

Mr. and Mrs. John L. Thompson spent 
Thanksgiving with their twin daughters, at 
Smith College in Northampton, Mass. 

The J. J. Sommer Co., which has been 
engaged in the manufacturing jewelry busi- 
ness here for several years, was granted a 


. charter under the laws of Rhode Island the 


past week with an authorized capital .of 
$170,000, consisting of 1,000 shares of com- 
mon stock and 700 shares of preferred at 
$100 each. The incorporators are Edmund 


T. Sommer, of Providence, and John J. 


Sommer and Robert S. Sommer, of this 
place. 

Donald LeStage was among those who 
attended the banquet tendered to the Brown 
University football team at the Biltmore 
Hotel at Providence last Monday evening. 
He was one of Brown’s outstanding 
athletes in the late 90’s and has been an 
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active worker in its councils ever since. 
Dave Fultz, who was the principal speaker 
at the banquet; “Billy” Lauder, the old 
New York third baseman and LeStage were 
roommates at Brown and formed an athletic 
triumvirate that were ranked in the super- 
lative, : 
The Viard Mfg. Co. of this town has been 
incorporated under the laws of Massachu- 
setts to engage in the manufacture of 
jewelry and is capitalized at $50,000. The 
incorporators are Louis F. Viard, Emma E. 
Viard and Thomas R. Norton, all of North 
Attleboro. Mr. Viard is well known in local 
jewelry circles, as he was for many years 
superintendent in the J. J. Sommer Co. fac- 
tory. Louis F. Viard is president and 
treasurer; E. E. Viard, clerk, and with 
Mr. Norton. form the board of. directors. 
The plant will be at 2 Whiting St. 











TRADE CONDITIONS 
Mest of the locai ‘jewelefs, as ‘sell as those in 


the score of towns in the county report their 
November business as dbout on a par with that 
of the corresponding month of: 1925, and a few 
report an increase. 
jewelry has prepared for good Christmas trade. 
All reports. indicate that this ‘trade has already 
begun, some. extending. back to October when 
customers began selecting their presents for pay- 
ment on the installment plan. Besides the more 
than $6,000,000 in Christmas savings funds which 
Lancaster banks will 
Christmas, county banks will distribute 
Christmas savings funds. There will be plenty of 
Christmas money this year. 





Lewis J. Kline, of Herr & Kline, Norfolk, 
Va., visited Lancaster last week. 

Miss Elizabeth Weber, daughter of George 
R. Weber, jeweler, has gone to Kansas.City, 
Kans., for a visit. 

Fred A. Wheeler, of the traveling sales 
home last week’ from the south by his wife’s 
home last week from the South by his wife’s 
serious illness. 

William K. Metzger, late with the Ideal 
Jewelry & Optical Co., Steelton, Pa., has 
taken a position with Harry B. Charles, 
Meadville, Pa. ; 

Malcolm A. Rieser, manager of the new 
Kay Jewelry Co.’s store here, only recently 
opened, says their business greatly exceeds 
their expectations. 

These students have enrolled at the Bow- 
man Technical School: J. B. Wise, Orange- 
burg, S..C.; Riley Brown, Hustintown, Pa., 
and Maurice Klein, Harrisburg, Pa. 

Among recent trade visitors here were the 
following: H. C. Gant, Newport, Pa.; C. F. 
Yingling, Hanover, Pa.; Mark C. Trone, 
Hanover; J. P. Sowers, Harrisburg, Pa.; 
John Malick, Valley View, Pa.; Fred Kauf- 
hold, Columbia, Pa.; John Bowman, with 
Kolb Bros., Williamsport. 

Mrs. Annie Bowman, widow of Ezra F. 
Bowman, founder of the Bowman Technical 
School, died recently from heart trouble, 
aged 79 years. Of the three surviving sons, 
John J. and Charles E., now conduct the 
Technical School, A third son, Christian, 
now resides in Roselle, N. S. Willie B. Mus- 
set, Philadelphia, a director of the Non- 
Retailing Co. of Lancaster, is a brother of 
the deceased. 


Everybody here in all lines of ° 


release a week prior, to | 
large 
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The banking service of The 
National Park Bank is a 
development of many years" 
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Service Performed 


ice founded uponexperience 
and achievement, one that 
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usefulness to commercial 
institutions in all parts of 
the country. 


and well adapted to the 
requirements of merchants 
and manufacturers in the 
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Park Avenue Office: 240 Park Ave. at 46th St. 


Capital, Surplus and 
7th Avenue Office: 7th Ave. and 32nd St. 


Undivided Profits $34,000,000 








A NEW JEWELRY SAMPLE CASE 


in the Style of a Kit Bag 


THE CAMOUFLAGE SAMPLE CASE FOR THE 
VALUABLE LINE 
THESE CASES HAVE 
The New “Sesamee” Keyless Lock 
THE PERFECT LOCK 











No, 9354. Kit Bag Enlarged View of Lock Mo, 2354 Kit Bag Open Showing Trays 


thats Case Sent oo eet RU ECKERT MANUFACTURING CO., Providence, R. I. 

















CAMEO LOCKET RINGS 
Are Meeting with Instant Popularity 


Because it is not only a cameo ring but in addition has the 
added feature of a locket. Cameo Locket rings in 14Kt. 
White Gold can be had with stones of various shapes with or 
without diamonds. 


Send for memorandum package 


HENRY DAVIDSON °122,Msiden Lan 
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The football trophy cup, offered by Andy 
Jaffe, of the Jaffe Jewelry Co., was won this 
year by the Woodlawn High School football 
team. The cup offered by Mr. Jaffe must be 
won three times for permanent possession. 
This is the first time the cup has been won 
by the Woodland High School. 

The Champ Pickens Trophy, a handsome 
silver cup, emblematic of the Southern Con- 
ference Football Championship, has been 
unanimously awarded to the University of 
Alabama for the third consecutive year by 
a committee of southern sport writers. This 
gives Alabama permanent possession of the 
handsome trophy. This trophy was put up 
for the first time by Champ Pickens in 1923, 
and it was first won by Vanderbilt Univer- 
sity. Mr. Pickens says he will give a bigger 
and better cup for the Southern Conference 
teams to compete for in the future. 

The Birmingham Association of Retail 
Credit Men, whose membership includes a 
number of the prominent retail jewelers, will 
prepare a new check law for Alabama to be 
presented to the next session of the Alabama 
State legislature, which meets in January, 
1927. Alabama’s present law regarding bad 
checks is faulty, it is said. A bad check 
law, which was sweeping in its scope and 
which was passed by the State legislature of 
1923, was declared unconstitutional by the 
Alabama Supreme Court some time ago. 
Under the law as it exists now it is difficult 
to convict a person of giving bad checks, it 
is said. 

Mrs. Irene Dickerson, wife of Roy Dicker- 
son, noted jewelry thief, bank robber and 
fugitive from justice, has just been given a 
permanent parole by Governor W. W..Bran- 
don. Mrs. Dickerson was serving a 12-year 
sentence at Speigner prison, near Montgom- 
ery, Ala., on conviction of complicity with 
her husband and others in the robbery of 
the Phoenix-Girard Bank at Girard, Ala., 
about six years ago. Some time since she 
was given a temporary parole by Governor 
W. W. Brandon. It has been shown to Gov- 
ernor Brandon that since being paroled the 
woman has led an exemplary life, hence the 
permanent parole. Since her temporary par- 
ole she has lived in Montgomery and has 
earned a living for herself. She was sent 
to prison April 2, 1920. Roy Dickerson was 
serving a 25-year sentence at Kilby Prison, 
Alabama, on conviction of the Phoenix- 
Girard Bank robbery. He escaped about 
three years ago, and has not been heard of 
since. He is wanted for the robbery of a 
New York traveling jewelry salesman in 
New Orleans and other robberies. Mrs. 
Dickerson has always contended she had 
nothing to do with the robbery or with plan- 
ning it. However, soon after the robbery 
she was arrested along with her husband in 
Los Angeles, Cal., and had in her possession 
some of the money stolen from the bank. 
She was brought back to Alabama, tried 
and convicted. Roy Dickerson escaped from 
the officers in California soon after his ar- 
rest*there. He was never heard of again 
until about three years later, when he was 
arrested in Birmingham charged with the 
robbery of the New York jewelry salesman 
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in New Orleans, and the goods were’ found 
in his room in Birmingham when the de- 
tectives walked in upon him. He has never 
stood trial on this charge, having been tried 
and convicted in the bank robbery case first. 

















.Marriage intentions have been filed at city 
hall by Mendel Friedburg, 107 Humboldt 
Ave., clockmaker, and Dora Diamond, 73 
Barta St., salesgirl. 

Fred Ray has recovered $75 worth of the 
jewelry recently stolen by boys from his 
store in Lynn. The goods were reclaimed 
by the police. Altogether $150 in merchan- 
dise was stolen. 

A charter of incorporation has been 
granted to the Vizard Mfg. Co., North At- 
tleboro. The capital is $50,000, and the in- 
corporators are Louis F. Vizard, Emma E. 
Vizard and Thomas R. Norton, all of North 
Attleboro. 

Harry Hague, watchmaker, formerly with 
Harry Wright in the Province building, is 
now in the repair department of the Smith, 
Patterson Co. He was at one time fore- 
man of the hairspring department of the 
Waltham Watch Co. 

Jewelry by Emma G. Hunt and George 
J. Hunt was shown at the Society of Arts 
and Crafts last week. Those two workers 
have brought the scroll and leaf designs in 
which they specialize into many interesting 
pieces of their workmanship. Mrs. Hunt’s 
flat gold choker necklaces were especially 
distinctive. 

J. Charles Stever, president of the State 
Jewelers’ Association, has returned to his 
post with the E. B. Horn Co., after an 
absence of several weeks through illness. He 
was sufsering from intestinal influenza, and 
has recovered sufficiently to be about again, 
although not thoroughly restored to his 
usual good health. 

Mrs. C. H. Stewart of Gardner has added 
a gift department in the rear of. her store. 
There is quite a demand for such goods. 
Mrs. Stewart is following the example of 
numerous jewelers in this State who have 
taken to heart the campaign and instructive 
articles which have appeared in THE 
Jewe.ers’ Circutar relative to gift depart- 
ments. 

The E. Howard Clock Co., which had 
been for years in room 802, Washington 
. building, has moved downstairs to ° 306, 
where the location is much better adapted 
for the company’s business. Murray 
Cheever is president and decided to make 
the change because of the more convenient 
situation of the offices. Josiah Bartlett, 
watchmaker, who had space in the old of- 
fices, also has transferred his business to 
306. 

The National Shawmut Bank of Boston 
has installed in the officers’ end of its main 
banking lobby a chronometer, the accuracy 
of which is almost beyond question. Not 
only has the instrument wonderful time 
qualities, but its daily rate will be checked 
from the Naval Observatory in Washing- 
ton. “Most of us used to compare our 
watches occasionally with a clock in a jewel- 
er’s window.” said the vice-president. “Some 
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of us still do, but most are anxious to have 
the exact time at all times of the day.” 

Small bronzes of many designs and most 
artistic were shown by Bigelow Kennard -& 
Co., Inc., last week in a comprehensive dis- 
play. Special exhibitions have become the 
vogue in this city, the leading retail jewel- 
ers excelling in this phase. Not a week 
passes without some attractive display being 
arranged, the total result of which is highly 
educative to the public. Old English silver, 
antique American, as well as modern, china, 
glass, lamps, ivory goods, leather goods, 
ships and leather articles have been most 
prominent of late, and such displays have 
greatly added to the sales. 

The next convention of the Massachusetts 
and Rhode Island Retail Jewelers’ Associa- 
tion is to be held in Boston, March 24-5, it 
was decided at a meeting last week of the 
executive board. It will probably be pre- 
sented in the Hotel Statler, the latest hotel 
building to be erected in this city. The - 
work has not yet been completed, but there 
is every probability it will be ready by that 
time. The committee on arrangements is 
planning to make the convention the most 
attractive and educative in the organization’s 
history. Besides lectures. and demonstra- 
tions there will be a banquet and dance and 
other features to add to the program. 

The body of Nehemiah H. Baker, veteran 
watchmaker of Falmouth, was found in his 
rooms in the Winslow block, Falmouth, 
Nov. 30, by Chief of Police Berry and Dep- 
uty Sheriff Lawrence. They were called 
by Clifford L. Hubbard, who had tried to 
get Mr. Baker earlier in the day to start the 
town clock which had run down. The 
medical examiner said that death, probably 
several days ago, was from natural causes. 
Mr. Baker lived alone, but was usually seen 
on the street every day. On Thanksgiving 
Day friends called to see him but found the 
door locked, and left, thinking no more of 
it. He leaves a nephew, Freeman Baker of 
Davisville. : 

“The nearest thing to the Boston Jewelers’ 
Club banquet, upstairs and downstairs,” is 
the way jewelers described the reception 
staged by Vincent Crowley, Raymond F. 
Muir and William Borman, Elk jewelers, to 
many members of the trade on the occasion 
of the formal opening of the new Elks’ 
Hotel on Tremont St. Among the jewelers 
to attend were: D. S. Reaves, Merton S. 
Lovell, George W. Saunders, Howard M. 
Preston, Fred R. Furbush, W. J. Farnam, 
A. P. McMullen, H. W. Michelson, Edwin 
Lyons, E. A. Gay, William R. Tuttle, 
Edgar W. Stiles, B. A. Miller, Harold A. 
Batten, Arthur L. Connolly, R. E. Ames, 
John Perry, Robert Cruickshanks, O. A. 


‘Aune, J. C. Hass, J. Watkins, D. Joseph 


Manning, Martin J. Leonard, Richard J. 
Kelly, John J. Leary, Francis J.. Fahey, 
John J. Barron, John Hanley, Paul P.. La- 
mere, John F. Morse. The hotel is one of 
the finest in the country. 








Thieves who gained entrance to the 
Suttle jewelry store at 807 Grand Ave., New 
Haven, Conn., during the night recently es- 
caped with three travs of cheap rings valued 
at approximately $300, overlooking more 
than $10,000 worth of more expensive jewel- 
ry stored in the safe. The burglary was re- 
ported to the police on Nov. 19. 
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A MEETING PLACE 


AND 


AN EATING PLACE 


FOR JEWELERS 


A Modern Up-to-Date Chop House, Convenient to the Uptown Jewelry Center, That Is Catering 
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August Loch’s children and grandchildren 
expect to spend part of the Winter in Flor- 
jda, and Mr. Loch will go there after the 
holidays. 

Jewelers generally have decorated their 
establishments in keeping with the Christ: 
mas spirit, that of the John M. Roberts & 
Son Co. and others being quite attractive. 

Landau Bros. are getting some nice busi- 
ness these days from the west, .and are cer- 
tain that the New Year will open up in a 
yery satisfactory manner to all concerned. 

Harry Woods, of Nichols & Woods, 
Brownsville, was in Pittsburgh last week 
buying goods, and says that conditions are 
fairly good in his district. Most everybody 
is getting ready for a fine holiday business. 

Frank Burger, of August Loch Co., has 
been a juror in the United States District 
Court, and has had opportunity to hear the 
testimony of the $500,000 breach of promise 
case being instituted by Miss Anne Caldwell 
against John W. Hubbard, the shovel mil- 
lionaire. 

The house of Sam F. Sipe sent out its 
usual assortment of matches, blotters and 
other advertising matter to customers this 
year in helping to boost the business of the 
concern. This house reports greatly in- 
creased trade since taking the ground floor 
location at Wood and Diamond Sts. 

No new developments have taken place in 
the robbery of around $200,000 worth of dia- 
monds from David Davis, of the Barnet 
Davis Sons’ Co., in Minneapolis recently. 
An effort is, of course, being made to round 
up the thieves, but as far as known there is 
yet no good clue as to their whereabouts. 

The Opticians’ bowling team is leading the 
Jewelers’ Bowling League at the present 
time. The S. Gallinger’s are in second place 
and the Heeren’s at the foot of the list, but 
the latter say they intend to make a better 
showing. The members of the teams are 
having a fine lot of sport out of the weekly 
gatherings. 

Some of the jewelers continue to report 
that many new mountings are being sold, 
customers discarding old styles of rings for 
more up-to-date settings. It also is stated 
that the present year has been a big one for 
wrist watches, and the indications are that 
December will prove to be the biggest month 
in the history of Pittsburgh jewelry stores. 

Fire which broke out in a building at 416 
Sixth Ave. last week caused considerable 
excitement in Smithfield St. It became 
necessary for the firemen, in order to fight 
the flames, to carry a line of hose through 
the store of Spandau Bros. The quick 
work of the firemen, however, kept the 
flames under control in the building in which 
it started, the loss amounting to $5,000. The 
fire was almost in the rear of several jewelry 
establishments, including Louis DeRoy & 
Bro. and the Terheyden Co. Traffic was 
stopped for a short time, before the flames 
were extinguished. 

Some very fine collections of rare and 
semi-precious stones were shown at the re- 
cent International Exposition of Arts and 
Industries in the Kaufmann Department 
Stores, Inc. This included a very fine dis- 


play of antique watches in the United ‘States, 
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dating from 1590 to 1830. There was an ex- 
hibit of 17-jewel wrist watch movements. 
These showed the 128 parts set in parafine. 
There also was an exhibit depicting the evo- 
lution of American watches, showing the 
changes that have taken place the last 50 
years. The display also included a model 
of the gold nugget “Welcome” which was 
found near Ballarat, Australia, and which 
was valued at $42,000. Another exhibit 
showed the formation of pearls in the oyster 
state. One of the first dollar watches made 
in America was an oddity. There also was 
a rare old French clock made in Napoleonic 
times, and one of the finest brass clocks 
made in America prior to 1800. A giant 
watch movement, and claimed to be the larg- 
est in the world, attracted no little attention. 
The firm had rare exhibits of things gener- 
ally, the idea being to give the public in- 
formation as to how things are made and de- 
veloped. 











The Crescent Watch Co. is no longer at 
124 S. 8th St., having been. closed out after 
a brief existence of about one month. 

Many compliments are being received by 
S. Kind & Sons on the size and beauty of 
their new catalog which is being distributed 
to customers and others interested. 

The stock and fixtures of the bankrupt 
estate of Anthony J. McElwee, jeweler on 
the third floor of 34 S. 16th St., will be sold 
at auction by order of the receiver, H. Leon 
Bennett. 

Directors of the Keystone Watch Case Co. 
have declared the usual dividend of one per 
cent to stockholders of record on Dec. 18. 
The dividend is payable on Jan. 3, accord- 
ing to an announcement by Frank H. Kain, 
treasurer of the corporation. 

Police detectives are investigating a rob- 
bery in the store of I. Snyderman & Co., 
111 S. 8th St. in which it was reported 
money and some jewelry was taken from the 
safe. As the safe has electric protection, the 
case has puzzled the detectives assigned to it. 

According to a survey by the Federal Re- 
serve bank of the Philadelphia district 
jewelry sales for October were almost 7 per 
cent. below those for October, 1925, but 
were ahead of the same month in 1924 by 
about 2 per cent. The bank finds prospects 
for the holiday trade in jewelry excellent. 

J. W. Beath, well known lapidarist and 
jeweler at 201 S. 12th St., is showing an 
unusual semi-precious stone in a two-colored 
tourmaline set as a brooch. He also is 
exhibiting this week an 82-carat blue sap- 
phire cut in East Indian faceted style which 
is arousing much comment among jewelers 
who have seen it. 

H. N. Lester has returned from a success- 
ful trip through the soft coal regions of 
central Pennsylvania in the interests of 
J. M. J. Costello and reports prosperity 
throughout that section, due to the bitumi- 
nous mining boom and the -heavy wage in- 
creases due to the demand for coal caused 
by the British strike. 

One of the most artistic announcements 
sent out by a local jeweler at holiday time 
is that being received by patrons and friends 
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of J. J. Cohen, diamond importer and art 
connoisseur in the Victory building. It is a 
four-page card, on one page of which is a 
beautiful water color woodland sketch, the 
vivid color hues of which aid materially in 
emphasizing the holiday gift spirit. 

Practically all the wholesale houses which 
have been working under the “Saturday 
afternoon off” system have abandoned it dur- 
ing the holiday season. Some resentment is 
expressed in Sansom St. over the sending 
out cards by several of the smaller firms 
announcing they will be open on Sundays 
through the rush season. The larger firms 
see no reason for this practice. 

The police department will soon throw its 
customary holiday season guard around the 
Sansom St. jewelry belt and the large whole- 
sale houses on Chestnut St. Both uniformed 
officers and plainclothes men will be used. 
Many of the establishments now are 
equipped with burglar alarm sirens. In ad- 
dition to these precautions special watchmen 
will be employed by a number of the local 
jewelry firms. 

Through a mistake in street numbers it 
has been stated that the Philadelphia 
Jewelry Exchange at 102 S. 8th St. had 
been closed. It was the Pennsylvania 
Jewelry Exchange at 110 S, 8th St. that has 
been discontinued. A. Deutsch, who con- 
ducts the Philadelphia Jewelry Exchange, 
has been at his present location for fully 
12 years. He has never had a connection 
of any kind with those who operated the 
Pennsylvania exchange. 


It turns out that the “window smashers” 
who stole goods valued at $750 from the 
store of William Gannon, jeweler at 
Gloucester, N. J., were amateurs. Two 
youths, Edmond Bechtel, 16, and Thomas 
Quinn, 14, both of Gloucester, were sus- 
pected of the theft when they displayed some 
of the stolen jewelry, and soon after their 
arrests confessed laughingly they had broken 
the window with a brick and taken rings, 
watches, bracelets, brooches, etc. Then they 
broke into Mr. Gannon’s garage in rear of 
the store, intending, they said, to steal his 
car and flee in it. The car was locked, 
however, and unable to get it out, they con- 
tented themselves with taking two tires, some 
tools and accessories. Chief of Police Van 
Meter had recovered all of the loot with the 
exception of two watches, five rings and two 
bracelets, which the prisoners say they gave 
to friends, but refused to tell the names of 
the recipients. The boys have been placed in 
the county jail in default of $1,000 bail 
each. 








The present holiday season is the 8st 
year that Williams jewelry store at Seneca 
Falls, N. Y., has taken on Christmas at- 
tractiveness. The store is one of the oldest 
retail establishments.in Seneca Falls and 
has been conducted by members of the Wil- 
liams family for its four score years, be- 
ginning with W. E. Williams in 1845. In 
1850 the firm name was changed to Wil- 
liams & Thorndyke and in 1860 it came into 
the. ownership of W. F. Williams, father 
of C. H. Williams. W. F. Williams died 
in 1869 and C. H. Williams had not then 
attained his majority. His. mother formed 
the .firm of Williams & Son.and.so the’ 
store is known today. 














TRADE CONDITIONS 


Since Thanksgiving inquiries have shown ma- 
terial improvement with the jewelry trade of Louis- 
ville. Advertising is being greatly increased, and 
the number of people in and out of the stores is 
much larger than it was, while sales are. gradually 
increasing. General indications point to a very 
good holiday business this year. Such houses as 
William Kendrick’s Sons, Lemon & Son, Lemon 
Silver Galleries, G. F. Geiger Co., and Matt Irion 
& Sons, along with a few others, are busy, while 
the small stores are showing increased volume, but 
generally get most of their business later. 





The Kay Jewelry Co., Louisville, capital 
$1,000, has been chartered by Florence “ 
Wolke, Louis M. Roth and Joseph Lazarus. 

The Levi & LeJeune Co., 331 W. Market 
St., pawnbroker and jeweler, is starting an 
auction sale to run through the holiday 
period, with two sales to be held daily, at 
2:30 and 7:30 P. M. : 

William Kendrick, of William Kendrick’s 
Sons, was named a member of the auditing 
committee, in connection with the annual 
meeting of the Co-operative Club, of Louis- 
ville, which named tickets a few days ago. 

Among recent visitors to Louisville were: 
W. R. Boyd, Binder Bros., New York; 
George Detmering, Joseph Noterman & Co., 
Cincinnati; Henry Michelson, I. Michelson 
& Sons, New York; J. E. O’Hara, Homan 
Mfg. Co., Cincinnati. 

Some of the local jewelers have been of- 
fering silver trophies to go to winners in 
the annual high school football clash at 
Louisville on Thanksgiving between the two 
local schools. This year Male High won 
the Lemon & Son trophy, and secured a first 
leg on a trophy offered by William Ken- 
drick’s Sons. 

Mitchell T. Roth, of David Roth’s Son, 
and Lewis & Mitchell, is a member of the 
committee of the Market Street Merchants 
Association, in charge of the Christmas deco- 
rations from Shelby to 11th on Market St. 
This year the old street has been given very 
attractive decorations, including colored 
lights, small Christmas trees, festoons, etc., 
it being generally felt that the committee did 
its work well. 

Jewel thieves smashed a window at the 
Dixie Jewelry Co., 428 W. Market St., be- 
tween 6:30 and 7 o'clock, on the morning 
of Nov. 29, just after a roundsman had 
passed, and escaped with about $1,000 worth 
of watches, diamond jewelry, etc. The rob- 
bery was discovered at about 6:45 a. M., 
- when E. L. Reagan, a watchmaker, arrived 
at the store, which is within two blocks of 
police headquarters. Patrolman Lee Elston 
reported that he passed the window at 6:30 
A. M., and checked his watch against the 
window clock. The store is owned by Fred 
Stevens. 

Carl M. Wiseman, 49 years of age, son 
of the late C. M. Wiseman, Market St. 
jeweler, died on the evening of Nov. 30 at 
his home in Louisville, following an attack 
of blood poisoning, resulting from tonsilitis. 
Mr. Wiseman, with his late father, at one 
time was interested in the Kentucky Optical 
Co., jobbers, and personally operated the 
Southern Optical Co., a retail concern. He 
was a native of McLeansboro, IIl., and 
graduate of Northwestern University. _ His 
father died about two years ago, at which 
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time the C. M. Wiseman & Son jewelry 
business was disposed of, it being operated 
today by the firm of Lewis & Mitchell. Mr. 
Wiseman was an active sportsman and mem- 
ber of a number of golf, hunting and other 
clubs in various parts of the country. 








Canada Notes 


Montreal Jewellery Shop has registered at 
Montreal, Que. 

R. Godley, jeweler of Stettler, Alberta, 
recently sustained a fire loss. 

A. M. Wright & Sons, jewelers of Medi- 
cine Hat, Alberta, are discontinuing busi- 
ness. 

J. E. Rogers, Thornbury, Ont., has given 
a chattel mortgage to Joseph R. Neely for 
$423. 

Joseph E. Hamelin, jeweler of Drum- 
mondville, Que., has assigned. J. W. St. 
Onge has been appointed custodian. 

Nolan & Strachan manufacturing jewelers 
of Toronto, have dissolved partnership, the 
business being continued by J. J. Nolan. 

Bloomfield Bros., Ltd., Montreal, Que., 
has gone into voluntary liquidation. Paul 
L. Turgeon has been appointed liquidator. 

The stock of Hoischberg & Saltonoff, 
jewelers of Unity building, Lagauchetiere 
and St. Alexander Sts., Montreal, Que., was 
considerably damaged by fire, which oc- 
curred on Nov. 24. 

Out-of-town jewelers calling on the To- 
ronto trade recently included: E. W. Ross, 
North Bay; W. Conguit, Galt; H. Banney, 
Exbridge; S. A. Bassett, Oshawa; H. Had- 
ley, Stirling; G. S. Edmunds, Alliston, and 
A. W. Smith, Guelph—all Ontario. 











Atlanta, Ga. 


TRADE CONDITIONS 


There has been a marked improvement in both 
the wholesale and retail jewelry trade here since 
Thanksgiving, according to local jewelers, who are 
more optimistic than they have been in some weeks. 
While early Fall business started out good, the fall 
nf cotton to a 12-cent price level checked business, 
and for the past two months trade has not been as 
good as had been expected. Since Thanksgiving, 
however, it has steadily improved, and practically 
all of the local jewelry firms report an excellent 
Christmas business at present, coming up to all ex- 
pectaticns, 








H. S. Banta, Newnan, Ga., and Charles 
Whitmire, Griffin, Ga., were visitors in At- 
lanta last week. 

George Dary has just returned to Atlanta 
from an extensive trip through his territory. 
He reports conditions as generally satisfac- 
tory. 

Mr. Roberts, of the Brozier Bros. Co., 
New York, makers of fancy watch glasses, 
was in Atlanta during the week in the inter- 
est of his firm. 

Guy Rogers, well-known salesman with 
R. C. Schneider & Son, Inc., is resigning on 
the first of the year to accept an important 
position with the Maytag Co., manufacturers 
of electric washing machines. 

Oliver L. Ewing, vice-president of Ewing 
Bros., wholesale jewelers, has returned to 
work following an absence of several days. 
Earl Alcorn, of the International Silver 
Co., is aiding Ewing Bros. with their rush 
work incidental to the Christmas season. 
Mr. Alcorn has a six-weeks’ vacation at this 
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time, which he has elected to spend Profitably °* 
as well as pleasantly. 

The jewelry store of Frank Sausmore, 295 
Marietta St., was entered by burglars some 
time between midnight and daylight Sunday 
morning, Nov. 28, and six watches, a gold 
bracelet and a pair of gold spectacles stolen, 
‘Thus far the burglar has not been appre- 
hended. 

Mr. Porter, formerly a retail jeweler of 
Crangeburg, S. C., has been employed as a 
salesman and watch repairman by H. I. Lin- 
let, proprietor of the Atlanta Clock Works 
in the Peachtree Arcade. Mr. Porter has 
had a wide experience in clock repair work, 
and will be a valuable addition to the local 
jewelry fraternity. 

W. Frazier Moore, well-known Alabama 
St. retail jeweler, was recently robbed of an 
expensive watch by a snatch thief. The 
thief is the same man, it is believed, who has 
successfully victimized four other Atlanta 
jewelers. While Mr. Moore was waiting 
on a customer, this man snatched a watch 
from the case and ran, eluding pursuit. 


Heard "Round the Capital 











The first of three parts of a handbook on 
optical design has been prepared for publica- 
tion, according to an announcement made by 
the Bureau of Standards in its annual report. 
The handbook is intended to lead to stand- 
ardized methods in the design of optical parts 
and thus save a great amount of time and 
labor in this field. 

x * * 

Col. Carmi A. Thompson, commander-in- 
chief of the United Spanish War Veterans 
last year, was presented with a diamond- 
studded past commander’s jewel at cere- 
monies held in Cleveland, O., Nov. 27. 
Col. Thompson recently returned from the 
Philippine Islands, where he conducted a 
survey of political and economic conditions 
for President Coolidge. 

x * * 

Thirty-six pots of optical glass, each con- 
taining approximately 1,000 pounds, were 
melted at the Bureau of Standards during 
the year, in the course of a study of the 
factors which affect the quality of optical 
glass during melting, moulding and anneal- 
ing. It was found that eliminating the seed 
in borosilicate glass can be accomplished to 
a major degree by the use of about 2 per 
cent. zinc oxide in the batch. Just why the 
zinc acts in this manner is not known. This 
suggests the possibility of finding a material 
which will act similarly in the barium crown 
glasses, which even at the best contain more 
bubbles than are allowed in other glasses. 
All glass produced at the Bureau during the 
year, which was of satisfactory quality, was 
turned over to the optical shop of the Navy 
Department to be used in making periscope 
range finders, binoculars and other optical 
instruments. 








Clocks of every description were shown 
in the Edwards & LeBron booth at the 
Better Home Show recently at Chattanooga, 
Tenn. Not only were scores of different 
styles in mantel, desk and boudoir clocks 
shown but there were grandfather and 
grandmother clocks, imported cuckoo clocks. 
and many other varieties. 
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P Chicago Notes 





Jules Franklin, New York, importer of 
diamonds and precious stones, is spending a 
week in Chicago calling on his trade. 

Fred Kline, of the Juergens & Andersen 
Co., returned last week from a short busi- 
ness trip to St. Louis, where he called on 
his trade. 

Ed Fry, of Edward Fry & Co, 31 N. 
State St. just completed a business trip 
through the northwest and reports business 
as favorable. 

W. F. Wiegand, diamond broker, with 
headquarters at 27 E. Monroe St., just re- 
turned from New York, where he spent 10 
days on business. 

A. E. Gregory, auctioneer, with offices in 
the Silversmith building, left last Saturday 
for Orlando, Fla., where he will open a sale 
for D. C. Correll Co., Inc. 

D. J. B. Prins, of Son & Prins, diamond 
importers, just completed his final trip of the 
year. He spent three weeks in the south and 
eastern territory calling on his trade. 

Howard Seebeck, manager of the Chicago 
office of Barnett Daniel & Co., is making a 
business trip through the east and southern 
territory and will be away for several weeks. 

Herbert Brod, of Brod & Co., Newark, 
N. J., arrived in Chicago last week, and will 
remain here for 10 days calling on the trade 
before making his trip through the middle 
west. 

Henry Davidson, of New York, was in 
Chicago last week visiting with M. Leibson, 
manager of the local office. While here 
Mr. Davidson éalled on friends and mem- 
bers in the trade. 

B. H. Stever, of Stever Bros., retail 

jewelers at Findlay, O., and Fostoria, O., 
spent some time in Chicago during the past 
week looking over the markets and purchas- 
ing holiday goods. 
_ Emil Pick, Chicago representative for 
Hammel, Riglander & Co., New . York, is 
spending several weeks at the home office at- 
tending sales conferences and getting his 
new Spring samples. 

Mrs. Jack Leibowitz, of the Leibowitz 
Jewelry Co., St. Joseph, Mo., accompanied 
by her young daughter, Taube Ann, is spend- 
ing several weeks in Chicago visiting at the 
home of her parents. 

John Hall, of the New York office of 
Joseph Fahys & Co., and Harry Cook, of 
the factory of Sag Harbor, N. Y., spent the 
past week in Chicago visiting at their local 
office in the Jewelry Mart. 

Ralph Seiffe, of Baer & Wilde Co., with 
Chicago headquarters on the 17th floor of 


the Heyworth building, is spending two 
weeks at the home office at Attleboro get- 
ting his new Spring samples. 

Hugo Hagen, representing the Stein & 
Ellbogen Co., spent several days at the home 
office last week replenishing his stock before 
leaving on his final trip of the season 
through his Wisconsin territory. 

George C. Murphy is now connected with 
Frederick M. Gottlieb & Co., Jewelry Mart. 
Mr. Murphy is calling on the trade with Mr. 
Gottlieb, and assists in the office. Frederick 
M. Gottlieb & Co. are diamond importers. 

Frank M. Dale, Sullivan, Ind., and his 
brother, O. P. Dale, of O. P. Dale & Sons, 
Martinsville, Ind., spent the past week to- 
gether in Chicago looking over holiday mer- 
chandise and renewing old acquaintances. 

“Billy” Lamb, of George H. Fuller & Son 
Co., Chicago office, 29 E. Madison St., left 
last week for a trip through his southern 
territory. Mr. Lamb will combine business 
with pleasure and took his turkey gun along. 

Clarence Roehr, of the Bassett Jewelry 
Co., Providence, R. I., is spending some time 
in Chicago visiting at their local office on 
the eighth floor of the Columbus Memorial 
building, and calling on members in the 
trade. 

Howard Eddy, traveling for the Stein & 
Ellbogen Co., was at the home office last 
week replenishing his stock and is now on 
his final trip for the year through his east- 
ern territory. He will return home for 
Christmas. 

Frank J. Spellman, traveling for the 
Towle Mfg. Co., recently completed his trips 
for the season, and is now spending about 
a week at Memphis and New Orleans en- 
joying a rest. : 

Maynard Levy, of Marks & Levy, auc- 
tioneers, returned to Chicago last Thursday 
from Los Angeles, Cal., where he spent six 
months associated with other auctioneers in 
conducting a reduction sale for Feagans & 
Co. 

Jack Friedlander, of the Hart Jewelry Co., 
is making a business trip through southern 
Indiana and Illinois, and will return home 
in about a week. David B. Felsenthal, of 
the same concern, just returned from a three 
weeks’ trip through Michigan and Iowa. 

Leary Smith, who for many years was 
associated with a large manufacturing con- 
cern in the east, and who retired several 
months ago in order to rest and recuperate, 
was a visitor in Chicago during the past 
week. Mr. Smith was here looking for 
1927 connections. 

W. N. Jackson, who is now associated 
with the Louis Stern Co., of Providence, 


R. L, is spending a couple of weeks at the 
home office and factory getting his new line 
and preparing to call on the trade. Mr. 
Jackson will make his headquarters in suite 
1203 Heyworth building. 

C. W. Thomas, manager of the Chicago 
office of Weigle & Rose Co., manufacturing 
jewelers at Newark, N. J., returned last 
week from a business trip through the east, 
and expects to remain in Chicago, at his 
office on the seventh floor of the Columbus 
Memorial building, until after the holidays. 

Edward Brooks, manager of the ‘Chicago 
office of Williams, Inc., 29 E. Madison St., 
left Chicago last Wednesday for a visit to 
the home office and factory at Attleboro, 
Mass. Mr. Brooks will remain at Attleboro 
for about a week or 10 days, and before 
returning home will call on his trade in the 
larger cities of the east. He will be back 
in Chicago for Christmas. 

Frank: E. Whiting, of Whiting & Davis 
Co., with headquarters at 31 N. State St., 
left last Thursday morning for Plainville, 
Mass. Clifford Whiting, of the same con- 
cern, left on Saturday to join his father at 
the home office and factory. While east 
they will attend sales conferences and pre- 
pare for their new Spring lines. They ex- 
pect to return to Chicago in the course of a 
week or 10 days. 

Ernest Block, manufacturers’ representa- 
tive, announces that he has made connections 
with the following concerns and will repre- 
sent them in Chicago, middle west, south 
and southwest: Preston Watch Case Co., 
New York; H. Payton Co., Providence, 
R. I.; Jewelry & Cutlery Novelty Co., Provi- 
dence, R. I., and Messner White Gold Co., - 
New York. Mr. Block has his headquarters 
in room 1104 Heyworth building. 

J. W. Reed, retail jeweler at Sprague, 
Washington, was a visitor in Chicago dur- 
ing the past week, looking over the markets, 
making holiday purchases and visiting with 
friends. Mr. Reed was on his way home 
from Fairmont, W. Va., where he spent the 
"Summer visiting with old friends and his 
old home. Mr. Reed, who is 82 years of 
age, has quite a record as a retail jeweler. 
He has been actively engaged in business 
for himself since 1872, and for a great many 
years located at Sprague, Wash. 

J. Vincent Huber, representing the George 
H. Fuller & Son Co., surprised his fellow 
associates and friends last week when he an- 
nounced that he had been married to Miss 
Bernice Leonard on Feb. 24 of this year. 
Mrs. Huber is the daughter of Mr. and 
Mrs. Leo J. Leonard of 1446 Hollywood 





(Continued on page 88) 
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Ave., Chicago. The couple eloped to 
Crown Point, Ind., and were married. They 
kept the event a secret ftom all but their 
parents and close friends. 

An involuntary petition in bankruptcy 
was filed against B. & N. Pevsner, 159 N. 
State St., Chicago, on Wednesday, Dec. 
1. The liabilities are approximately $65,000. 
The value of the assets has not yet been 


- determined. 


Among the retail jewelers who spent 
some time in Chicago during the past week 
were: “Bill” Green, of Carr & Green, 
Benton Harbor, Mich.; P. Van Dyke, 
Platteville, Wis.; E. B. Lewis, Dwight, 
Ill.; Albert Oecesterle, of Carl Oesterle & 
Son, Joliet, Ill. 

Funeral services of Benjamin Ablin were 
held on Tuesday of last week at the chapel 
at 3111 W. Roosevelt Road, and interment 
was at Waldheim cemetery. Mr. Ablin 
passed away very suddenly in his 53rd year. 
He was owner of the Ablin Loan Shop at 
16 N. Halsted St. He-is survived by his 
widow, five daughters and four sons. 

An involuntary petition in bankruptcy 
was filed last week against the R. N. Schra- 
ger Co., wholesale jewelers, 179 N. State St. 
The petitioning creditors are Goldsmith 
Bros. Smelting & Refining Co., Henri 
all of Chicago. Members of the firm are 
Rudy N. Schrager, Daniel D. Schrager and 
Joseph J. Simmons, individually and as co- 
partners trading as R. N. Schrager & Co. 

The State of Illinois has granted per- 
mission to Warren Piper & Co., 31 N. State 
St., to increase their capital stock from 
$10,000 to $25,000. This increase is made 
necessary by the constant growth of the 
business and the desire of the company to 
operate on the same prompt payment basis 
which has been maintained since the founda- 
tion of the firm. The new stock will be 
preferred, and although it has been largely 
subscribed, it will probably not be paid in 
before the first of the year. 


Louis Goldman, of Goldman, Allshouse & 
Healy, trustee for the benefit of creditors 
in the matter of Robert Murman, 5921 W. 
Division St., announces that at a creditor’s 
meeting, this debtor’s father offered to pur- 
chase the business for a sum sufficient to pay 
all creditors 25 per cent. of the: amount of 
their claims, in cash, net, in full settlement. 
This was considerably more than could be 
realized in bankruptcy or any other form of 
liquidation, and creditors present and repre- 
sented with claims exceeding 80 per cent. of 
the total unanimously accepted the offer as 
the best solution under the circumstances. 
The purchase funds have been deposited and 
are now available for distribution. A sale 
of the assets to the debtor’s father, Lorentz 
Murman, will now be consummated. The 
landlord who had a judgment and a prior 
lien on the assets has agreed to withhold 
action, pending the completion of this sale. 

The funeral of I. Spector took place on 
Monday of last week. Services were held 
from the chapel at 3654 West Roosevelt 
Road, and interment was at Waldheim 
cemetery. Mr. Spector, who was visiting 
his son, M. Spector, retail jeweler at’ Apple- 
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ton, Wis., had been in good health, and 
passed away while sleeping. Deceased was 
77 years of age, and was born in Russia. 
He came to the United States about 35 
years ago and immediately came _ to 
Chicago. He worked as a watchmaker 
with several large wholesale houses and 
then entered into the retail jewelry business 
for himself on the west side of the city. 
He retired from this business several years 
ago. Deceased is survived by two sons, M. 
Spector, of Appleton, Wis., and J. Spector, 
Columbus Memorial building, Chicago. 
Both are in the jewelry business. Three 
daughters, Mrs. Helen Ring, of London, 
Eng.; Mrs. Sarah Ressman, Appleton, Wis., 
and Mrs. Francis Katz, Chicago. 














TRADE CONDITIONS 


Local retail jewelers report that trade during the 
past week has been unusually good, and that many 
people have plunged into their Christmas shopping 
a bit earlier than.in previous years. The dealers 
are looking for trade to continue active the balance 
of this month, or until after Christmas. Reports 
from many of the towns in southern Indiana state 
that Christmas shopping is unusually good, and that 
indications point to the volume of trade being better 
than it was in December of last year. Wholesale 
jewelers say their Fall sales of holiday goods were 
quite heavy. General business conditions in Evans- 
ville continue to be good, and indications are that 
1427 is going to be as good or better than last year. 





J. M. Boner, retail jeweler at Evansville, 
recently served on a jury in the circuit court 
here. 

The window displays of the Evansville re- 
tail jewelers are pretty and attractive this 
year, more so than in past years. Each 
seems to vie with the other in his window 
displays. 

William G. Carleton, son of William B. 
Carleton, local correspondent of THE JEWEL- 
ERS’ CIRCULAR, is teaching political economy 
in the Florida University at Gainesville, 
Fla., and taking a law course. 

Retail jewelers at Boonville, Ind., will 
participate in a banquet of the Boonville 
Business Men’s Association on the night of 
Dec. 10. Following the banquet, the annual 
election of officers will take place. 

Local retail jewelers report that they are 
having an unusually heavy demand for wrist 
watches, both gentlemen’s and women’s, and 
they expect the run on them to continue 
lively until after the Christmas holidays. 

Miss Lenora Bitterman, daughter of Mr. 

and Mrs. Jack Bitterman, who is attending 
Art Institute at Chicago, was here to spend 
the Thanksgiving holidays with her parents. 
She will return again for the Christmas holi- 
days. 
John P. Chrisney, owner of the J. P. 
Chrisney department store at Chrisney, Ind., 
and a large handler of jewelry, who has been 
in poor health for the past several months, 
has been improving of late and his friends 
hope he will entirely regain his health. 

Retail jewelers at Jasper, Cannelton, Tell 
City, Rockport, Petersburg, Vincennes, 
Washington, New Harmony, Mt. Vernon 
and other towns in southern Indiana report 
a splendid holiday trade up to this time, and 
are looking for a larger volume of business 
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than during the corresponding month of last 
year. 

Miss Asilda Klosterman, daughter of Mrs, 
Ben Klosterman, Huntingburg, Ind. ang 
Albert Knust, son of Mr. and Mrs. Anthony 
Knust, of that city, were united in marriage 
a few days ago at St. Mary’s parsonage 
there, the Rev. Francis Schoeppner perform. 
ing the ceremony. The bridegroom, who for 
many years was a resident of Huntingburg. 
now is engaged in the retail jewelry business 
at Louisville, Ky., where he and his bride 
will reside. 

Chris Hewig, who travels for a large dia- 
mond house in New York, is expected here 
shortly to spend the holidays with relatives 
and friends. For many years Mr. Hewig 
was engaged in the retail jewelry business 
and later traveled for several years for A. 
Bitterman & Son, local wholesale dealers, 
He represented this county (Vanderburgh) 
in the Indiana State legislature for a number 
of years and was an active factor in Re- 
publican politics in the first Indiana district, 











Jacob Goodman, Goodman & Co., returns 
today from calling on trade in the eastern 
States. 

Dave Zimmern, Zimmern, Rees & Co, 
diamond importers, New York, is in 
Indianapolis. 

S. D. Klein, of the Acme Diamond & 
Jewelry Co., New York, has been calling 
on Indianapolis customers. 

John M. Williams, 429-430 Occidental, is 
the official watch inspector for the Vandalia 
R.R. and T. H. I. & E. Traction Co. 

The store of Herbert L. Trask, 913 Ft. 
Wayne Ave., was visited by thieves, Thurs- 
day night and rings valued at $92 were 
taken. 

Mrs. Hanna E. Hutto, age 74, mother of 
Arthur Hutto, manufacturing jeweler of this 
city, died Nov. 26. She was the widow of 
George R. Hutto, a veteran of the Civil 
War. 

Mrs. Stella Scanlin died Nov. 23 at St. 
Vincent’s this city. Mrs. Scanlin had been 
ill for a long time. She had been in the 
jewelry business in Indianapolis for 25 
years. 

John R. Evard, age 74, pioneer Indian- 
apolis jewelry merchant, died at Miami, 
Fla., Nov. 1. The body was brought to this 
city for burial. The widow, three daughters 
and four sons survive. 

Charles C. Peek, manufacturer and re- 
tailer, is able to be at his place of business 
after an illness of three months. This time 
was spent at Martinsville, where Mr. Peek 
took treatment for rheumatism. 








The board of directors of the Ohio Retail 
Jewelers’ Association will hold a meeting in 
Akron some time during January to com- 
plete plans for the issuing of the year book 
and to decide upon the place and time for 
the 1927 convertion of the association. Jack 
Moore, secretary of the State association, 
has sent out a bulletin under date of Nov. 
26, in which he called attention to a number 
of matters of interest to the members of 
the association. 
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Jack Montgomery, Reliance Silver Co., is 
now making his final trip around Green Bay. 
Mr. Montgomery reports a very successful 
rip. 

Mrs. Rose Fox, retail jeweler at Mus- 
kego Ave., has incorporated her business and 
will move into the Belmont Hotel. The store 
will be known as the Belmont Jewelry Store. 

R. F. Weckerle, representative of Boz- 
hardt-Possin Co. in northern Michigan has 
been obliged to leave his car and continue 
his trip through the northern territory by 
rail. 

Mrs. E. H. Ehlers, Elroy, who has con- 
ducted a retail jewelry store in that city since 
the death of her husband last August, has 
sold the business to A. M. Fess, Granite 
Falls. 

A. F. Weckerle, sales representative for 
O. H. Bingenheimer Co., jewelers’ supplies, 
began his trip through the southern part of 
the State last week in a car, but was forced 
to turn back and go by train, due to the 
conditions of the road during the rain and 
heavy snow. , 

Callers among the wholesale jewelry trade 
in Milwaukee during the week were R. W. 
Amidon, Hartford; R. Hille, Menominee 
Falls; J. M. Moe, Mount Horeb; George 
Bubnik and John Drab, both of Sturgeon 
Bay; T. Christenson,. Stoughton; T. H. 
Storts, Menominee Falls and E. A. Eichstadt, 
Random Lake. 

Milwaukee jewelers were interested in the 
recent announcement that express matter 
will be carried over the Chicago, Milwaukee, 
and Twin Cities air mail route beginning 
April 15. The message was given out by 
Col. L. H. Brittin, St..Paul, vice president 
and general manager of the Northwest Air- 
ways, Inc., who operate on this route. 

Milwaukee wholesale jewelry houses report 
that trade opened up very well during the 
past week, as was expected. The Christmas 
rush started immediately following Thanks- 
giving, and has continued consistently active 
to the present time. Houses state that they 
expect this to be one of the most successful 
Christmas seasons they have ever experi- 
enced. According to general reports this has 
been a very successful year, and the outlook 
for 1927 is very promising. 

A salesman for a Chicago advertising’ firm 
was given a sentence of from one to 10 years 
in State prison in. the court of Judge Fred 
Beglinger, Oshkosh, for the theft of $1,540 
in diamond rings from the E. J. McGraw 
jewelry store at Hilbert, Wis. The sales- 
man took the rings while purchasing a watch 
for which he paid with a bogus check. He 
was apprehended at his home in Des Moines, 
Ia., two weeks after the robbery. Eight of 
the rings were found on his person. He 
claimed to have committed the robbery while 
intoxicated, and stated that he did not re- 
member the incident. 

Two experts in a case concerning the flaw- 
lessness of a diamond which was brought 
in Judge Carl Runge’s civil court Nov. 29, 
disagreed. The suit has been brought by 
Harry Harris, loan broker, against Nicolo 
Romano, for $375 for payment for the pin. 
Harris contends that Romano bought the pin, 
paid $50 in cash and the rest by check, and 
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later stopped payment on the check. Romano 
replied that the large center diamond in the 
bar pin which was set with 37 diamonds and 
two sapphires, had been represented as per- 
fect, when in reality it had a flaw, and that 
because of this flaw he had returned the pin 
and stopped payment of the check. William 
Sawotka, one of the examiners of the dia- 
mond, said that it was free from flaws, while 
Edwin Olsen, the other examiner, said that 
there was a fissure in it. Judge Runge took 
the case under advisement. 








Notes from Ohio 


Ralph V. Mitchell, jeweler, 45 So. Main 
St., Akron, announces he has purchased the 
stock of jewelry merchandise of the Pfieffer 
jewelry store, Akron, and will dispose of it 
at an auction to be held within a short time. 

Mrs. Edna Williams, for many years iden- 
tified with the jewelry store of the George 
S. Dales Co., 128 So. Main and’ 129 So. 
Howard Sts., Akron, has been made assistant 
manager of the main floor, wherein is lo- 
cated the jewelry, silverware, crystal and 
some gifts. 

“Better Vision Week” was observed in 
Canton the week of Nov. 22, with some 15 
jewelry and optical stores participating. 
Meetings were held and all jewelry stores 
displayed placards in their windows “This Is 
Better Vision Week.” Most stores offered 
special displays of optical merchandise. 

Due to pressure of holiday business the 
November meeting of the Canton district 
24 Karat. Club was called off. The session 
was scheduled for Nov. 25, at the Hotel 
Courtland. It is doubtful officials said if a 
December meeting will be held on account of 
the busy season now at hand. Regular 
monthly meetings will be held after the first 
of the year, according to officials of the 
club. 

Suit to collect $398, the alleged value of 
two diamond rings, was started in common 
pleas court in Tuscarawas county by the Ber- 
non-Glickman Co., Cleveland, against John 
Burri, former New Philadelphia, O., jeweler. 
The petition states that the Cleveland con- 
cern sent the two rings to Burri with an 
agreement that he either sell or return them 
within specified time. The plaintiffs also 
ask interest from Nov. 1. 

William A. Arthur, 51, proprietor of 
Arthurs Leather Shop, one of the largest 
and best known gift stores in the middle 
west died recently at his home, Canton, O., 
following an illness of a year. Death was 
due to tuberculosis. His store has been the 
subject of articles in many of the national 
jewelry and gift magazines of the country. 
No announcement has been made of plans 
for future conduct of the store. 

Fifty optometrists from Zone 9, Ohio 
State Optometric Association attended a 
meeting recently in the Central High School 
building at Xenia. The optometrists dined in 
the high school cafeteria and later’ discussed 
plans for entertaining the State association 
at its annual convention in Dayton in the 
Spring. Wives of members have been in- 
vited to attend and have been placed on sub- 
committees for the program. Dr. Charles 
Kauffman, Cincinnati, addressed the meet- 
ing, talking on the effect of visual surveys 
in factories. Later the public attended a 
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meeting in the school auditorium at which a 
movie was screened titled, “Through Life’s 
Windows.” Dr. S. C. Philbrook, Piqua zone 
governor, presided. 

Active Christmas buying has started in 
earnest in the Akron-Canton district, retail 
jewelers in this section report. For the next 
three weeks jewelry stores expect a tre- 
mendous business and from all indications 
sales will show a gain over last year. Gift 
shops have been busy for several weeks, and 
there has been a brisk call for silverware, 
crystal, men’s and women’s watches, most 
of the bracelet type. Early purchases are 
greater than a year ago, money is easy and 
the average customer is not as hard to sell 
as in previous years, jewelers said this 
week. 











Among the out-of-town jewelers who 
were in Omaha during the week were M. J. 
Klevjord, Logan, Ia.; Mr. and Mrs. P. W. 
Folsom, Ashland, Neb.; J. T. Ostry, North 
Bend, Neb.; J. J. Sindelar, Howells, Neb. ; 
Carl Jensen, Elkhorn, Neb.; G. L. Jensen, 
Harlan, Ia.; E. E. Freeman, Oakland, Ia. 

Miss Bess Edholm, daughter of Albert 
Edholm, Omaha jeweler, is to be married 
Dec. 9 at Twyckenham Park, South Bend, 
Ind., at the home of hef uncle, A. R. Russell, 
president of the Studebaker Co. The groom 
to be is Mr. Clyde Droullard of Cleveland, 
O. The young couple will take a short 
wedding trip at this time, but in February 
they plan to start on a tour of about two: 
months which will take them to New 
Orleans, Mobile, and other points in the 
south. 

It is rumored that Albert Edholm, 
jeweler on the second floor of the City 
National Bank building, is considering taking 
a street location again next year. For 
years Mr. Edholm occupied the corner store 
at 16th and Harney Sts., but moved out 
when the landlords demanded what he: 
thought were exorbitant rents. For some 
time then he remained out of the business, 
until he decided to put in a small exclusive 
shop on the second floor of the bank build- 
ing. Mr. Edholm did not deny last week 
that he was keeping his eyes open for a 
good first floor location again. 

Christmas business began to open up 
better among the Omaha retailers as soon 
as Thanksgiving was well out of the way. 
The everlasting advertising of “Only 23 
more shopping days,” etc., began to register 
on the public mind better after the big 
Turkey day was put behind. Dealers over 
the territory also are beginning to get 
Christmas business and to get a_ lot 
of inquiries. The result is that dealers 
are writing and wiring in for diamonds and 
other items on memorandum. Because of 
the usual rush of Christmas business, the 
Jewelers Guild of Omaha and Council 
Bluffs has decided to hold no meeting this 
month. 








B. Rudnick has bought the building on 
N. 8th St., Sheboygan, Wis., in which his 
jewelry store is now housed, from Gust 
Kalitt. 
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Sydney Weinshenk is making a trip in 
the northwest for Mayer & Weinshenk. 

Eastern visitors calling recently on the 
trade include Philip H. Nathan, Trachten- 
berg & Pritzker, Chicago; Frank P. Steitz, 
the American Watch Case Co., New York. 

Leo Smith, well-known jeweler of Marys- 
ville, came to San Francisco to eat his 
Thanksgiving dinner. He was formerly 
with M. Schussler & Co., and his folk reside 
here. 

The rush of diamond-setting work which 
always sets in prior to the holidays has be- 
gun early this year, according to James A. 
Fortenbery of 704 Market St., whose shop 
is very busy. 

Martin Finberg and Henry Landsberger, 
travelers for M. Schussler & Co., are out on 
their Christmas trips, but they expect to be 
in for the holidays. Both travelers report 
good business. 

That indefatigable traveler, Frank Cre- 
salia, of Levy & Cresalia, is coming to the 
office here on such brief visits that he usually 
stays only a few hours and then rushes oif 
again to visit other sections of his territory. 

Speaking of the holiday demand, Al G. 
Benard, manufacturers’ representative of 704 
Market St., said that “slave” bracelets con- 
tinue to be very good sellers. There is still 
considerable interest in initial rings, both for 
men and for women. 

His final trip for the year is being taken 
by Clyde J. Schoenfeld, who has been visit- 
ing Stockton, Sacramento and other valley 
points, as far south as Salinas. He is find- 
ing business pretty good, according to ac- 
counts sent to his office here. 

S. J. Hammond, of S. J. Hammond & Co., 
is a firm believer in the movement for adding 
gift and art lines to those carried by jewelry 
stores. He is now displaying glass and 
china, much of the latter being covered with 
burnt-in gold, which gives the effect of 
metal. This is an addition to other deco- 
rated china. 

Joseph D. Kielty, of Kielty & Beard, man- 
aged to return home from the south in time 
to eat his Thanksgiving turkey at home. 
Stanley J. Beard, who is still covering Ore- 
gon and Washington, celebrated Thanksgiv- 
ing on the road. Joseph L. Callan is visiting 
Eureka and other cities in the redwood re- 
gion for this firm. 

Lee S. Myers, of R. & L. Myers Co., has 
just returned from the Sacramento Valley to 
the firm’s headquarters in the Kamm build- 
ing, and says he found general business con- 
ditions improving. Harry A. Harris has re- 
turned to the San Joaquin Valley after visit- 
ing the firm’s offices here. He said that 
business in this valley is so good that he 
invites competition. 

Stopping over in this city, en route for 
Los Angeles, W. I. Robinson, who travels 
for Spitzel Bros. & Co., gave a very good 
report of business in his northern territory. 
Max Spitzel, one of the brothers who came 
to California from Antwerp some little time 
ago, is planning to make his future home in 
Los Angeles, where the company has an of- 
fice as well as one here. 

Satisfaction with business in the late Fall 
and with the outlook for the holidays was 
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expressed by Franklin R. Haley, president 
of the Edson Adams Co., who is very opti- 
mistic regarding the outlook for the com- 
pany. Among the company’s travelers, E. J. 
Gorman has just returned from a trip 
through Arizona, where he found good con- 
ditions. Lloyd F. Haley is covering north- 
ern California and southern Oregon. The 
many friends of E. D. Sturges will be 
pleased to know that he is again calling on 
the Edson Adams Co.’s customers in San 


Francisco and the Bay region, as formerly. 
Since the new organization, it is not neces- 


sary for him to devote his attention to office 
details. 

Out-of-town jewelers calling on the trade 
during:the past few days, largely to stock up 
for their holiday business, include: Mrs. W. 
G. Young, Santa Barbara; Guido Noack, of 
the Charles J. Noack Co., Sacramento; M. 
Marshall, San Luis Obispo; W. P. Maddux, 
Oakdale; Frank Norris, Modesto; David F. 
Hall, Turlock; C. Steward, of Steward & 
Poole, Marysville; C. Mantele, Stockton; 
Tom Monk, of Wiesen-Monk, Sacra- 
mento; William Dupen, Sacramento; A. G. 
Prouty, Napa; A. Mercer, Calistoga, and 
W. V. Ross, Watsonville, all of California. 
Jewelers from points in Nevada included: 
S. E. Edises, Reno; L. J. Wintermantle, of 
the L. J. Wintermantle Jewelry Co., Elko, 
Nev., and W. P. Epstein, of the Golden 
Jewelry Store, Carson City, Nev. 











L. C. Howard, Blythe, spent several days 
in Los Angeles recently on business. 

James J. Brady, well-known auctioneer, 
has opened an auction sale for Ethan Allen, 
Santa Paula. 

Among the out-of-town jewelers who have 
been in Los Angeles recently are the fol- 
lowing: T. S. Lailey, El Monte; Frank 
Hoffman, Santa Ana; J. E. Lewis, Clare- 
mont; M. A. Stalmer, Fullerton; E. C. Ken- 
drick and A. J. Dutton, Anaheim; H. E. 
Wellman, Alhambra; C. W. Clark, Van 
Nuys; I. Macatee, Lankershim; J. H. 
Blanchard, Ocean Park; E. B. Lang, Venice. 

James Dolan, 1508 Ocean Front, Venice, 
is reported to have been the victim a few 
days ago of a bogus certified check. An 
unidentified stranger bought a diamond ring, 
priced at $110, and tendered a check in pay- 
ment. This was made out in favor of C. A. 
Cunningham, and is said by the Venice 
police to be as fine a piece of work as they 
have ever seen, complete even to the per- 
forated figures in perfect imitation of pro- 
tected checks. Mr. Dolan is “out” $18.63 in 
change, in addition to the $110 diamond ring. 

A. dispatch to a local newspaper from 
Fresho says: “Denying A. N. Dillingham, 
Fresno jeweler, an order restraining the city 
from enforcing a jewelry auction ordinance, 
Superior Court Judge S. L. Strother threw 
Dillingham’s suit out of court with the 
declaration that he has no jurisdiction over 
municipal ordinances which are purely of a 
penal nature and do not involve property 
rights. The suit was brought by Dillingham 


to test the validity of the recently enacted 
ordinance, which places very close restric- 
tions about auctions of all kinds. 


While the 
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ordinance was drafted especially to place 
stringent regulations about auctions ¢op. 
ducted by outsiders, its terms are such that 
it materially curtails the possibilities of sych 
sales by local merchants, to which Dilling- 
ham objected. Dillingham says that the or. 
dinance is an invasion of property rights, 








Pacific Coast Notes 





George H. Smith, who conducted a 
jewelry business at Orting, Wash., is re. 
ported to have moved to Puyallup, Wash. 

R. L. Averill, jeweler, has opened for busj- 
ness in the Bay St. Public Market of Bel. 
lingham, Wash., where a number of stores 
have taken their location. 

Y. H. Boudreux, formerly in the jewelry 
business in a number of places in the west, 
but recently of San Leandro, Cal., is again 
looking for a location to engage in the 
jewelry business. 

Fire has burned out the Winslow Jewelry 
& Music store, Winslow, Ariz. It is re- 
ported that the proprietor, F. A. Ferrante, 
will re-open the business. 

The B. V. Bell jewelry shop at Yakima, 
Wash., has obtained a lease for a larger 
store, which will afford quarters for a mod- 
ern optical room in addition to added space 
for jewelry lines. The lease begins Jan. 1, 
1927, but there is a possibility that the 
change may be made before that time. The 
Bell establishment has been one of Yakima’s 
leading institutions for the past six years. 

After 40 years of business activity with 
the firm, Albert E. Butterfield, is retiring 
from Butterfield Bros., 164 3rd St., Portland, 
Ore. The firm was originated by the broth- 
ers, Albert and Horace Butterfield. Horace, 
now deceased, was the father of Genevieve 
P. Young (the former Miss Butterfield), 
who with her husband, Thomas W. Young, 
will carry on the business under the trade 
style of Butterfield Bros. 

Fred C. Gruen, head of the Gruen Guild 
watch manufacturers, was recently the guest 
of Benjamin Davidson and Arthur Licht, of 
Davidson & Licht Jewelry Co., Oakland, 
Cal., at a party given at the Athens Club. 
Mr. Gruen said that the American woman 
who keeps pace with styles has three 
watches. She has a trim watch to wear 
when shopping, a watch for sport and a dia- 
mond-set watch for evening wear. The 
average man now has two watches, a wrist- 
strap watch for work and sport and a pocket 
watch for dress wear. 

Some unknown person in passing the Borg 
Jewelry & Optical Co. at 227 N. Higgins 
Ave., Missoula, Mont., dropped a cigarette 
through an open grating leading to the base- 
ment of the store. Papers and rubbish took 
fire as a result, and Frank Borg, the owner 
of the store, was fighting the blaze when 
the fire department arrived. There was 4 
lot of smoke and considerable excitement, 
but no great damage. However, it was one 
instance of careless smoking which in Cali- 
fornia this year has turned many thousands 
of growing forest and farm acres into burned 
and blackened wilderness. 








W. R. Brown is the proprietor of a new 
store at Stamford, Conn., which has been 
opened on the second floor of the building 
at 194 Atlantic St. 
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Harry Brown, jeweler and optician at 149 
3rd St. is selling out his entire stock 
through an auction sale. These sales take 
place daily from 11 A. M. to 6 P. M. 

More of the Portland jewelers are using 
the slogan “Gifts That Last” for Christmas 
advertising this year than ever before and 
other businesses call attention to its effec- 
tiveness. 

Portland rose growers held their usual 
mid-Winter rose show on the evening be- 
fore Thanksgiving, at the Multnomah Ho- 
tel, and some very lovely roses were ex- 
hibited, all of them grown _ outdoors. 
Among the silver cups donated as prizes 
was one given by the F. Friedlander jewel- 
ry store. 

J. H. Peare, jeweler of La Grande, was 
in Portland on business recently. He was 
heard to express himself as much interested 
in the project to establish the Eastern Ore- 
gon Normal School in his home town and 
is confident it will be located there. In that 
case, business at La Grande will be greatly 
increased during the school year at least. 

It is a source of much regret to his friends 
in the jewelry business that W. S. Schilling, 
who recently opened a very attractive small 
shop at 352 Morrison St., has been forced 
to retire from business, and the stock is in 
the hands of M. W. France & Co., merchant 
Things are being disposed of at 
wonderful reductions, and many shoppers 
are taking advantage of them. Mr. Schil- 
ling was formerly on Broadway. 

The Portland Oregonian has on at pres- 
ent, to last for eight weeks, an advertising 
contest in which certain firms of the city 
have entered, one each from a number of 
different trades or businesses. Many mer- 
chandise prizes, as well as cash ones, are 
offered each week for advertisements writ- 
ten about any of the firms by amateur 
writers. ‘Frank A. Heitkemper is the 
jeweler entered, and the newspaper, in con- 
nection with the contest, has given him 
quite a little free publicity. 

Burglars entered the home of H. A. Stur- 
geon, jeweler and watchmaker, proprietor 
of a shop at lst and Madison Sts., one 
morning last week, before the family was 
up, and stole $600 worth of watches and 
rings that Mr. Sturgeon had taken home to 
repair, and $6 in cash. Mr. Sturgeon’s 
trousers and vest were found outside the 
house, by a curb, where the burglar had cast 
them after his search. His coat was not 
taken from the house, fortunately, as a stick- 
pin worth $500 was pinned beneath its lapel. 
Three watches and two women’s diamond 
rings were taken. 

The retail merchants’ committee of the 
local Chamber of Commerce went on record 
recently as vigorously opposed to the so- 
called jewelry auction sales. Since the cir- 
cuit court of Multnomah county held that 
the $20-a-day license fee required for such 
sales is exorbitant and unconstitutional, E. 
N. Weinbaum, manager of the retail mer- 
chants’ department, says Portland is entirely 
without protection against auction sales of 
dubious value; particularly is this true since 
a restraining order has been passed also 
against the $7.50 a day emergency license 
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fee passed by the city council. Mr. Wein- 
baum says that the committee has informa- 
tion that two outside operators who make a 
business of jewelry auctions plan to come 
to Portland to operate. The Chamber has 
no objections to legitimate auctions, but the 
retail merchants believe that the public 
ought to be protected against those who 
auction cheap jewelry as bona-fide merchan- 
dise. The Better Business Bureau recently 
completed an investigation of a sale in Port- 
land, where a diamond, alleged to be worth 
$500, was sold to the highest bidder for 
$160 and later found to be worth less than 
$100. The latest development of the situa- 
tion is that a recommendation has been 
made to the city council by the retail mer- 
chants’ committee of the Chamber that there 
shall be an extension of the present ordi- 
nance restricting auction sales of jewelry so 
as to include all forms of auctioning. The 
committee declares that such action is neces- 
sary if “high-powered” auctioneers outside 
the State are to be prevented from putting 
on merchandise auction sales here that com- 
pete unfairly with the business of legitimate 
merchants. A committee, consisting of 
Frank Heitkemper, local jeweler; Will 
Knight, shoe merchant; and Harold Wen- 
dell, secretary of the Lipman & Wolfe Co., 
big department store, will co-operate with 
the city attorney in drafting such an, ordi- 
nance. 








Minneapolis and St. Paul 


E. G. Wellman, Bantry, N. Dak., has gone 
out of business. 

L. B. Gibbs, J. M. Bennett Co., wholesale 
jeweler, Jewelers’ Exchange, Minneapolis, 
returned Dec. 2 from a trip of several days 
in northern Minnesota. 

G. Wayland Smith, vice-president of 
Oneida Community, Ltd., Oneida, N. Y., ar- 
rived at their northwest office, Ryan build- 
ing, St. Paul, on Dec. 2, for a two days’ 
stay. 

E. Thornberg, retail jeweler, Humboldt, 
Sask., stopped in Minneapolis on his way 
to Rochester, Minn., a short time ago. He 
went there to consult with the Mayo doctors. 
His friends believe he is showing some im- 
provement. 

Frederick L. Hartwig, retail man, Oneida 
Community, Ltd., 505 Ryan building, St. 
Paul, left Nov. 29 on a trip of two weeks 
through southern Minnesota, where he ex- 
pected to include in his itinerary the towns 





of Faribault, Mankato, Owatonna and Roch- 


ester. 

George Brovold, Kenyon, Minn., was in 
Minneapolis recently, and said business in 
Kenyon is good. A. L. Jenson, Milbank, 
S. Dak., and W. M. Weed, Lake Mills, Ia., 
were also among the retail jewelers who 
called on the Mirineapolis wholesale trade 
recently. 

McCourt Studios, 116-118 S. 11th St., 
Minneapolis, are going to move Jan. 1 to 
321 First Ave., N., Minneapolis, where they 
will occupy an entire building. When Mr. 
McCourt started this business nine years ago 
there were just he and an employe, and to- 
day he has an organization of 91 employes. 
In their new. building they will have space 
equal to 10 times that at their present ad- 
dress. The McCourt Studios do not sell 
jewelry, but specialize on gift articles. 





J. A. Conn is conducting an auction for 
the Lewis Jewelry Co. at Melbourne, Fla. 

Ralph Harburger is planning an extended! 
trip to California the early part of January. 
It will be his first visit out there. 

All wholesale houses are now open on 
Sunday to accommodate the retail jewelers 
from out of town who come to Cleveland to 
do their buying. 

The formal opening of L. Berger’s branch 
store at Parkgate Ave. and E. 105th St., 
took place on Saturday and was very well 
attended. 

Among out-of-town jewelers visiting 
Cleveland last week were: Sam Brainerd, 
Medina; C. De Ran, Freemont; C. M. Koch, 
Columbiana; F. H. De Witt, Port Clinton; 
Clyde Cummings, Newton Falls; C. H. 
Backenstos, Niles; Mr. Schriber, of the Hale 
Jewelry Co., Akron, and Mr. Deubel, Fort 
Wayne, Ind. 

Zwee & Burr made a very handsome silver: 
bracelet for Princess Ileana that was to have 
been presented to her on her visit here 
several weeks ago by the Girl Reserves of 
the Y. W. C. A. It consisted of seven links 
each of which were engraved and were 
emblematic of the seven branches of the 
order. Although the Princess was unable to 
visit Cleveland, she will get the bracelet 
nevertheless as it is to be sent to her. 

The Cleveland Credit Stores Association 
held their regular monthly meeting on 
Thursday evening, Dec. 2, at the Hotel Cleve- 
land and there was an attendance of over 
forty. Dinner was served in the Bronze 
room. The entire evening was taken up 
with hearing a report of the grievance com- 
mittee in regards charges against one of the 
members in accordance with the constitution 
and by-laws. The member was granted a 
hearing before the association and tendered’ 
his resignation which was accepted. 


.J 
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Notice has been given to creditors in the 
matter of the general assignment of the 
Scheer Mfg. Co., Inc., Rochester, N. Y., 
that claims should be presented to Martin 
Moll, assignee, at his place of business, 
1154 Lincoln-Alliance Bank building, on or 
before Dec. 22. Notice is also given that 
the assets to be sold consist of machinery 
and equipment, $1,008; furniture and fix- 
tures, $421.75 and stock of merchandise and 
raw materials, $2,883.50, making a total of 
$4,313.25. The assets to be sold in addition 
to the above consist of patents, trade marks, 
good will of the business and the lease of 
the premises heretofore occupied by the 
assignor at 99 Mt. Hwpe Ave., Rochester. 
The inventory and appraisal of the assets 
may be examined at the place of business 
formerly occupied by the assignor on ap- 
plication to the assignee. An offer of $4,000 
for the assets will be presented to the 
County Court on Dec. 13 at 10 a. M. or as 
soon thereafter as counsel can be heard, and 
if no better offer is received, application 
will then and there be made for an order 
directing the acceptance wf the offer. If 
the offer is not accepted the assets will be 
offered for sale at auction, to the highest 
bidder. 




















W. L. Bode, well-known jeweler of Mont- 
pelier, O., was a trade visitor last week, 
visiting some of the local jobbers. 

John B. Foster, jeweler of Monroe, La., 
was in the local wholesale market this week 
making purchases of holiday goods. 

Fred Kunze, retail jeweler, for some years 
at 3129 S. Grand Blvd., is back to business 
again after having fully recovered from a 
recent operation on his throat. 

Frank Wehrle, of Wehrle & Son, jewelers 
of Belleville, Ill, was in town during the 
past week and visited some of the local 
wholesale concerns on business. 

James L. Guard, well-known retail jewel- 
er of Blytheville, Ark., spent several days 
here during the past week, visiting among 
the wholesale concerns in the trade. 

Harry E. Stout, Springfield, Ill., and 
George Hale, Wood River, IIl., were retail 
jewelers who visited the local wholesale 
trade on business within the passing week. 

Fred Courvoisier, well-known jeweler of 
Mascoutah, IIll., was a recent trade visitor 
in the local wholesale market for needed 
stock and goods for the coming holiday 
trade. 

Anton Hummel, well-known South Side 
jeweler, located for some years at 1641 S. 
3%h St., has recently opened a branch store 
on S. 8th St. This will be in charge of his 
brother, he continuing to direct the affairs 
of the old store. 

A new store front has been installed in 
the jewelry store of Paul Koehler, at 2907 
S. Jefferson Ave., and considerably im- 
proves the appearance of the store, as well 
as providing it with more ample means for 
displaying its wares. 

The work of remodeling the store of the 
Becherer Jewelry Co., at Belleville, is near- 
ly completed and the store has put in a lot 
of new fixtures and equipment and rear- 
ranged its layout to increase the efficiency 
of the various departments. 

The new store of the I. Goldman Jewelry 
Co., in the new Ambassador Theater build- 
ing, 7th and Locust Sts., has just opened an 
optical department. The new store is now 
completely fitted up and is one of the most 
attractive jewelry shops in the downtown 
district. 

The Robbins Jewelry Co., on the third 
floor of the Arcade building, 8th and Olive 
Sts., has issued its holiday announcement to 
the store list. This year it is a 16-page 
booklet, 6 x 8 inches in size. It is pro- 
fusely illustrated with various articles of 
jewelry, watches and silverware. 

Charles E. Longstreet, formerly with the 
W. W. Hamilton Jewelry Co., Denver, 
Colo., has joined the selling force of the 
Eisenstadt Mfg. Co., wholesaler, and will 
take the noad after Jan. 1, covering terri- 
tory in the far west. He succeeds Frank 
H. ‘Moore, who has resigned to make other 
‘connections. 

The Sievert & Eagle Jewelry Co. on Pine 
St. has been having a special sale of watches 
and jewelry to reduce its stock to afford 
more space for an optical department it is 
proposed to establish in connection with the 
store. This sale comes at a timely date, in- 
asmuch as it will likely attract some of the 
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preholiday shoppers seeking Christmas gifts. 

‘Frank Gessner, Jr., who has been asso- 
ciated in the retail jewelry business for sev- 
eral years with his father at 2633 Gravois 
Ave., is embarking in business for his own 
account and has opened a store at 7442 Gra- 
vois Ave., in the extreme southern part of 
the city, where there is an extensive retail 
shepping district. 

Retail stores are having an increasing 
business with the holiday season approach- 


ing, and as is customary, most of them are | 


decorated and have special window displays 
suitable for the occasion. Current buying is 
improving and predictions are freely made 
that the present season will be a good one 
for the dealers. 

Travelers for the local wholesale con- 
cerns are beginning to arrive at headquar- 
ters. having completed their present season 
trips and prepared to wait on any of their 
trade who happen to visit the local market 
before Christmas. Practically all of the 
road men will be in by Dec. 15, to remain 
until after the new year opens. Some of 
the local concerns are planning to make ad- 
ditions to their sales fiorces for the new 
season. 

Henry H. Gerhardt, 61 years old, who 
has been in the retail jewelry business here 
for a number of years, most recently with 
a store at 3324 Olive St., died here Nov. 24 
in a local hospital. The remains were taken 
to Fulton, Mo., where he was born and 
where at one time he was in the retail 
jewelry business before coming to this city 
to embark in business when a young man. 
He is survived by a son, Smith Gerhardt. 

Jewelry and watches valued at over $1,200 
were taken from the store of H. Popper, 
6219 Easton Ave. early one morning during 
the past week after the show window had 
been demolished with a brick hurled from 
the street. The affair happened about 5 a.m. 
and residents of the vicinity heard the crash 
and ’phoned the police, but there was ni 
trace of the robbers when they arrived and 
they were unable to find any witnesses to 
the event. 

Holiday trade with the wholesalers is re- 
ported very good. Dealers are seeking fur- 
ther stocks for their trade and buyers have 
been in the market for special pieces, as 
well as the regular runs of stock goods. 
City and nearby dealers are evidently hav- 
ing an improved business, as the calls to 
them for stock from the jobbers has shown 
a decided improvement of late. Collections 
are reported slow by some of the whole- 
salers, especially in the trade in the south, 
but this is expected to improve, as the con- 
dition seems to, in a measure, be a reaction, 
following the recent fall in cotton prices. 
Shrewd observers in the trade profess to 
feel that general conditions are reasonably 
good and that 1926 as a whole will prove 
to be a good year, both with the dealers and 
the wholesalers. 








Consular Notes 


A firm in Vienna, Australia, is in the 
market for watch findings, according to an 
announcement made by the Bureau of For- 
eign and Domestic Commerce. File No. 
22066 covers this request and further in- 
formation will be given if reference is made 
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to the Bureau at Washington, D. C., or any 
of its branches. 
2 &£ 

Watches, clocks and jewelers’ sundries are 
being sought by a concern in Melbourne, 
Australia. The Bureau of Foreign and Do. 
mestic Commerce has given this request No, 
22931 and further information will be given 
to the inquirer mentioning this number, if 
sent to the Bureau at Washington, D. C, 
or any of its branches. 

* * * 

The Bureau of Foreign and Domestic 
Commerce reports that a concern in Ant- 
werp, Belgium is in the market for jewelry, 
cuff links, cuff buttons and collar buttons, 
File No. 22940 has been assigned to this 
request and further information will be given 
by the Bureau at Washington, D. C., or any 
of its branches if this number is mentioned, 








Salt Lake City 


opened another 





Robert Lavenberg has 
store on S. Main St. 

Is this a record? Salt Lake City’s down- 
town business district has six regular 
jewelry stores on one side of a city block. 

Local trade visitors include: Jack L 
Brandt, O. J. Somers Co.; M. S. Stern, L. 
Stern & Co.; S. J. Sternberg, Morris, Mann 
& Reilly. 

R. E. Peters, of the Diamond Shop, has 
designed a beautiful wall case, construction 
of which was recently completed. The case 
is very large and of extra special value. 

W. D. Zeller, of the J. S. Lewis Co, 
Ogden, who underwent a severe operation 
in the Dee Hospital, that city, recently, is 
making satisfactory progress .toward re- 
covery. 

J. S. Lewis, head of the J. S. Lewis Co, 
large Ogden jewelry company, and a 
prominent State Senator, is preparing a bill 
to submit to the January legislature that 
has for its object the institution of the 
City-Manager form of government for 
Ogden. 

A. L. White, of Uncle Sam’s Loan Office, 
is back from the Mayo Hospital at Minne- 
sota, Minn., whither. he went to bring home 
Mrs. White, who has been consulting 
specialists at the hospital. Mrs. White's 
condition is improved and she will not have 
to undergo the operation that was feared. 

A tremendous sensation was caused here 
the other day when it became known that 
the bodies of young women had been found 
near an automobile parked by the road side 
on the outside of the city. One of the girls 
was Miss Ruth Drake, 19-year-old girl, an 
employe of the Daynes Jewelry Co., pioneer 
jewelry store of this city. The cause of the 
death of the two girls is a mystery. Murder 
and suicide theories have both been advanced, 
but the police are still working on the case. 
A watchmaker at the Daynes company, 2 
respected employe of the establishment for 
some years past, who had loaned Miss Drake 
his automobile on the day in question, was 
consulted by the police, but could throw no 
light on the deep mystery surrounding the 
death of the young women. 








Hilmer C. Kirkberg, Tama, Ia., has been 
succeeded by E. E. Lund. 
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D. A. Pontius, Algonac, was in Detroit 
last week, making calls on the wholesale 
and manufacturing jewelers. 

N. A. Cowan, of the Wallace-Monroe 
Mfg. Co., has returned from an easterm trip 
and will be at the home office until after 
the holidays. 

H. T. Bush, manager of the Sallan retail 
jewelry store at Lansing, was in Detroit last 
week for a visit to the home office. He also 
was a caller on many of his old friends. 

Willard A. Jones, E. H. Pudrith & Co., 
is back at the home office after an extensive 
mid-western trip. He does not expect to go 
out again until after the first of the year. 

Albert Nehmer, Croswell, was in Detroit 
last week, buying new merchandise for his 
Christmas trade, which he finds is making 
a decided showing even at this early date. 

D. Wasserman has recently opened a new 
retail jewelry establishment at 11952 Grand 
River Ave. in the Strathmore district. He 
is now enjoying an extensive holiday trade. 

H. B. Thompson has recently sold his re- 
tail jewelry store at Ithaca to J. H. Irwin, 
Chesenning, Mich. This does not mean he 
will retire from business as he will continue 
with his optical trade as heretofore. 

Reid Berkey, of the Charles A. Berkey 
Co., returned last week from an extensive 
western trip. He is now making a short 
tour of the east and expects soon to be back 
at the home office for the holiday trade. 

Edward Dyer has recently added a gift 
department to his retail jewelry store at 
Caro, Mich. He is finding it one of the best 
moves he ever made, and is having specially 
good results with it during the present holi- 
day season. 

Sol Sallan has recently completed the re- 
modelling of his retail jewelry store at 
Woodward and Gratiot Aves., and is now all 
set for a vigorous holiday trade, which is 
opening much earlier and stronger than in 
any previous year. 

Fred Klunzinger, Mt. Pleasant, it is an- 
nounced, has purchased the Hagerdorn store 
at Cheboygan. Mr. Wright, his watchmaker, 
it is stated, will operate the Cheboygan 
store, while Mr. Klunzinger will continue 
his business at Mt. Pleasant. 


D. E. Knapp, Dundee, Mich., has recently 
moved his business into larger and better 
quarters, which givé him much more space 
for handling his growing trade. He has 
added new equipment and new stock, and is 
now busy looking after a heavy holiday 
trade. ; 

E. W. Berg, State representative of E. H. 
Pudrith Co., in the Metropolitan building, 
will soon be at the home establishment again 
this year until after the holiday period. He 
reports one of the best Fall seasons in his 
experience of travelling over the Michigan 
territory. 

H. B. McNally, who, more than a year 
ago, sold out his retail jewelry business in 
Brown City to Robert Ryan, is back at his 
old store again, having recently bought back 
the business from Mr. Ryan. Mr. Brown, 
on leaving Brown City, went to Florida, 
where he remained for a considerable time. 
He was in Detroit last week adding to his 
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stock and getting ready for a heavy Christ- 
mas business. 

W. F. Broer, of the W. F. Broer Co., 
wholesale jeweler at Toledo, informs his 
Detroit branch that he is so busy looking 
after the holiday trade in Toledo he is un- 
able to make his usual trip to Detroit at this 
time. He reports his entire force is kept 
hustling, looking after the holiday trade that 
is starting earlier and heavier than ever be- 
fore at this time. : 

The new retail jewelry store of Morris 
Friedberg, Grand River Ave., near Joy Road, 
is now fully settled for business and entering 
into an extensive holiday trade. This new 
establishment is extensive and compares well 
with many of the pretentious downtown 
jewelry shops. Like the downtown Fried- 
berg store a specialty of attractive window 
displays is being made, which are given 
credit for the big run of business that is 
now keeping the sales force busy. 

At a special meeting of the Retail Mer- 
chants’ Association last week, it was decided 
to move forward this year the display of 
Christmas stocks. In the past it has been 
the custom to defer the display until later 
in December. This year the Detroit retail- 
ers, including the jewelry establishments, 
have decided to take advantage of the nation- 
wide sweep towards early-season gift buying. 
This action for a concerted Christmas open- 
ing for all the stores was not taken until a 
committee had received assurances that com- 
plete lines of Christmas merchandise would 
be shown by all the stores. According to 


- Harry Hogan, secretary of the Retail Mer- 


chants’ Association, results guarantee the 
shopping public that merchandise will be 
much better now than later. 

Willard H. Jones,. of Luths, Dorweld, 
Haller Co., in the Liggett building, not only 
had a narrow escape from being held up in 
front of his home on a recent evening, but 
also might have been turned loose on a city 
street with nothing on but his underclothes, 
as was the experience of the man who was 
making a delivery at the Jones home in the 
northwestern part of the city. The Jones 
family chanced to be entertaining company 
on the evening in question. On such occa- 
sions as this, before guests depart, Mr. Jones 
usually runs over to a drug store, a block 
or so away, for ice cream. But this time 
he telephoned for the cream, and an employe 
of the store was sent out with it. As this 
man was going up the Jones’ front walk, 
two men jumped out from a nearby building 
and held him up, shoving a revolver into his 
face. The ice cream was thrown into the 
street and the man forced to immediately 
strip down to his underclothes. He was told 
to “beat it” under penalty of being shot. 
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Officials, employes and managers of the 
seven jewelry stores operated by the Duval 
Jewelry Co., in Florida, were guests at an 
anniversary banquet tendered by A. O. 
Jenkins, president, at the Carling Hotel, 
Jacksonville, Fla., recently. The principal 
address of the evening was made by Mr. 
Jenkins who reviewed the growth of the 
company during the 14 years in which it 
has been in business and outlined his plans 
for making it the largest chain store group 
of its kind in the United States. Charles 
Morrison acted as _ toastmaster at the 
banquet. 
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Martin Monahan and Miss Mary Mona- 
han, Mingo Junction O., were visitors last 
week, 

E, J. Fox, of Fox & Son, has returned 
from a business trip in the east. E. M. 
Valentine, of the same firm, is in Florida 
on his final trip of the year. 

Mayor’s “Diamonds” still hold the lead in 
the Covington Merchants’ Bowling League 
because of a triple victory over Pilger 
“Candies” last week. The diamond team 
started in first place when the league opened 
three months ago and has never relin- 
quished it. Harry Linneman, lead-off man 
for the gem team, bowled 633 Tuesday night 
and set a good mark for the others to shoot 
at. 

The A. & J. Plaut Co. will remain on the 
second floor of the new structure at 231 W. 
4th St. for five years, under a lease that was 
put on record Tuesday. The jewelers moved 
into the place several years ago, when the 
Gibson Art Co. erected its present building, 
and likes the location so well that officers 
of the company agreed to take a five-year 
lease, beginning Jan. 1 next. The lease 
calls for a monthly rental of $175, 

C. Edward Richter, of Richter & Phillips, 
and his father have retired from the annual 
victory of being the oldest father and son’ 
of the First Presbyterian Church of Walnut 
Hills. Instead .of being awarded the prize 
every year, Mr. Richter, who is vice-presi- 
dent of the church, will give the prizes that 
go with the award. He started this Friday 
night with a man’s umbrella and silver 
buckle set. An article appeared in the 
Times-Star, Wednesday, about the retire- 
ment. 

Jacob & Boris Litwin, of Litwin & Sons, 
manufacturing jewelers took a prominent 
part in the defeat handed to the Dayton 
All-Stars, at Dayton, O., Sunday, by the 
Cincinnati “Kickers” in a soccer football 
game—5 to 1. The Litwins enjoy the kick- 
ing game of football and play on every wc- 
casion. The two jewelers will play . next 
Sunday in a game arranged between na- 
tionalities, Germans and Scotch. Most of 
the players on the “Kickers” are of German 
extraction, while Potter’s ‘“Thistles” are 
mostly Scotch and they expect to take them 
without soda. 

It is not illegal to send a check for less 
than one dollar thnough the mails unless 
there is a lack of supply of regular money 
and when the checks are intended to be cir- 
culated from one to another as money. 
Such was the ruling received by Assistant 
District Attorney Simon Ross from O. H. 
Luhring, Assistant Attorney General at 
Washington. Local attorneys sought a rul- 
ing on the statute embracing this question, 
as it was believed the practice was illegal. 
“It is to be noted that the statute is aimed 
against such checks as are intended to cir- 
culate as.money or to be received or ‘used 
in lieu of lawful money of the United States 
and does not apparently have any reference 
to an ordinary bank check.” 











H. A. Patterson will assume the manage- 
ment of Odell’s, Inc., which is located at 
Hannibal, Mo. 
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The Pairpoint Corporation 


Manufacturers 


of 


Silver Plated Ware, 
Metal Electroliers, 
Decorated Glass Shades, 
Cut and Engraved 
Crystal Glass, 

Fancy Colored 

Blown Glass 








Showing-a-New 
TABLE ENSEMBLE 
of Hand Wrought-Crystal 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
438-47 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post St. 
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Gifts That Walk and Talk 








A Novel Idea Employed in a Northwestern Store to Call Attention 
to the Gift Department 








EAL “life’’ was breathed into Christmas 

gifts and Christmas gift selling at the 
very opening of the Christmas shopping sea- 
son in one of the northwestern stores in 
November. Securing an early start in gift 
merchandising before the real season opened, 
it featured through the charming members 
of its sales force animated gifts, the like of 
which its customers and even its employes 
had never seen before. 

By costuming the charming sex in fancy 
dresses that represented ideal gifts and even 
snow and holly, it created the hit of the 
pre-Christmas season in that section and 
stimulated considerable interest in the gift 
merchandise exhibited. 

In this parade of animated gifts there were 
the “Dresden China Doll,” the “Shell Lamp 
Girl” with her swirling color and glow, the 
“Hand Bag Girl,” the “Perfume Bottle Girl” 
and the “Cocktail Girl,’ whose gown was 
cloth of gold, and who carried a tray of 
hammered gold cocktail glasses. 

In addition to the gift merchandise itself, 
and the various articles which lent themselves 
to being readily transformed into fantastic 
costumes, there were other articles displayed, 
such as the “Gift Package Girl,” neatly 
trimmed and smiling coquettishly from the 
well wrapped gift parcel with its Christmas 
colors, a “Special Delivery Boy” galloping 
through the store, and last but not least that 
article which is rapidly coming into popular 
favor as a real solution to many a Christmas 
gift problem, yea dilemma, and is being used 
by many jewelry and gift stores—the “Mer- 
chandise Certificate Girl.” In a striking cos- 
tume this girl represented the gift certificate 
which may be filled in as an order for “so 
‘tmuch” merchandise—the amount depending 
‘upon the generosity of the donor. 

Throughout this novel review of the gift 
gallery there were Christmas touches which 
€ven prior to Thanksgiving Day turned all 
thoughts Christmasward, to the Yuletide 
“Season. 

Distinctive Christmas references were af- 





forded by the “Sports Girl” with her mag- 
nificent outdoor costume of green and crim- 
son, and the girl with the holly wreath. 
Snow, beautiful white snow, was in the air, 
in the character of the “Snow Girl,” who 
wore an immaculate, snowy gown, heavily 
brocaded with pearls and trimmed with 
silver. 

An additional touch of. splendor, no less 
than fantasy, was the making of the review 
of these gifts that walked and talked, and 
smiled so enchantingly, a procession for a 
Queen. Her Majesty, in beautiful gown and 
flowing train, occupied a formal throne and 
viewed all those in the gift procession as her 
subjects as she glanced over her domain 
of beautiful treasures —C. M. L. 


Going After the January Gift 
Trade 


HERE is naturally a let down after 
Christmas Day in all lines of business 
except the exchanging of gifts where dupli- 
cates have been received, but the jewelér 
does not have this to contend with as does 
the department store and many other stores. 
But the jeweler, as soon as Christmas is 
over, does not sit back and recover, let his 
window display stay the same for a week, 
and leisurely straighten up his store and put 
it into normal condition again. He is on 
the job the very next day. His window dis- 
play is changed and the Christmas atmos- 
phere in the store hegins to disappear. Crepe 
paper goes from the shelves, but the holly 
and mistletoe and the Christmas boughs may 
remain until about the end of the first week 
in January. The price tables disappear and 
merchandise is back in accustomed places 
again. He is ready for business—the busi- 
ness which is bound to come in that week 
between Christmas and New Year’s and in 
the first 15 days after New Year. 
What business, you ask? 
The answer is, the trade that comes from 








the spending of the Christmas checks, gold 
pieces and crisp new bills. Many men give 
their wives checks, give their daughters 
money, too, not knowing what to buy them, 
and these women and girls are out the day 
after Christmas looking for what they want 
to buy with the money they have. This 
is the trade which the jeweler will have 
until Jan. 15, and maybe even a little later, 
but usually the money will not last that 
long—it burns a hold in the pocketbook long 
before that date. 

So, the jeweler can have a tiny notice 
in his store window, right after Christmas, 
bearing the suggestion: “Spend your 
Christmas Check here.” 

New Year’s cards will have ‘beett on dis- 
play along with Christmas cards, but some 
New Year’s greetings will have to be in 
stock for the time before Christmas and 
New Year’s Day to meet a demand which 
is sure to come. 

January, after’ the catering to Christmas 
check spenders is over, is a very quiet 
month. The reaction from spending during 
December results in a very conservative 
January. Yet, there are birthdays, weddings, 
anniversaries, and replenishing of household 
items which come in this month. They have 
to be catered to, and there is also prepar- 
ation for the mid-year graduations from 
grammar and high schools. So, the jeweler 
can find much to offer in this month. His 
graduation gift suggestions are the same as 
he makes in June, practically, and he can 
easily keep busy making up suggestive win- 
dows and special interior displays. 

A diploma, tied with the white ribbon, laid 
in the center of the window, with the auto- 
graph book, a silver pencil, some jewelry and 
some intimate and very feminine gift items 
will make a very arresting display. The 
graduate to be will say at home that she 
saw something which she wanted in that 
window display and the parents will then 
consider the display, your store and their 
pocketbooks. 

In merchandise appropriate for sale dur- 
ing January you can feature household 
items which are Wintery. They are the 
best appealing items at this season, but 
the Christmas check business, and the grad- 
uations will take up about all of the spare 
time Mr.. Jeweler has after he settles down 
from the Christmas rush. 
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1927 1927 


Will be held again from 


January 31st to February 12th 
PALMER HOUSE, CHICAGO 


THIS EXHIBIT includes over one hundred of the 
leading IMPORTERS and MANUFACTURERS of 


GIFT AND ARTWARES 


Merchants and Buyers throughout the country are cordially invited 
to attend. Practically every line of merchandise suitable for 
_ Gift and Art Furnishing Departments will be shown. 


Ask the Buyer Who Has Been There 


A. STANLEY BrussEL, President Geo. F. Lirt.e, Managing Director 
Frank W. JENKINS, Vice President 225 5th Ave., New York City 
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and for Modern Imitations 


Early American Glass and Reproductions 


Present-Day Vogue for Antiques Reflects Demand for Products of Old-Time Glassmakers 


—— 




















—— 


HE fact that this is a comparatively 
young country is probably responsible 
for the tremendous vogue for antiques and 


old smock frock. See the bare feet of the 
glass blower and the woman employed 
carrying a huge load of blown blanks on 














A SCENE IN 


reproductions of old things in nearly all 
lines cf decorations, or it maybe that the 
old country blood is asserting itself quite 
strongly. The desire to possess things ap- 
proximating those of our early forebears 
may be directly responsible for the strong 
hold that the craze for antiques has on 
all those who can afford to indulge their 
fancy. 

Whatever the reason, the fact remains 
that all lines of decorative articles which 
revert to the early settlers’ time in America 
are popular but none more so than specimens 


of the early American glass industry. While . 


earlier examples of the Waterford glass 
from Ireland are eagerly sought after they 
are scarce and the reproductions being made 
in the United States have struck the popular 
fancy to an astonishing degree. 

In this connection it is of interest to be 
able to illustrate under what shop conditions 
early efforts in the production of glass were 
made. The accompanying illustrations of 
an old glass factory must be of’more than 
passing interest, since they represent just 
such a factory as was in use during the 
manufacturing of old Singing Waterford 
products. In fact they admirably character- 
ize the first Waterford plant which be- 
longed to the ancestors of Samuel Hawkes, 
Corning, N. Y., through whose courtesy th 
Pictures were secured. 

Note the quaint old costumes, the trick 
hats, the billet of wood to reinforce the 
fire, carried by a boy who is clad in an 


AN OLD-TIME GLASS FACTORY 


her head. Again, see the wooden shields 
hung on the thighs of the glass blowers 
upon which they roll their gathering stick 


while shaping the blown glass. All these 
are things of the past although the same 
principle is in vogue in making glassware 
today as was used hundreds of years ago. 

Mr. Hawkes says of the plant: 

“This plant was operated from 1786 to 
1810. Authentic specimens of old Singing 
Waterford glass today when offered on sale 
occasionally at Christy’s and other galleries 
in London bring really fabulous prices. 
Faithful reproductions of these pieces are 
being made in this country owing to the 
existence of old records of design and they 
are quite popular among those seeking per- 
iod decorations. 

“In the mind’s eye one might easily 
picture such scenes in the now noted early 
American Glasshouse of Baron Stiegel 
which flourished on a 729-acre tract at 
Manheim, near Philadelphia, from 1763 to 
1780. The size of the tract insured an 
ample supply of wood which was the fuel 
of the period. 

“This Baron Stiegel was an unique and 
picturesque figure, building for himself a 
mansion and the above said town and driv- 
ing about in a four-in-hand, living quite 
luxuriously. At one time he employed as 
many as 133 hands in his glass works. Over 
expansion in other lines finally brought him 
to grief but during his operations he made 
much very delightful glassware, covering a 
broad range of color, shape and variety. 

“This glass, too, is being reproduced very 





AN INTERESTING ILLUSTRATION SHOWING BUSY WORKERS 
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: Gt is with pleasure we announce the 


fs | opening of the 


| Garland Gift Shop 


» ) . 
Here you will tnd 
Ie sta . _ IFTS from the four corners of the 
fe BEADED BAGS aee ee displayed ig Sa ee 
a) BOUDOIR CLOCKS 


. WALL CLOCKS land Gift Shop. The Art Work of France, 
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7 TRAVELING CLOCKS 
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~ NOVELTY JEWELRY . . 
k aves Germany, of Italy, of Czecho-Slovakia, : 
iS eee --even the fine handiwork of India is rep- ; 
te « ° . . 
. MARBLE ASH TRAYS” resented: in this-great-array of gifts. ‘ 
le. ITALIAN PORCELAIN \ . ‘i : ® 
S CZECHO-SLOVAKIAN PORCELAIN This-is-the-kind of merchandise the ° 
ks ITALIAN BOOK ENDS RRS Fe ae See eee d 9 
fk monn ~-yewelerhas: beenlooking for. No need now ; 
&) 

. grace ncaa to buy part here and part elsewhere. ‘ 
je SHIP REPRODUCTIONS . . . ® 
fs QUIMPER POTTERY Along with his Watches, Diamonds, ; 
. DRESDEN FIGURES Clocks, Jewelry and Silverware he can x 
le FRENCH BRONZES ; f ee S 
is CIGARETTE HOLDERS buy the items necessary for his gift shop. 
fe ORIGINAL ETCHINGS | ‘ 
le ITALIAN. MARBLE ; r m4 Q 
ke wanebets Gees Popular priced importations are here, 3 
§ og FRENCH MUGS articles that retail from 50c up, just the : 
is merase things necessary to bring the many people a 
i PORCELAIN ASH TRAYS ; ; h . "e ‘ 
Ip BEN WADE PIPES in his store. When coming to Chicago, g 
Is STATUES ; . ® 
5 NOVELTIES the jewelry center of America, be sure g 
is OLD MAP PARCHMENT SHADES ears ‘ 
le VENETIAN ETCHING to devote part of your time to visiting ‘ 
I® PARCHMENT SHADES ’ ; a 
le PLACE CARDS the Garland Gift Shop. You will be ‘ 
bb : a Z s 
. Use the Blue Book well repaid for your efforts. 3 






Write for a copy of the “Blue “Book Sales - Herald illustrating some of the many 
items carried in the Garland Gift Shop ql 
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faithfully and is much in demand. In fact 
it only requires to be brought to the at- 


tention of those delighting in the antique, to 
meet with an instant desire of possession.” 

The old Sandwich glass too is being re- 
produced in exact duplicate. In this instance 


4 large number of the original Sandwich 
molds are in the possession of a well known 
American glass manufacturer, who is mar- 
keting the ware in large quantities. Other 
manufacturers have purchased old pieces and 
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Buying Candles 


¢€ ANDLES are today ‘b being shown in the 

jewelry store more than ever before. 
Jewelers seldom seem to realize that to sell 
candles as a part of the gift merchandise is 
a very good selling stunt. Also, jewelers 
never ‘seem to realize that their own stores 
require stocks of candles for display pur- 
poses. But such is the case, and the jeweler 
is today not only carrying candles in stock 





MODERN PLATES MADE FROM ORIGINAL SANDWICH GLASS DESIGNS 


have had new 
production. 

Reverting to the title “Singing Water- 
ford” how delightfully descriptive is this 
Irish name. It denotes a high type of lead 
glass which has the true resonant ring of 
real crystal glassware. 

The Stiegel glass reproductions accom- 
panying this article show the type of bold 
design, but cannot. depict the bright enamel 
of yellow, red, green, etc. This the reader 
must imagine for himself and it will not 
be a hard task’ as so much highly colored 
glass is now to be seen in the various stores. 
There is a boldness of quality in these 
decorations that matches up with the Faence 
decorations on china and earthenware which 
are so much in demand today. 


The Waterford reproductions are in the 
regular heavy crystal with long flute cut- 
tings in graceful yet withal substantial 
shapes. There is a solidity, characteristic 
of the stability of the older nations. This 
kind of ware seemed more in keeping with 
a sturdy people, as compared with lighter 
and more delicate light blown articles which 
chiefly characterize some of the present day 
frothy lightness of this jazzy age. 

It would seem that our Anglo Saxon an 
cestors. of a few generations back were 
more concerned about durability combine: 
with art and that if anything suffered for 
art’s sake it was not utility. The result is 
that we have substantial articles that have 
borne the brunt of time and enabled en- 
terprising manufacturers to reproduce them 
faithfully. This lets many worthy descend- 
ants have the same kind of glass embellish- 
ments that their ancient forbears had the 
_ Opportunity to enjoy. 

The Sandwich glass is of the pressed 
variety and is a much cheaper process than 
the decorations in highly colored enamels of 
Stiegel on the heav y cutting of the Water- 
ford type. 

The three plates are taken from original 
Sandwich designs which in turn were 
really reproductions of designs of an early 
European factory, or closely approximat- 
ng them. 


molds made in exact re- 


for display purposes but offering them for 
sale. 

There is such an assortment of candles on 
the market in sizes, shapes and colors that 
the jeweler has an excellent opportunity of 
carrying a representative though small stock. 
The jeweler also has the opportunity of 
carrying the gift boxes of candles, comprised 
of a decorated box and a pair, two pairs, 
three pairs and four pairs to each box. An- 
other gift box assortment idea contains can- 
dlesticks and candles. The candlesticks or 
candle holders in these boxes range from 


99 


expensive than hand-dipped candles. The 
solid colored candles are machine-cut into 
patterns or are four-sided and the corners 


‘cut: out in a decorative manner. 


The candles with special figures and 
shapes are hand decorated and colored with 
colored wax. There are taper candles which 
have bases and which’ are tapered to. a. base 
which will fit the’ ‘majority of candlesticks. 
There are decorative candles which are wax 
finished with a wood base, and in all appeat- 
ances are like a wax candle, but will. of 
course not burn. These are hand dipped and 
decorated and are very ornamental. They 
are good for decorative purposes only, as 
they will not bend with heat, and make 
good Summer candles. Decorative. candles 
covered with glass holders and topped with 
silk thread. tips are good Summer stock. 

The wax candle can be told from the wood 
with the wax finish candle by the weight. 
‘To tell a solid colored candle from a dipped 
one, just dig the fingernail into the base of 
the candle on the bottom where it will not 
show, and the result will determine which 
kind of candle is being tested. 

Candles are also decorated with decaleo- 
manias and then shellacked, and these candles 
can be kept clean: with a wet cloth. The 
decalcomania candles can also be obtained 
without the shellac. finish. 

The decorated candles are made with the 
colors of the decoration dipped on. Candles 
range in size from.1!4 inches to 24 inches. 
Attractive and individual candles for ‘birth- 
day cakes are also obtainable in designs at- 
tractive to boys and girls. Candles with de- 
signs of ships, scenes, birds, flowers and peo- 
ple, dripped on, are also obtainable. 

Shaped candles in pairs of male and fe- 
male figures in periods such as Martha and 

















EXCELLENT REPRODUCTIONS OF FAMOUS STIEGEL AND WATERFORD GLASSWARE 


metal, decorated in the predominating color 
of the candle, to glass candlesticks, brass, 
mahogany, pottery, wood, Italian pottery and 
copper. Console sets also come boxed with 
appropriate candles. 

The boxed merchandise is excellent. - for 
the jewelry store, but the jeweler must carry 
an additional supply of candles for sale with 
holders, and candlesticks which he will sell 
to customers and also for individual sale. 

The best candles are made of beeswax. 
Stearic wax makes a cheaper grade of 
candle. Hand-dipped candles are basically 
white candles, which are dipped in colored 
wax. These candles are round in shape when 
hand dipped. Solid colored candles are more 


George Washington, Dutch boy and girl, 
Spanish Senorita and Toreador, Puritans, 
Queen Elizabeth and Sir Walter Raleigh, 
French lady and gentleman of the 17th cen- 
tury, boy and girl in sweaters, for college 
and high school students, on which the let- 
ters of any school or college in the country 
can be placed. Santa Claus, life saver, Chi- 
nese boy and girl and many others are nov- 
elties which should find ready sale in the 
jewelry store which handles “something dif- 
ferent.” Bayberry candles. should also be 
stocked.at Christmas-time. 

It is wise for the jeweler to carry a good 
stock of candles, as they sell quickly and 
take up little space. 
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Get a Head Start on the New Yeare 


creates sales for you. Méillions of women 
are acquainted with Terri Vanities by dis- 


Now is the time to start planning for a 


profitable New Year. Did you get sufficient re a Tri Vi 3 
volume in 1926? Turnover? Profits? tinctive national advertising in the leading 
Terri Vanities are making sales figures jump publications. Tie up with this publicity— 

you Il be surprised at the turnover you get! 


in the leading Jewelry Stores in the country. 


Investigate the Terri proposition— today ! TERRI INCORPORATED 
Remember that Terri National advertising 4 West 40th St. New York 
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BOCK ends are one of the staples for the 
gift shop and always make most ac- 
ceptable gifts. They are so varied in 
style and character that there is always 
ample opportunity for a wide range. The 


where the old saddle makers have been mak- 
ing strong leather bags decorated with nail 
heads for generations. The Russian calf 
hip fold makes a very acceptable gift for 
a man. The box shown is hand tooled and 

















Group No. 463—uUNIQUE BOOK ENDS ALWAYS MAKE ACCEPTABLE GIFTS 


animal subjects which are shown in Group 
No. 463 always sell quickly and appeal 
especially to the masculine taste. The ones 
illustrated in this group are of solid bronze 
and finely modeled. They are in a variety 
of sizes. The Indian figure is also a book 
end. These represent the better grade of 
merchandise where real artistry and work- 
manship are important factors. 


* * * 


There is at this particular moment a great 
need for novelty merchandise to attrdct the 
“last minute’ buyer. For one reason or 
another there are certain holiday purchases 
that are not made until the “eleventh hour” 
and the odd and attractive items are sure 
to make an appeal. In Group No. 464 are 
a few such items. The chintz matches and 
holder are interesting for the hostess looking 
for favors for the holiday dinner or festivity. 
The three suede bags are for various uses, 
the one on the left containing a comb, lip- 
stick, powder and rouge case, another a 
cigarette and match case and the one at the 
extreme right as a card case. The Basque 
saddle-bag purses are especially smart and 
are made in a little town in the Pyrenees 


of illuminated leather and the ash tray set 
has removable glass receptacles and is made 
of gilded metal set with colored stones. 

o: eis 


Charming pieces of colorful pottery to- 


for the one with the elephant they lack 
adornment. All of the vases are of different 
contour but well balanced and splendid for 
flower receptacles, and one or two for lamp 
bases. Such merchandise should be part of 
the stock of the well balanced gift depart- 
ment. 
x * O* 

Some unique pieces in both pottery and 
brass are shown in Group No. 466. The 
center candelabra of Chinese brass, 20 inches 
high is an item of distinction. The twisted 
stem and slightly ornamented upper arms 
relieve its severity and at the same time 
give character to it. The cigarette box to 
the right is of beaten brass with the Mon- 
golian design in relief, giving the effect of 
an antique. It is wood-lined. The folding 
table is of black wood, with two removable 
trays of heavy Chinese brass, the top one 
measuring about 16 inches in diameter. The 
table is 21 inches high. It may be used 
either as a coffee or tea table or for smok- 
ing. The charming low candlesticks are 
one and a half inches in height and may be 
had in different. design and color combina- 
tions with whip candles. 

* * * 


Glassware and china are two of the big 
items in the gift department and there are 
certain “staples” which the merchant must 
always have in his stock, In Group No. 
467 both of these items are shown in a 
pleasing variety. The plates are parts of 
a tea set and possess individuality in design 
and color. The glassware is encrusted in 

















Grour No. 464—NoOVELTY MERCHANDISE TO CATCH 


gether with desk sets of rich and dignified 
pattern and design are shown in Group No. 
465. The bases of these sets are of a com- 
position like marble or ottyx, of black with 
streakings of gray or white, and the trim- 
ming and accessories are either of metal or 
of the same material. Their extreme simpli- 
city is the keynote of their charm and except 


“LAST MINUTE” TRADE 


either gold or silver in Georgian design on 
a crystal glass with very fine cutting. These 
are only a few of the pieces made in this 
style and pattern and the line includes the 
usual number of pieces necessary for the 
well equipped household. 

a ae 


Odd bits of pottery of the decorative type 
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Reedcraft Purses owe their 
individuality, first.to the fine 
quality of leather used. which 
's cease tooutwear any 
other in existence —tothe 


exquisite hand tooled designs Look for the trademark 












oe duo-tone finish Keedcratt on the mside 

and the'unique hand laced pase 4 

edges which make them so (RED for sale at Leather 
sturdy as to be practically Goods epartm ents 


None genuine without 


indestructible 
4S Mark. 


We manufacture full lines of Leather Novelties, including Bridge Sets, Writing 
Sets, Travel Books, Address and Engagement Books, Telephone 
and Engagement Pads, Desk Sets,. Men’s Wallets, etc. 


A. L. REED CO, mone we 700 MAP ON RY ENUE 


















Hall Doorstops 


We are ready to fill your order 
instantly for -any or all of these 
attractive novelties. 


All of them daintily decorated by 
hand in bright color combinations. 


' We suggest a $24.00 assortment 
containing 2 dozen fast sellers. 





















| Leaders MER 
from our popular doorstop line. Charles Mal] Ins 
These retail from $1 to $2.50. 3 east 40"Street 


New York City, 
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are those illustrated in Group No. 468. The 
Dresden real lace figures are used either 
as ornaments or as lamp mounts and are 
desirable accessories for the boudoir. The 
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ever paramount and in Group No. 470 a few 
suggestions are offered for the dealer’s selec- 
tion. Novelty boxes for cigarettes and 
bottles or jugs for beverages and shaker are 

















Group No. 465—CHARMING BITS OF POTTERY AND ATTRACTIVE DESK SETS 
(See text on page 101) 


center piece is charming in character and 
makes a complimentary receptacle for flow- 
ers. The pottery vases are of Italian 
majolica. The colored jar is the same ma- 
terial. Items of this kind have great pos- 
sibilities as gift merchandise as they are en- 
tirely impersonal and always acceptable as 
gifts. 
a 

Lamps and statuettes unusual in character 
are those shown in Group No. 469. They 
are all imported and expressive of real art. 
The center lamp is of alabaster with orna- 
mentation in relief. This is a highly decora- 
tive lamp. The statuettes on either side are 
of marble and present two very interesting 
and delightful poses. The little lamps at 
the ends are of metal, beautifully colored, 
and very life-like. The shoemaker especially 
is a delightful little piece. These are good 
for halls or dens where only a soft light 
is needed. 


* * * 
The difficulty of buying gifts for men is 


all metal and have the added feature of 
playing a tune. As soon as any of the items 
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are lifted or tipped a soft melody is heard. 
Such novelty merchandise makes excellent 
gifts. The center items are all to be found 
encased in the de luxe roll at the right of 
picture. It is an ideal gift for a man for 
use in automobile, office, club, boat or train. 
The containers are made of alloyed white 
metal heavily silver and nickel plated and 
the cups and funnel are gold lined. The 
cover contains two good pockets for napkins 
etc. 
xk * * 

Novelty items in pottery are shown in 
Group No. 471, which are good merchandise 
for the gift department. The lamp called 
“Lonesome” is a new item this Fall. It 
makes a delightful little boudoir lamp whim- 
sical in character. The wall pocket is bril- 
liantly hand decorated, something quite dif- 
ferent from the usual. The center bowl for 
table decoration may be had in three sizes. 
The figure inset of white bisque had a base 
with perforations for flowers. The “Dutch 
Girl” perfume lamp is eight inches high and 
may be had in an assortment of colors. 

ee 

High grade metalware of character is 
shown in Group No, 472. These items are 
of solid bronze or brass of superior work- 
manship and artistic design. The desk sets 
are completely equipped with all the neces- 
sary articles for use on a desk. There are 
three ditsinct styles shown, one without any 

















Group No. 466—EXCELLENT BRASS AND POTTERY GIFTS 
; (See text on page 101) 

















Group No. 467—GLASS AND CHINAWARE IN DAINTY PATTERNS 
(See text on page 101) 


ornamentation but of charming contour. The 
decorations are of graceful floral patterns 
in relief. The two flower holders are in- 
dividual in character. 





The various committees of the China, 
Glass & Gift Association are going ahead 
at full speed to organize and make plans to 
bring about a most successful mid-year show, 
at Hotel Sherman, Chicago, Jan. 24 to 29, 
1927. At the meeting of the: rooms com; 


‘mittee on Oct. 30, all the applications oh 


fiand._ were acted onand rooms assigned. 
The present list both in number of exhibitors 
and number of rooms far exceeds that of 
a year ago. The advanve interest displayed 
by manufacturers is anothér indication i that 
there is a real*need for a Mid-Winter Show 
and that this event will prove to be of great 
benefit'to the buyer and seller alike. Three 
floors of the Hotel Sherman will be filled 
with exhibits covering china, glass, etc. 
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Planned Buying 


The finest Gift and Art merchandise, 
the choicest wares of over one hundred 
leading wholesale distributors, manu- 
facturers and importers will be attrac- 
tively displayed for jewelers’ inspection 
at The Spring Show, National Gift and 
Art Association, Adelphia Hotel, 
Philadelphia from February 28th to 
March 5th, 1927. 


This splendid representation from the 
markets. of the world will provide 
jewelers with the opportunity to study 
complete lines of all types of Gift and 
Art goods, under ideal conditions. 
Jewelers rid of January inventories 
and freed from their own constant 
business interruptions can thus plan 
their buying from a complete showing 
of exclusive American lines as well as 
from the latest importations. 


By the caliber of its exhibiting mem- 
bers, the National Gift and Art Show, 
one of the pioneers and leaders in such 
exhibitions, will attract jewelers from 
all parts of the country. Here in Phil- 
adelphia, within a few hours journey 
from all cities and resorts in the east- 
ern states, and in the Adelphia Hotel 
with its excellent service facilities and 
delightful hospitality, old. friendships 
will be renewed, new acquaintances 
made—and all—jewelers and exhibitors 
alike, will profit by the personal con- 
tacts and by the interchange of suc- 
cessful merchandising methods. 


A cordial invitation to be present is 
extended to all jewelers. Anticipate 
the needs of the Spring and Summer 
trade. Plan now to attend. 


NATIONAL GIFT AND ART ASSOCIATION 


Emmet Wuite, Pres. E. R. THtever, Vice-Pres. T. G. Wittiams, Treas. 














A National Organization to Foster the 
Spirit Expressed in Gifts and in Art 








VISIT NATIONAL GIFT & ART SHOW 
February 28th to March 5th, 1927 

ADELPHIA HOTEL, PHILADELPHIA 
Write For ccmplete information to 


: W. S. Hays, Secretary, 
Window Cards 789 Drexel Building Philadelphia 
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TIPLITE 


The Aristocrat of Lighters 


OMETHING new for your Christmas 

trade! 

A cigar or cigarette light-r! So different from the 
ordinary—handsome, ri tical, infallible, automatic. 
Bottom up give it a perfect light! Bottom down it’s 
out! No switch to forget, no bother, no danger, en- 
tirely sure and automatic in operation. 


You can sell Tiplite as a Christmas gift of quality. 
And your holiday sales will L.:ing you business all dur- 
ing the year—for wh~e\ -. .ces Tiplite in homes or offices 
wants to own one. Send an order for your first dozen 
now. 


Price $5.00 at retail. 
$2.50 in dozen lots 


TIPLITE COMPANY 


52 Vanderbilt Ave., New York City 
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Make*Your Gifts Attract Trade 


High Class Display Methods Act as Silent ‘Salesmen and Add to the Prestige of the Store 























N idea which is old in one territory may 
be new in another section, and some- 
times ideas which are far from new can be 


ities, but the high class jeweler can attract 
much attention to his display when there is 
but one object, or a couple at the most in 





Group No. 468—opp BITS OF DECORATIVE POTTERY 
(See text on page 101) 


dressed up into something quite novel. The 
jeweler looking for something new to do 
in his gift department should keep away 
from the sensational and devote more at- 
tention to unique methods of displaying his 
cfferings. " 

Jewelers who carry a very good, grade 


of gift department merchandise can iollow, 
the display methods of the galleries of the~ 


country and the exclusive interior decorat- 
ing houses. This is to show*‘one good piece 
of merchandise in a window at a time. A 
small table with one lamp CT. vase or object 
upon it or one statute in the * indow on 
a velvet base is sure to attract attentioil. 
This high class method of display is very 
effective and in accord with jewelry stand- 
ards but the jeweler does not seem ready to 
udopt it. It still seems the idea of the 


jeweler to get as much merchandise in the 
window as is artistic and possihle - without 
having the window appear crowded. -. This 
is all right for many jewelers in many local- 


his window. The object should be changed 
every day. 


Where much window space is available 


the method of one concern of diving up the 
length of window .into three of four com- 
partments and showing only one object in 
each compartment can be.used. In this in- 
stance the windows are not deep. But with 
the store which had a large, deep window 
there is the method of placing a raised plat- 
form in the center front of the window, 
standing apart from its surroundings because 
of its elevation and because the display about 
it is comprised of small items with larger 
ones in the background and on the sides. 
The platform is often used for displaying 
jewelry in a window of gift department 
merchandise, or to display an assortment of 
items of appeal to women, to men, to the 
traveler, etc. The nearest to a new idea 
which the jeweler can come with the plat- 
form is to display on it daily a new single 
item from the gift department which is 
unique, attractive, or expensive. 

Another method which the jeweler can 
use is to get a series of cards bearing the 
names of each of the countries from which 
he has merchandise. Then, placing one 


~ 

















Groupe No. 469—LAMPS AND STATUETTES IN UNUSUAL DESIGNS 
(See text on page 103) 





































Groue No 470—A NUMBER OF GIFT SUGGESTIONS FOR MEN 
(See text on page 103) 





piece of pottery, say, from Italy, he can 
have a card on the platform bearing the 
words “Italian Merchandise.” This card 
will also cover Italian leather goods. There 
is a large assortment of cards which could 
be made up, among them “East Indian 
Brass,” “Domestic Brass,” “Russian Cloi- 
sonne,” “Chinese Cloisonne,” “French Mer- 
chandise,” “French Novelties,” “Spanish 
Merchandise,” “German Pottery,” “English 
China,” “Norwegian Merchandise” and many 
others, but this list will give a clearer idea 
of the types of cards. These cards should 
be small, and the wording clear. This will 
draw the onlooker to the window to read 
the card whereas the merchandise can be 
seen from a distance. 

Some jewelers frame a little typewritten 
story about the imported merchandise shown 
in the window and draw people to the win- 
dow to read this story. They will, for in- 





(Continued on page 107) 
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Latest Novelty Hit of the Season! 


MUSICAL POTTERY 


with Sterling Silver Decorations 








Plays Music When Touched! 


ERE is the newest novelty of the 
season! Beautifully designed Pinch 
fie Bottles, Wine Jugs, Little Brown 
; Jugs, and Tobacco Jars, with con- 
cealed musical mechanism that plays a 
charming melody when the article is touched 
or lifted from the table. 





Made of best glazed: pottery, with cork 
lined stoppers. Handsomely enriched in ex- 
quisite decorations of STERLING 
SILVER. Choice of assorted colors. A 
very unusual number that will arouse wide- 
spread interest and create profitable sales 





@ Get on our mailing list for among your trade. 

Monthly bulletins of the newest crea- Complete catalog and 
tions in Glassware “Gifts that Last” price list gladly sent. 
NATIONAL SILVER DEPOSIT WARE COMPANY, INC. 

179-181-183 Wooster Street — | MANUFACTURERS —‘Near Bleecker St., New York 


























One of our departments 
is devoted to the Art 
Products of SPAIN. 
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The illustration shows 
one of four sizes of 
Spanish Tile Tables 
that we carry. 


Photographs of the Tile Table Line will be sent on request. Also 
Illustrated Catalog of Imported Ship Models and Domestic Novelties. 


FERDINAND BING & CO.’S, Successors, Inc. 


Pacific Coast Rep, Mr. Henry C. Hubley, , 
Transportation Bldg, Los Angeles, Cal 67-69 Irving Place, New York City 
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Salesmanship in the Gift Department 


Up-to-Date Methods Spell the Difference Between Success and Failure 


























_———————— 
——— 


ALESMANSHIP in the gift department 
Pp different from salesmanship in the 
jewelry department of the jewelry store. 
The jewelry department is one where all 

ds have a certain value and standard. 
Of course the jeweler and his salesmen 
should know gems and be able to answer 


make a woman make up her mind instead 
of allowing her to wander around the town 
undecided, maybe come back and maybe 
not. This does not mean that the salesman 
sells the customer something which she 
does not want. It means that a salesman 
can talk a woman into making up her mind. 
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Group No. 471—DELIGHTFUL POTTERY NOVELTIES FOR THE HOME 


(See text on 


the questions which the customer asks, but 
a customer who says she will return later 
and look at a ring again is more apt to 
do so because of the reputation of the 
jeweler on gems and settings than is the 
shopper in the gift department of the same 
store. 

This is so because when it comes to gift 
merchandise the woman is endeavoring to 
get as much for her money as_ possible. 
She knows that if she desires to buy a vase 
that she has a large line from which to choose 
and that she can buy vases in a number of 
different places even though she would 
rather have the jeweler’s name on the box. 
She has a selection of Italian, Spanish, 
Danish, English, German, and American 
pottery vases. The prices, colors and 
styles differ. There is something to be 
known about each type. The salesman can 
talk an undecided woman into taking an 
Italian vase, let us say, and have her per- 
fectly satisfied, whereas the jewelry sales- 
man is handicapped to a certain extent. 

Jewelry stores with successful gift de- 
partments have expert salesmen in the gift 
departments. These salesmen work hard to 
sell a customer something while she is there, 
and try to keep her from leaving to shop 
in other stores and then make up her mind. 
These salesmen know that their merchandise 
is the best, they know the selling points 
of the merchandise, they know that the 
price is right and that the backing of the 
house is worth much to the donor of the 
gift. 

Women are accustomed to shopping for 
gift department merchandise whereas they 
do not shop for jewelry but buy from a 
reputable house. Therefore the salesman in 
the gift department of the jewelry store has 
to use the methods which meet the occasion, 
namely use selling methods to endeavor to 


page 103) 


The method of selling each woman is dif- 
ferent. The born salesman can size up a 
woman when she enters the shop and offer 
her articles in which she will be interested, 
just as the best salespeople in the salesrooms 
of the importer and manufacturers learn 
what the jewelry gift department buyers 


be that much quicker to make-up her mind. . 

So the jeweler will do well to watch 
the selling methods of his sales people in 
the gift department of the store because on 
them to a large extent depends the success 
of the department. 





Make Your Gifts Attract Trade 


(Continued from page 105) 








stance, have a piece of Gouda ware in the 
window and will give a hundred to two 
hundred word story of where it comes from, 
how it gets its name and some of the fea- 
tures of the ware and its advantages over 
other wares, and how it is made if the in- 
formation is available. This creates a feel- 
ing of confidence in the customer because he 
feels the merchant knows about the goods 
he is selling. The manufacturer or importer 
will give the jeweler the information about 
the articles. Sometimes the jeweler can get 
the information from catalogs, and even 
from the price lists. 

There are many metal book end and 
statuette manufacturers who will dip baby 
shoes in bronze. The jeweler can show in 
his window one of these shoes, undipped 
and the mate to it metalized. With it he 
can frame a short typewritten story advis- 

















Group No. 472—pISTINCTIVE METAL DESK SETS AND FLOWER HOLDERS 
(See text on page 103) 


want and sell them the merchandise best 
suited for the particular type of store. 
That is the method which the salespeople 
in the jewelry store gift department must 
use on customers. They must handle each 
customer with this same personal interest 
and smooth suggestion and assist in the 
hunt for the item wanted. Then by care- 
fully telling the points about the article 
which will make it that much more ap- 
pealing to the customer and by comparison 
of one piece with another the customer will 


ing how this work is done. The jeweler 
can make arrangements with the manufac- 
turer to dip a certain number of these senti- 
mental objects at a certain price and make 
a good profit upon this idea. 

It is such ideas as these which will draw 
new customers to the jewelry store gift 
department window and into the store. 








The Fessler & Ryan jewelry~ store has 
been opened in the Federal Bank building, 
Dubuque, Ia. 
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The Mecca 


for Buyers of 


Chinese Gift Wares 





The Five Shainin Showrooms 





NEW YORK: BOSTON: 
139 Fifth Ave. H. P. & H. F. Hunt Co., 
SAN FRANCISCO: atitanictions 
268 Market St. LOS ANGELES: 


CHICAGO: 
36 So. State St. 


Albert B. Hess, 
Sun Building 


Send to Our Nearest Office for 
Our Illustrated Catalogue. 


I. SHAININ & CO. 


Direct Importers of Chinese Artwares 
Purchasing offices in China at SHANGHAI and PEKING. 





12-14 West 21st Street 
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E take a keen bleas- 

ure in adding to our 
hearty Holiday greetings 
a sincere appreciation of 
this year’s business and an 
expectation that 1927 will 
bring a prosperity that 
will greatly expand our 
mutual relations. 


Emergency Orders of Holiday Goods 
Immediately Handled. 


Simondetti & Company, Inc. 
STOCK AND SHOWROOMS 
New York City 


Pacific Coast: H. J. Payne, Furniture Exchange Bldg. 
180 New Montgomery St., San Francisco 











“19 Years of Successful Merchandising” 
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An Attractively Arranged Showroom 
!} Display Methods Which Offer Valuable Suggestions to Jewelers Who Have 





Gift Departments 
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FTEN the jeweler who has a gift de- 

partment can turn to the showroom of 
a manufacturer’s representative for some of 
the most attractive methods of displaying 
gift department merchandise and also some 
of the most clever methods of arranging 
tables, shelves, and cabinets. 

The showroom illustrated and described 
herewith has about 15 lines on display. The 
room is quite large with three pillars about 
through the center of the room, Around 
these pillars are shelves and built in cases 


the eye when entering the show room. Fire 
screens, wood boxes, wicker baskets of all 
sizes and shapes, door knockers and door 
stops are near the entrance, while on the 
shelves on the left upon entering are parch- 
ment waste baskets, more wicker baskets 
and trays, and wicker waste baskets, and 
the various pieces of glass ware, hand 
decorated. 

Vases holding artificial flowers are placed 
all over the show room. Whisk brooms and 
decorated wood baskets are shown in cases 





Courtesy of Naomi Peterson, New York 


A SHOWROOM WITH MANY ATTRACTIVE FEA TURES 


like those on the walls of the room. The 
illustration shows these attractive display 
cases which can be adapted to any store and 
any gift department. 

The color scheme of this showroom is 
worked out with a rough wall of a greenish 
grey color with the cases of green, lined 
with yellow and banded with blue. The 
lights have parchment shades of peculiar 
shape with a green stencil pattern. The 
lighting, as will also be noted, is indirect, 
which is the best for displaying gift depart- 
ment merchandise. The floors are green, 
with brown rugs, and the ceiling is white. 
The color scheme is exceedingly simple, and 
yet very attractive. 

The additional show tables and magazine 
racks are iron tables with marble tops and 
wicker and wooden magazine holders. A 
wicker table and four chairs are conveniently 
Placed for the comfort of customers. 

One very interesting fact is the method 
of displaying the merchandise. The nick- 
nack racks, shelves, and wicker and wooden 
Magazine holders are the first pieces to greet 


near the floor. They are not in the way as 
they would be if on the floor, and are not 
so apt to be continually handled. A show- 
case and shelves of hemp work baskets, bags, 
house hampers and covered boxes are shown 
and are aJl most decorative. The jeweler 
wili find that this wicker and hemp mer- 
chandise includes many articles which will 
fit into his gift department stock very well. 
The magazine carriers, the flower baskets, 
the garden baskets, and the bags and 
covered boxes of hemp will appeal to young 
girl purchasers and to the homemaker. 

In the cases and on shelves against the wall 
facing the entrance are many novelties such 
as writing folios, book ends, calendars, 
banks, pencil and pad reminders, metal 
trays, metal book ends, door knockers, bells, 
paper cutters, ash trays, and candlesticks. 
Among these and at the side of them are 
more parchment waste baskets, desk sets, 
bridge sets in~ leather cases, parchment 
shades and other styles of metal book ends. 

From the back of the room it is noted 
that the pillars give the impression of a 


partition and that the cases and shelves on 
the right side are filled with a wealth. of 
merchandise as were the cases and shelves 
on the left side. Between the pillars there 
is room for chairs and tables with displays 
of glass and novelties. 


The show cases and shelves in the back 
of the room are devoted to many other 
novelties such as boxed artificial flowers and 
vases to match, and some pieces of pottery. 
Here is located the doorway into the business 
offices. 

There is a card table of handkerchief 
novelties, dolls dressed in handkerchiefs, and 
crepe paper favors and dolls. 


Starting from the other wall from the 
back of the showroom there are ribbon 
novelties. Then comes a very attractive and 
complete brass and copper display. There 
are also fire place accessories, metal flower 
holders, and flower window boxes. Floren- 
tine paper articles fit very well next to this 
yellow display. There are flexible pads, 
folios, blotter covers, handkerchief envelopes, 
and numerous other items. Hand made 
metal pins, bracelets, candle holders, ash 
trays, copper smoking sets, and numerous 
other brass pieces. Cluster ash trays with 
holders and match holders are on another 
display case. with glass pieces and gold en- 
crusted china bowls, novelty dishes, trays 
and Czecho-Slovakian glass pieces in colored 
boxes, vases and other items on the shelves 
above. 

It is difficult to say where one display 
ends and another begins because they are 
blended together so colorfully and attrac- 
tively that one gets the feeling of one con- 
tinuous display and not of a series of 15 lines 
on display. 

There is a table with decorative glass- 
ware on it having a glass shelf in the center 
supported on four glass candlesticks. On 
this shelf are all sorts of small and dainty 
items. 

With the exception of the large display 
of artificial flowers around the three pillars 
the jeweler could move this showroom 
bodily into his store as his gift department. 
In the place of some of the artificial flowers 
he could put some leather and china items 
and he would have a very good looking and 
interesting gift department. 








A new and attractive beauty box has just 
been placed on the market by one of the 
leading manufacturers of toiletware. It is 
made of pearl on amber pyralin, a recent 
development in the manufacture of pyroxylin 
plastics in which pearl effects are obtained. 
The new beauty box is available in these 
pearl effects in blue, rose and white. It is 
made with compartments for holding powder 
puff, rouge, lipstick, and eyebrow pencil. 
Each box is attractively decorated. 
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STANLEY & STANLEY 


INCORPORATED 


Sy ENGLISH LEATHER GOODS 





Send for catalogue of this popular line of 
LEATHER PRESENTS FROM ENGLAND 
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WORKS—WALSALL, ENGLAND 


Our catalogue shows many unique and. 
interesting novelties which are being 
handled successfully by American 
Jewelers. 


The line is a happy combination of the 
sturdy qualities of British workmanship 
with the refreshing novelty of American 


genius. 





329 Fifth Avenue -:- ” ew York 


? At 33rd Street, One Block below the Tower 

























602-632E Casserole 


Engraved glass pyrex 
lining with Silver-plated 
holder in Galleon Silver P 
design. a 
4328—Bird Table Ornament 
Useful for book ends as well as 
ornaments. The natural eyes 
add that needed touch. Finished 
in’ Antique silver, 






720 Fan Flower Vase 
Made from Nickel ‘Silver 





and Silver Plated. Has 
Gold-plated separator so 
flowers may be artistically 


arranged. 
Write for new folder illustrating the eight distinctive lines manufactured by us 


Empireware—Cellini Enamel—Intaglio Glass Novelties—Galleon Silverware—Hammered Silverware 
Holland Silverware—Jeweled Gift Novelties—Silhouette Trays—Normandy Lace Trays 


‘sMbhere Poveltics Originate’’ 


M. W. CARR & COMPANY, Inc. 


Manufacturers Since 1869 
West Somerville, Massachusetts 


Chicago Representatives 
ALVIN ROSENTHAL & BRO. 
South State St. 
Chicago, Ill. 





Pacific Coast Representatives 
SUNDERLAND & MILLER, INC. 
607 Sun Bldg., 7th and Hill Sts. 
Los ngeles, Cal. 


New York Representative 
PHILIP EBB 
Room 516, Fifth Ave. Bldg. 36 
200 Fifth Ave. 
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Chinese Brassware at Its Best 





A Display That Sets 





Off to Excellent 
_ Selected Stock 


Advantage a Well 








THE display of Chinese brass, or any 
kind of brass, for that matter, can be 
made very attractive if only a little time 
is taken to study the space which can be 
used and the merchandise which is to be 
put in that space. One of the best methods 
for displaying brass which the writer has 
seen is to use a table the length of the wall 
space which can be devoted to the goods 
and cover it with a dark velvet cloth which 
will bring out the tones of the brass and 
the designs upon the pieces. The color de- 
pends upon the lighting of that part of the 
room. Where there is a doubt, black is the 
safest color to select. 

On the wall above the table place three 
shelves, a shorter one in the middle. Some 
tapestry on the walls above and below the 
shelves will do much to decorate the display. 
Six or seven pieces of tapestry can be used 
on the walls and one on each of the shelves. 
A few more can be placed on the table on 
top of the velvet ground. Chinese brass 
with Chinese tapestry makes a very fascinat- 
ing display. Below is given the details of 
a display of Chinese brass made along the 
short side of a room, with a disfiguring 
door breaking into the middle right of the 
wall. 

The table is a rough affair, and of neces- 
sity is covered with velvet and enhanced with 
several lovely small Chinese scarfs. On the 
right side of the door there is a shelf be- 
tween which and the table are hung three 
pieces of Chinese work, scarfs, runners, or 
tapestry, whatever you wish to call them. 
On the door is built a shelf about the width 
of the door, and above that shelf is a good 
sized piece of tapestry. A scarf hangs 
down over the shelf about six inches and 
covers all signs of the attaching of the 
shelf to the door. On the left of the: door 
is another shelf on the wall, but a longer 
shelf. This has a long piece of tapestry 
on the wall above the shelf, reaching almost 
from the corner of the room to the door. 
Below the shelf is another piece of tapestry 
running along the wall almost the entire 
length of the shelf. A scarf covers this 
shelf also. 

On the shelf to the right of the door are 
displayed a seven-branch candelabra, a bowl 
and a small tobacco or cigar jar. 

_The shelf on the door has a very simple 
display, too, just a covered tobacco jar in 
the center and two very tall candlesticks, 
one on either side. The shelf on the left 
of the door, beginning at the extreme left of 
that shelf has af the back, against the wall, 
five trays arranged at given distances until 
reaching the other end of the shelf. These 
trays are oblong, square and round in shape. 
In front of these trays, beginning at tHe 
left, is a console dish, a bowl, a tea jar, a 
slipper ash tray, an ash and match tray 
combined, three candlesticks, one the tall 
cobra which is so popular, and a shorter 
stick of an entirely different design. The 
last article on the shelf is a match box 
holder. 


On the table itself one piece each of the 
rest of the merchandise which is carried is 
shown, except in candlesticks to show the 
attractive display advantages of the pair. 
There are 10 tall candlesticks, each of a 
different design, arranged on the table in 
front of the wall space occupied by the door. 
In front of them is a gong in its teakwood 
frame and at the front edge of the table an 
assortment of ash trays of all sizes, shapes 
and designs. On the table at the left of the 
door are a lot of small objects, a buddah, 
brass bowls, some trays, odd desk pieces, 
three sizes of bowls on teakwood bases, ink- 
well, four bowls of different sizes standing 
on their own bases, all sizes of cigarette 
boxes, some candlesticks, incense burners, 
hot plate stands, small odd bowls and trays. 

On the table to the right of the door is 
a very beautiful desk set. Beside it to the 
right is a candlestick, a round tray, and a 
small covered bowl, while at the extreme 
right of the display is another candlestick, 
a five branch candelabra and an ash tray 
which is a Chinese stirrup. 

The number of pieces which are in that 
display are many, but the method of display, 
the grouping of merchandise and combining 
of small and large pieces does not give a 
crowded appearance. To the contrary, you 
seem to see plenty of black velvet and each 
piece of brass stands out by itself. 

This idea can easily be carried out in a 
smaller or larger space and the tapestry 
effect will make it possible to select a wall 
space which is not any too beautiful for 
the majority of merchandise but which can 
be transformed into a Chinese corner for the 
display of Chinese brass and make that par- 
ticular part of the store one of the most 
attractive places. 





Renting Your Space 





HERE seems to be many jewelers in 

small towns about the eastern part of 
the States who occupy a larger store than 
they need or can afford to occupy and stock 
so that it looks well filled. Again there are 
those whose stores are not making enough 
money to carry all the expenses and reduc- 
ing the rent through the sub-letting of a 
part of the store is the solution to which 
many jewelers resort. 

This may be a very good idea, but there 
are other ways of getting money from the 
store without renting out some of the space. 
It is diffcult to get just the right tenant to 
occupy space in a jewelry store. The minute 
space is rented to anyofie the atmosphere of 
the store is changed and the result is that 
some of the prestige is lost. Customers 
think that the jeweler either is getting wor- 
ried about business or is having some diff- 
culty. That suspicion will hurt business 
more than the sub-letting of some space can 
help it. 


What can the jeweler do? Well, he can 


always get money if things are not yet to 
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the point of pinching very hard. A couple 
of hundred dollars will be all that is needed : 
to start things going, but $500 will do the 
job right for the start. He can take that 
money and go to the best importers and 
manufacturers who sell gift department mer- 
chandise and buy that class of merchandise 
to fill the space which he feels he can sub- 
let. He should buy the merchandise so that 
he can discount his bills. He should then 
get a couple of artistically inclined women 
and have them arrange the gift section. 
Work all night Saturday and a good part 
of Sunday, if necessary, but get it finished 
and ready for Monday. Spend Monday 
morning coaching salespeople, or getting 
yourself more accustomed to the stock, and 
at noon on Monday open the department. 

On Saturday advertising in the local 
paper should announce the opening of a 
gift department on Monday. The jeweler 
must get the department before the public 
in a hurry if he wants to begin cashing in 
on it so that he will be able to pay back - 
the borrowed money and buy more mer-. 
chandise. He also wants to have this de- 
partment carry itself from the beginning, - 
if possible, so that he will not have to wait 
a month or so until it is well known. 

There is a good profit in gift department | 
merchandise. And in addition to this it is 
more attractive, and more appealing to 
women than jewelry merchandise in that 
it is more easily obtained and is not as 
valuable or expensive and therefore more 
can be stocked. 

The jeweler should not cut prices for the 
opening of the department, or use any 
business method of that type. He can have 
price tables, or he can have price tickets on 
every piece of gift merchandise which he 
shows in the window, but he should not 
lower his price standard. That must be 
maintained. The price standard is a sort 
of an unwritten guarantee of quality stand- 
ard. 

One thing about which the jeweler must 
be careful in installing a gift department is 
in selecting the stock which will appeal to 
customers of his store and also the general 
buying public of his neighborhood, for the 
gift department will draw new customers. 

To the jeweler who has come to the idea 
of sub-letting space, we would say, hesitate. 
Before the idea of sub-letting has been acted 
upon the jeweler should scurry around and 
open a gift department. It has been a 
“life saver” to many jewelers. Today gifts 
are not jewelry alone, but any dainty, color- 
ful, attractive or beautiful article which.can 
be obtained at a reasonable price. ; 








The coal situation in England has had its 
effect upon the pottery industry and has 
caused an increase of 10 per cent on several 
kinds of ware for a home market only. The 
increase in the case of certain qualities of 
fuel is as much as 150 per cent. An interest- 
ing outcome of the coal stoppage is the 
successful employment, on an_ extended 
scale, for the first time in the history of the 
British pottery industry, of oil for firing ; 
pottery ovens. The use of oil has compen- | 
sating advantages in the way of better wares, 
more uniform quality of output, reduced loss 
in firing and less cost of upkeep of ovens, 
In Trenton, New Jersey the Lenox Pottery 
ovens have been heated with oil for years. 
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| A Story any Business Man will Understand ~ 
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| This picture attracted your attention. The full 
» color print, will do much better in your window. 
_ Besides, consider these other reasons why you 
should SELL PICTURES. 

They add charm to your store. 


They add customers to your clientele. 
They add dollars to your bank account. 


RUDOLF LESCH 


| 
Publishers of Finer Pictures 


eae re — ~ 225 FIFTH AVE. NEW YORK 





























“The Gorgeous Galleon” By J. D. Whiting “When you sell Pictures, sell ART.” 
CJ Lt | 
SANNA 











THE BALTIC AMBER CO. 


— House of — 


FINEST AMBER NECKLACES, 
CIGAR AND CIGARETTE HOLDERS 


NEW YORK set 105 West 40th Street 
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Master-Lite De Luxe Pocket Cigar Lighter 


They have every element of a desirable Christmas gift. 
USEFULNESS—Indispensable to smokers, sportsmen and tourists. 
Even your lady customers will delight in one for their smoking 
kits. 
PRACTICAL—The most practical lighter made. Always lights. 
No dangerous flint sparks. Never any trouble. Guaranteed 


forever. 

ATTRACTIVENESS—Gold plated and jeweled with Birth stones— 
encased in an attractive red leather case. 

FOR DEALERS—It is the best inexpensive Christmas gift item 
you can stock. The sales are rapid and the profits large. 
Easily retails at $3.00 to $5.00. 


Mail Us Your Trial Order Today for 
One Dozen—Price to you $1.50 each. 


110 A East 23rd St., N. Y. City 











BUYERS’ DIRECTORY 


Price, $1.00 








THE JEWELERS’ CIRCULAR PUBLISHING CO. 11 John Street, New York 
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=PARTMENT 


That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
Circular regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 







































Written Expressly for The Jewelers’ Circular 


How Watches and Silver May Be Featured 











WATCH for youth, and sterling silver 

for the mature, should be the aim of 
every jeweler at Christmas. And it is sur- 
prising how quickly the public will respond 
to this suggestion if the proper publicity 
methods are used. Through the newspapers, 
by direct mail, and best of all, through at- 
tractive window displays the selection of 
these articles should be urged upon the 
public by the retail jeweler. 


The jeweler should remember that not 
only his colleagues, but the department stores 
the hardware stores, and in many cases the 
furniture stores are all pushing silver, so his 
advertising should be distinctive and couched 
in an interesting form so that its message 
will be gotten over. A piece of advertising 
that secured excellent results was gotten 
out by the Parmelee-Dohrmann Co., Los 
Angeles, Calif. This was an attractive little 
booklet with a cover of sky blue, with a 
cigar wafting a curl of white smoke en- 
tirely across the page, and forming the words 
“When Men Are Alone.” ‘Inside, in an 
artistic manner, with broad margins, was 


printed the announcement which is repro- 
duced in the adjoining column. 
as follows: 


It reads 











ARTHUR EVERTS AND LINZ BROS., 


Men Are Only Boys Grown 
Tall 


They still go each day into the 
world of adventure, and then return 
for enjoyment and relaxation to the 
peace and comfort of home. 


Creating the home atmosphere has 
ever been the woman’s prerogative. 
Men crave comfort and convenience ; 
they sense beauty, but few of them 
can define it or accomplish it them- 
selves. It is a woman, with her surer 
instinct, who must often do the choos- 
ing. 

As important as the selection of 
good pictures and soft toned rugs is 
the choice of fittings for personal con- 
venience and decoration of the dining 
room, or library, or guest chamber. 


Sterling silver is a material emi- 
nently suitable for many of such 
fittings. Silver gleams, enriching an 
apartment, adds to the “homey” com- 
fort. Silver is not perishable, but 
can be used constantly through the 
years. 





OF DALLAS, TEX., KEEP THE PASSERBY CONSTANTLY 


“the” thing to give, 








Silver Is the Man’s 
Metal—Plain, Rich 
and Solid 


It is chosen BY men for gifts to 
those he loves, and it should be chosen 
FOR men by ‘those who wish to 
please him best. 

A smooth silver frame, with the 
fire-light playing over it enhances with 
an indefinable charm the faces inside. 
A cigar box of the same beautiful 
metal occupies a corner of the table; 
and a silver pitcher filled with cold 
water will always satisfy. Nor is sil- 
ver of interest to him alone in the 
home. He carries a cigarette case, 
umbrella, key ring and cane, and 
wears belt buckle, watch fob, cuff 
links—all of which offer a splendid 
opportunity for silver Christmas gifts. 


The reading of the above would cause 
serious reflection on the part of almost every 
man or woman—the man more than ever 
being confirmed in his view that silver was 
and the woman im- 





LOOKING IN THEIR WINDOWS 
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Prompt Shipments 


on these Model 20 Pendulum Movement 


WESTMINSTER CHIME CLOCKS 


Chiming Each Quarter and Striking the Hour on 
“Symphony” Chimetone Rods 


Raised Bronze Numerals—Finest Mahogany Cases 


No. 6000 
Finest Mahogany cases. Roman 














Most Gold border. Height 9”; Length 
Reliable 20%”; Dial 5”. 

Time- 

keepers ° Retails at $50 


No. 6000 


No. 6002 


Carved Molding. Raised 
Bronze numerals, Height 
9”; Length 2034”; Dial 5”. 


Retails at $50 


The sweetest 
toned clocks in 
the world 


No. 6002 


No, 6004 


A charming pattern with 
two-tone finish. Height 9”; 
Length 2034”; Dial 5”. 


Retails at $53 


Herschede Clocks 
are easily sold— 
give satisfaction 


No. 6008 


Redwood Burl Panel. Height 9”; Retails at 
Length 203%”; Dial 5”. Made 
thruout—movements and cases— $ 58 


in our own plant. 


No. 6008 


Prices on Pacific Coast Approximately 10% Higher 


THE HERSCHEDE 
HALL CLOCK COMPANY 


CINCINNATI, OHIO 


New York Salesroom: 586 Fifth Avenue, Robt. E. Wilkes, Manager. 
Pacific Coast Representatives: A. I. Halt & Son, Inc., San Francisco, Calif. 
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Our Stores Are Now Ready 


with a complete line of appropriate and lasting 


CHRISTMAS GIFTS 
IN LEATHER GOODS 











The same discount of 25% allowed to the jewelry trade 
on commercial goods, applies to our regular line. 
Discount Will Be Allowed on Presentation of Business Card. 
Write for Christmas Gifts Booklet. 


CHAS. W. WOLF 


LUGGAGE Est. 1863 NEW YORK 
17 Dey St. 22 Cortlandt St. 102 Nassau St. 








GENUINE JADE NECKLACES 


With 14K. Clasp—French Knotted 


30” LONG $25.00 EACH 
LA VIE PEARL CO. 


65 Nassau St. Cortlandt 0650 New York City 








Fairchild & Company, Inc. 
49 EAST 21st STREET 
NEW YORK CITY 


We Are Manufacturing 


Pencils and Kindred Articles in Gold and Silver in New and 
Exclusive Designs, and the “Fairchild’’ Gold Pens 











<p \EMS-BAL FOR Hs 
eNO DALSU CES 


SCHOOL - COLLEGE & FRATERNITY PINS 
INTERBORO MEOAL & BANGE CO., 32 E. 22d St., New York 








The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 20, 1917 20 W. 22nd St. New York Pat. May 25. 1998 
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Storekeeping Department 








pressed with the idea that this would solve 
her problem of what to get John for a 
present. 

Their newspaper advertising was equally 
effective. It showed at the top a table set 
for six people, with the silver showing 
prominently, and down one side a_ silver 
spoon of actual size. The ad was captioned: 


Gifts of Sterling Silver 


The memories of Christmas are 
perpetuated through the years to come 
when the Christmas Gift is of ster- 
ling silver. Handed down from gen- 
eration to generation the gift of 
sterling silver becomes a_ priceless 
family possession. 


The balance of the ad was taken up with 
descriptions and prices of the various sil- 
ver patterns carried in stock by them. 

Another ad that was a decided trade 
puller was that run by Brock & Co., Los 
Angeles, is shown herewith. 

When it comes to window displays, the 
one with the holiday atmosphere will be 
sure to draw the heavier. Monnig, Fort 
Worth, Texas, had a window backed with 
sweeping curtains of dark blue velvet. At 
one end were three tall candles, four feet 
high, electrically lighted and twined with 
holly. Fantastically carved tables and 
stands held articles for the boudoir table 
in silver filigree, while tall standards were 
topped with a single piece each of silver 
hollow ware. A card advised: “Gifts 
worthy of Christmas and Her.” 

Robinsons, Los Angeles, showed on the 
wall a long panel of silver brocade, with 
diagonal bands of cherry red ribbon, on 
which wreaths of poinsettia were hung. The 
table with embroidered cloth held many 
pieces of cut glass and silver. A stand at 
one side held hollow ware and several vases 
filled with rosebuds. A china set was shown 
at the base, while on the floor beside the 
table were a number of pieces of hollow 
ware. 

When it comes to featuring watches it 
would be hard to surpass the ad of Linz 
Bros., Dallas, Texas. It showed at the 
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top a young woman in evening gown, com- 
paring her wrist watch with that of a 
clock in the lobby, while at the bottom 
were illustrated a number of the newest 
designs in wrist watches. The ad, which 
was surrounded with an abundance of 
white space, was captioned: 


The Loveliest Gift for 


‘“Her’’ 


A Diamond Wrist Watch from Linz 
$60.00 up to $2,500.00 
A watch from LINZ is more than 
an ornament. It is a guaranteed time- 
piece. 


They backed up this with a decidedly 
Christmas-like display. The curtains in 
the rear were smoke grey, bordered with 
clusters of pink and white foliage, and tall 
gilded lamps with red silk shade in the 
center. A series of steps covered with 
white extended across the window, with a 
black velvet runrier down the center. At 
one side on the wall was the cards “His 
Christmas Gift Should be a Strap Watch” 
and at the other “Her Christmas Gift 
Should be a Wrist Watch,” while on the 
steps were laid a number of watches of 
each variety as well as a number of 
watches with fobs. Each watch had be- 
side it a small card on which was painted 
a holly leaf and berry, with the price. 

Arthur Everts, Dallas, Tex., is a firm 
believer in direct mail, and achieved much 
success last season with a letter he sent 
out to a number of parents of boys or 
young men, in which he said: 

Dear Mr. Harrison :— 

Do you remember your first watch? 
You may have forgotten your first 
raise in salary; buying your first 

piece of property; or the first di- 

rectors’ meeting in which you sat; 

but a full sized picture of that watch 
has already flashed through your mind. 

Those are the moments that you’d like 

to live over. 

The only way we can live them over 

is through our children, the nephews, 

or some boy in whom we are inter- 

ested. Give him a watch, and see the 
thrill of your own lifetime reflected. 
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We have a wonderful assortment of 
watches in value from $12.00 to 
$1200.00, and we would be glad to 
have you come in to see them. 

Come in and talk it over—gifts are 
a study with us. 

Sincerely yours, 


A beautiful effect is given both to the 
exterior and interior of the store at the 


Add to Your Friend’s 
Silver Service 


—as a common sense Christmas Gift 


Every woman who entertains welcomes an 
addition to her silverware. If it is to be in flat 
ware, an ideal gift is one or more of our Guest 
Sets—each set being a complete service for one 
individual. Or you may ——-’ give 
decorative pieces, such as cai ticks and 


ss or an always useful tea or coffee 


She will be particularly appreciative if your 
gift is in the pattern she has already established, 
or one that is harmonious. You will quite 
probably find it among the thirty or more pat- 
terns in our Silverware Department. 

We specially urge you to visit this department— 
one of the most spacious, restful and convenient 
places to shop you have ever entered. 


VISITQRS WELCOMB 


Brock ana Company 


S-Nordlinger & Sons 
West Seventh Street 





SOUND SENSE IN THIS ANNOUNCEMENT 


holiday season. Outside, over the first 


floor are window boxes filled with greens, 


and large wreaths studded with poinsettias, 
while inside the balcony is banked with 
same and intervals are tall candles with 
red shades, while long sprays of southern 
smilax depend from the boxes. 

A special window devoted to watches 
was backed with mouse grey curtains, 
while a series of steps was covered with 
white corduroy velvet. Over one mound 
is a card “For His Christmas—a Better 
Watch,”’—With His Monogram. Reserve 
It Today.” Here are shown many styles 
of monogrammed watches. Over the other 





MONNIG’S, FORT WORTH, TEX., AND ROBINSON’ S, LOS ANGELES, CAL., SHOW SILVER DINING ROOM REQUISITES TO ADVANTAGE 
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was a card “Her Gift—a Beautiful Evert 
Wrist Watch. Reserve It Today.” Here 
were shown wrist watches, many of them 
gem set. The center was covered with 


green velvet and here were shown silver 
shades, 


candlesticks with red and _ holly 


“Linz Sells Lowest!” 





Diamond 


from 
LINZ! 









A Watch from LINZ. is more 
than an it, It is a 











WRIST WATCHES FROM $60 To $2,500 


wreath tied with red ribbons. Clustered 
about were a number of watches set with 
gems.—W. B. S. 





A Sticker That Stuck 





A MAN once told the writer about a piece 
of merchandise which he had carried in 
stock for years and wanted to get rid of. In 
order to do so, he cut the price in half. Still 
the piece did not move. Then he reduced the 
price still further but it clung to him like a 
drowning man. Finally, he actually gave it 
away as a wedding gift to a couple in the 
home town. The advertising and good will 
which this secured for him were worth more 
than the original price of the merchandise. 





Smiles 





“How come you aren’t a golf fan?” 
“Oh, I am, but I lost my ball !”’—Pup. 





Time, tide and truck drivers wait for no 
man.—A ggievator. 





There’s one thing about buying a second- 
hand flivver. It can’t get away from you. 
—Colgate Banter. 





When a woman loses her head she often 


finds it on someone else’s shoulder. 
—Salt Shaker. 





“T hear it took the director only half an 
hour to pick the Follies chorus.” 
“Oh, ‘yes, he’s quick at figures.” 
—Ala. Rammer-Jammer. 
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Three-Minute 
Selling Talks 


Written Expressly fer 
The Jewelers’ Circular 


























A London Jeweler’s Ad 


ow is how a London jeweler, Gordon 
Nathan, 26 Hatton Garden, advertised by 
post card. The caption reads, “She wants 
Gordon Nathan, 26-27 Hatton Garden. Old 
jewelery to sell, I suppose.” On the obverse 
of the card is this inscription : “Safety first— 
I bid highest prices for out-of-date 
broken or unwanted jewelry, and send cash 
by return for all postal consignments. Goods 
registered back immediately where offer is 
not accepted. Whether you have old jewelry 
to sell or wish to ask advice on any matter 
concerning jewels or precious stones, you are 
safe in coming to me.” 


Why Margin Is Figured on Selling Price 


ECAUSE neither margin nor profit is 
made until the sale is made. 

Because all other retail business figures 

are based on their relation to sales, and all 
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on cost and expenses on selling price— 
From “Better Retailing,” 


Jeweler’s Effective Letter to Increase Sale 
of Christmas Greeting Cards 


wit this letter went a return post card 
for the recipient’s signature, offering 
samples of personal greeting cards without 
cost: 


“Be not the first to try the new nor yet 
the last to cast aside the old.’’—Pope. 

The graceful custom of conveying 
good wishes to your friends at the 
Holiday Season is not mere acquiescence 
in a universal habit. Far from that. 
It is a real desire to use an opportunity 
afforded by this occasion to convey a 
kindly solicitude for the welfare and 
happiness of your friends—a warm- 
hearted wish from your heart to theirs. 

A few expressive words—and recog- 
nized by the recipient as yours exclu- 
sively—are welcomed and reciprocated 
with a feeling which no other kind of 
greeting can create. Made especially to 
your order the production of these 
beautiful Remembrance ‘Cards is 
naturally limited. 

Considerable time is involved in their 
preparation, but by placing your order 
now, you can be certain of delivery at 
your convenience any time before 
Christmas, the charge to appear January 
first. Besides, you will now have the 


A 








ODD POST CARD USED BY 


business figures should be uniformly deter- 
mined. 

Because selling expenses are always figured 
in relation to sales. 

Because taxes are based on sales. 

Because total sales are usually available 
at a glance. 

Because allowances and discounts are al- 
ways made on sales. 

Because mark-down is always figured on 
selling price. 

Because commission payments are always 
based on sales. 

Because chain stores, department stores, 
and all successful stores everywhere figure 
margin on selling price. 

Because a large part of lost profits in 
actual cases is traced to figuring margin 


LONDON JEWELER 


opportunity of making your choice from 
a complete new stock of the most at- 
tractive and varied designs obtainable. 
Please consider this note a special in- 
vitation extended to our regular greet- 
ing card customers for an advance 
showing of the new line before it is 
offered to the public. That we may 
serve you adequately, visit our store or 
mail the enclosed handy postal. 
Very truly, 
Bunpve & UPMEYER Co., 
Stationery Dept. 
(Milwaukee, Wis.) 








Read the Store Keeping Department of 
THe JEWELERS’ CIRCULAR every week for 
up-to-the-minute selling ideas. 

















ard 
ing 
out 


Se te UW 


i ae “Ss 








December 8, 1926 


THE JEWELERS’ CIRCULAR 


121 








Making the “Special Sale” a Real Sale 


Some Suggestions for Confidence-Inspiring Copy 





Written Expressly for The Jewelers’ Circular 




















Por many years there was a _ tendency 
on the part of retail jewelers to con- 
demn all “sales.” The word sale to many 
meant an admission of weakness and the 
weakening of public confidence. Changing 
conditions are changing the attitude. of 
many jewelers in this respect. The nu- 
merous forms of competition, the powerful, 
sensational, over-stressed forms of adver- 


Many Will Profit 
By This Opportunity 
Artistic Jewelry at Very Special 


Prices 


In line with our policy to keep mov- 
ing our beautiful stock of gifts for 
all occasions (because by increasing 
our turn-over, we bring down our 
cost of doing business, and are thus 
in a position to give our patrons the 
lowest possible price), we are con- 
ducting for one week only, a 


“Good-Will Building” Sale 


Comprising many fine pieces of 
jewelry which any woman will be 
proud to possess. We do not conduct 
sales frequently as all our patrons 
know. A sale by us means a real 
money saving opportunity. We take 
pride in offering something that will 
give our purchasers unusual satisfac- 
tion. We profit, because of the ex- 
tensive word of mouth advertising we 
secure. 

Look over the following list of 
items at “good-will building” prices, 
and drop in and inspect them at your 
earliest opportunity. The amount of 
stock offered at this sale is limited, 
so an early visit will be advisable. It 
is limited because of our large sales 
made during the past holiday sea- 
son. 








(Name and address) 








Fig. 1 

tising used by many have made it necessary 
for practically all retailers, except those 
with an age of prestige behind them, to 
come out and say something -and do some- 
thing as a combative measure. Public at- 
tention today is attracted by advertising 
and selling methods that make themselves 
heard in the great din of competition, and 
no one can deny that there is some din. 

A judiciously conducted after Xmas sale, 
can do much to lessen the inventory, and 
heavy inventory, as everyone knows, is the 
great burden of most retailers. There are 
those who will still take exception to the 
sale and claim that even wisely conducted 
sales will not force the sale of jewelry 


merchandise. The success and volume of 
the sale will depend largely on the man- 
ner in which it is conducted. Many in- 
stances might be cited of jewelers who 
cleaned out an abundance of stock by ex- 
tensive newspaper advertising and attrac- 
tive window displays. One is linked up 
with the other, leaders are offered at a 
low price to bring buyers into the store 
and discount is offered on certain stock. 
Various percentages have been used by 
jewelers, some offer 20 per cent, some 15 
per cent and others more or less. One 
jeweler offered 50 per cent on travelling 
clocks, ivory toilet sets and mesh bags; 
he offered the same discount on a whole 
showcase of fancy stone and emblem rings 
for men and women. 


It is significant that some of the most 
conservative houses now hold sales. Not 
so long ago, a very well-known firm held 
its first sale since its foundation 25 years 
ago. A conservative dealer can hold a 
sale without resorting to the sensational, 
wild statements made by the fellow who 
advertises a sale every day and who thus 
defeats its purpose. Repeated sales soon 
discharge the battery of results. 

Any jeweler, however, who can con- 
stantly boast of “always new stock” is in 
an enviable position and he certainly can- 
not do this unless he cleans out the old 
sluggish-moving . stock at special prices. 
Otherwise he will keep investing more 
money and piling up on his inventory, with 
eventually very damaging results. A sug- 
gestion after the last of the advertising 
for and after Christmas sale is Fig 1. 

Before running the advertisement in the 
newspaper, send out circular letters to your 
list of patrons, feature some special items 
in the letter, offered at this sale, call at- 
tention to the forthcoming newspaper ad- 
vertising and invite the reader to come in 
before the public announcement, because you 
have his or her patronage and desire to 
give “first pick.” If a jeweler conducts a 
sale only twice a year, he can announce this 
very powerfully in his advertising. He can 
advertise the fact that this sale is con- 
ducted only twice a year and that there is 
no deviation from this rule; if he conducts 
a sale only once a year, he of course can 
mention this fact, and give tenable reasons 
for holding it. Department stores frequently 
get a collection of merchandise at special 
prices, aften merchandise which has been a 
sluggish seller in the hands of some manu- 
facturer, and they feature this in the sale. 
Why cannot the progressive, enterprising re- 
tail jeweler, with the manufacturer’s co-op- 
eration, help move much of this sluggish 
selling jewelry out into the hands of the 
consumer, where it belongs, instead of allow- 
ing it to remain in the manufacturer’s fac- 
tory. Jewelry bought from a jeweler who 


holds such a sale, should be more attractive 
than jewelry bought from a_haberdasher, 
department store, dry goods store, hard- 
ware store, or gift shop. 

You should impress upon the public that 
your sale, held by a legitimate jeweler means 
much, for you are not only selling jewelry, 


When You Buy Jewelry 


From a Legitimate Jeweler 


7 buy from one who has made 
a specialty of knowing all about 
the intricacies of the jewelry and 
watch making business. If your jewel- 
er does not know all the facts he 
should know, he can hardly be called 
a legitimate jeweler. The honest 
legitimate jeweler gives years of study 
and time in an endeavor to serve his 
public honestly, because the public 
generally does not know how to dif- 
ferentiate the real from the unreal. 


WE have been right here in your 

home town for ten years and the 
Better Business Bureaus would have 
put us out of business long ago had 
we been guilty of any unethical prac- 
tices. The public is entitled to have 
exact information about any watch, 
diamond or other jewelry which it 
purchases; it is entitled to know 
whether an article is made of white 
gold or platinum, to know what kind 
of platinum it is, to know the real pur- 
pose of a watch jewel, to know what 
is a real blue white diamond and when 
that term should not be applied to a 
diamond. 

Remember there are diamonds and 
diamonds, and an honest jeweler 
honestly tells his public everything that 
it should know. 

That is our purpose and has been 
our job since our establishment in busi- 
ness here and will be our policy as 
long as we remain here. 

We are offering this week some 
special pieces at remarkably low prices 
and you will gain by coming in and 
learning all about them. 














Fig. 2 

but assuming responsibility behind that 
jewelry. Feature this attribute of respon- 
sibility in your advertising. The jeweler 
knows how rigidly he is held to account for 
what he sells and should make the most of 
this. 

An announcement that may offer a sug- 
gestion is Fig. 2. 








Purl E. Parks, Kinmundy, IIl., has moved 
to Springfield, Il. 
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Telephone, Whitehall 7240 Cable Address, Matthey, New York 


And so in Johnson Matthey 
Platinum— & Company, Ine. 











HE recognized position of leader- BULLION MERCHANTS 

ship enjoyed by Handy & Har- CHEMISTS AND METALLURGISTS 
man in the field of silver is evidence 
of their ability to serve you well in DEALERS IN 


the field of platinum. A firm with the 
standing of Handy & Harman can af- PLATINUM 


ford only to excel in all its depart- 





ments. ; AND THE PRECIOUS METALS 
With special emphasis on platinum, 

you will find Handy & Harman’s on 

prices reasonable, quality high, and jenn: win & os. dm. 

terms satisfactory. Hatton Garden, London, E. C., Eng. 


Official Assayers and Refiners to the Bank of England 


HANDY & HARMAN 36th Floor 
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Higher Instruction in Chronometry 
in France 





Written Expressly for the JEweELERS Crrcurar by Leopold Reverchon, Editor /’Horloger. 




















THE Horological Institute of America 
has undertaken with much zeal the pro- 
pagation of professional instruction amongst 
American watchmakers. It is‘ an arduous 
task and merits keen encouragement. There 
is no trade which, to be practiced properly 
and conscientiously, requires more technical 
and theoretical knowledge and it would be 
very desirable, everywhere, if it could be 
practiced only by experienced workmen, pro- 
vided with a certificate furnished by com- 
petent persons. . 

These certificates should be required of 
all those who undertake the work of repair- 
ing watches for the public. 

But, if we concern ourselves with those 
who are in direct communication with the 
customers and whose capabilities constitute 
the best way to make them respect their 
art, it is also well not to forget those who, 
higher on the industrial scale, assume the 
direction of manufacture. 

It is what we do not always do. 

In that respect, France today sets the 
example for other countries, even for Swit- 
zerland. 

France is, in fact, about to put into effect 
a truly revolutionary change in the higher 
teaching of chronometry. I believe it would 
interest the reader of the JEWELERS’ Cir- 
CULAR to be posted as to what has been done 
by the University of Besancon along these 
lines. 

Until very recently, France did not de- 
velop in its horological and mechanical pre- 
cision schools of Besancon, Cluse and Paris, 
what we call, in Switzerland, technicians. 
It concerned itself with producing practi- 
Clans, possessing only the elements of theory 
necessary to a good knowledge of the work 
to be done. For two years the Besancon 
School under instigation of Mr. Trincano, 
its very active director, has interested it- 
self in the preparation of technicians, similar 
to those produced by the Swiss establish- 
ments of La Chaux de Fonds, Le Locle, 
Neuchatel, Geneve, Bienne and Saint Imier. 

This important modification has been ac- 
complished with the help of a well-known 
Swiss technician, Mr. Grossmann, grandson 


and son of the authors of the Theoretical 
Treatise of Watchmaking. 

The University of Besancon has under- 
taken the completing of the reform begun 
at the school, by organizing courses intended 
for the development of watchmaking engi- 
neers and mechanical engineers, and by estab- 
lishing a new university title, that of Doctor 
of Horological Engineering. 

These three diplomas do not exist any- 
where else. 

x * * 

On the 16th of January, 1926, the Council 
of the University made these important de- 
cisions, which were officially approved last 
August. 

Three classes of instruction are organized. 

The first is an application section. It 
relates to the holders of an engineering 
diploma granted by the Polytechnical School, 
the Central School, the Arts and Trade 
School, the Naval School, the Advanced 
Aeronautical School, the Advanced Postal 
and Telegraph School, the Electrotechnical 
Institutes of Grenoble and Toulouse, and 
the Physical and Chemical School of the 
City of Paris. It receives also those licensed 
in sciences. 

The second section is the normal section. 
It receives, directly ard without examina- 
tion, students possessing a horological tech- 
nician’s diploma or a horological mechani- 
cian’s diploma, issued by a national horo- 
logical school. They accept for examina- 
tions, the ordinary pupils of French or for- 
eign horological schools or similar estab- 
lishments. 

The third section is the regulators’ section. 

The title of Doctor of Engineering may 
be conferred on former students possessing 
a diploma of MHorological Engineer or 
Mechanical Engineer, taking part in 4 
semestrial registrations in a laboratory hav- 
ing a scientific faculty and submitting an 
original thesis before a jury composed of 
3 professors of a university giving chro- 
nonietry. 

Henceforth the teaching of chronometry 
will be completely organized in France and 
will comprise three degrees, elementary, 


secondary and advanced. In no other coun- 
try has this fact been realized. Even in 
Switzerland, when, two or three years ago, 
there arose the question of creating Horo- 
logical Engineers, the great majority of 
manufacturers declared that that was not 
necessary and that the horological industry 
functioned very well with technicians, such 
as are produced by the six schools indicated 
above. 


We can see that the example of France 
will influence our neighbors beyond Jura. 
One important reason has for some, time 
entered into this point of view. This reason 
is the financial situation of the Swiss fac- 
tories. The largest part of the capital in- 
vested in the horological industry, which 
comprises about 50,000 male and female 
workmen, does not realize anything, or very 
little. The exportation, which had attained 
formidable figures within the last six months, 
is a serious setback. Briefly, Switzerland 
seems to be passing through a great crisis. 

Therefore, if a number of manufacturers 
believe that this crisis will terminate by it- 
self, there are others who consider, justly, 
that the delaying of horological prosperity 
comes from the fact that the personnel direc- 
tor is not now sufficiently equipped for his 
task. These are convinced that the creation 
of a horological engineering corps is very 
important. 


Amongst the latter, I will cite Mr. Strau- 


—mann, engineer and techincal director of the 


important factories of Thommen, of Walden- 
burg. Says Mr. Straumann, “Horological 
technique has come to the point where pure 
routine, that is to say empiricism, no longer 
permits progress.” “It is only in treating,” 
says he, “the problems which are placed on 
a scientific basis, supported by proper ex- 
perimentation that the way to proceed is 
found. Here the sciences (mathematics, 
physics, chemistry, etc.) which constitute the 
whole of the higher acquirements indispens- 
able to the activity of the engineer, are as 
necessary as in any other branch of modern 
technique. In our schools, of horology, 
scientific instruction furnish the elements, 
the basis, which does not suffice to equip 
the technician for the difficulties which may 
arise when solving a problem. It would be 
necessary to continue this instruction, and 
that can only be done in a mechanical estab- 
lishment like an engineering school.” 

I have taken this quotation from a letter 
of Mr. Straumann, who is in perfect accord 
with the ideas given out by Mr. Jaquerod, 
the learned Director of the Chronometrical 
Laboratory of Neuchatel. He gives parti- 
cular importance to the situation. 
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Attention Cash Buyers 


Save Money on Our Special Cash Holiday 
Offerings 


We have for immediate delivery complete stocks of 
Diamond mounted solitaire rings, dinner rings, bar pins, 
scarf pins, etc. 

We are distributors for the well-known Hafis wrist and 
strap watches in this territory and carry complete as- 
sortments at all times. 

Our large and varied stock comprises of Simmons chains 
in all styles,—1847 Rogers silver—Holmes and Edwards 
silver—Community silver and other well-known makes. 
The newest creations in Gents’:set and emblem rings, 
Ladies’ set rings, card Jewelry of all kinds, compacts and 
other silver novelties. 

We carry a most complete line of genuine factory ma- 
terial, tools, findings, and Jewelers’ supplies and are one 
of the largest material houses in the country. 

Write for one of our birthstone cards and fine aluminum 
material trays, which we will be pleased to send you, 
gratis. 


Write for Our Special Cut Prices on the Items Mentioned 
Above and Let Us Supply Your Wants at Remarkable 
Savings. 


J. H. Mednikow & Company, 
83 SOUTH SECOND STREET 
MEMPHIS, TENNESSEE 
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improvement—the comfort- ss 
able, convenient work transforma 
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It took years of experience with 
practical working jewelers 
to evolve this bench—no 

other makers can offer it to you—it’s pat- 
ented. It contains time-tried features, the 
convenient arm rest, the rigid file pin, the 
full width drawer and the non-rustable 
lower pan. 


Every worthwhile shop, large or small in the land uses 
them. The material is especially selected with its close- 
grain hard maple for the top—and then heavily shel- 
lacked to allow for washing and cleaning. Altogether 
a most desirable bench for the factory, workroom, 
store or home. Get the catalog telling all about them. 


LEIMAN WORK BENCH 2° Walker st. 38 


NEW YORK 
Makers of good machinery for 35 years. 


want a new 
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old working front 
of your bench. 
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SOLDERS TO MATCH 
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Work— 
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Time One-Hand-control—on again, off again, instantly. (as 
The Hoke-Jewel is fine for soldering silver, 
white gold, novelties, etc., as well as for 
platinum and yellow and green gold. 


egy Ask for 
Hoke Incorporated ~tie 
22 Albany St., New York, N. Y. Circular 


Co-operating with Jewelers’ Technical Advice Co. Cc. S. 
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Completely Restored Like New 


by peng whose skill and experience aided by 
the newest equipment assures satisfaction 
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“Plating That Lasts’’ 
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It shows that the initiative taken by the 
University of Besancon has the merit of 
boldness and novelty. 

It has more merit since watchmaking is 
far from having the importance in France 
that it possesses in Switzerland. 

But it must be remarked that the classes 
of the Faculty of Sciences and its research 
laboratory are open to foreigners. It can 
be seen that they will be taken by a certain 
number of these, Swiss, English and maybe 
Americans, desirous of keeping in line with 
progress and to acquire complete mastery 
of a profession at once artistic and scientific. 

Here is what constitute tests of admis- 
sion to the normal section for engineering 
students, considered as international. 

For written tests, we have a mathematical 
examination; a physics examination (phys- 
ics, chemistry or industrial electricity) and 
a horological examination; (class lectures 
or numerical applications). The time for 
each of these examinations is four hours. 

As practical tests, the watchmakers will 
spend a day on finishing work, resetting and 
regulating; two hours to criticism of a 
caliber. The mechanicians will do turning, 
adjusting, and setting pertaining to watch- 
making in large volume, which will take a 
day; two hours will be given to the func- 
tional exhibit of a calculating or registering 
apparatus delivered to the candidate by the 
jury; for the two sections a test of six 
hours of drawing, during the course of 
which they will be asked to modify an 
apparatus or a machine. 

The oral tests consist in interrogations on 
mathematics, physics, industrial electricity, 
chemistry, watchmaking. 

I cannot, now, enter into the detail of the 
programs which, at the time of writing these 
lines, have not yet been published. But I 
can say, in a general way, that the first 
year’s instruction of normal classes corre- 
sponds to what we call higher instruction, 
the sciences. The mathematics occupy a 
strong line. They are in fact necessary to 
whoever wishes to go deeper into the ques- 
tions of theory which we fatally come to in 
all applied mechanical questions. 

The program of the second year is the 
same as that of the application section re- 
served to older students of the higher 
schools, already possessing an engineering 
diploma. 

In this way the general instruction of the 
Faculty of Sciences of the University of 
Besancon is harmoniously combined in such 
a way as to permit the pupils of the normal 
classes to follow the same studies, provided 
with the same general knowledge and ex- 
perimental knowledge as the students entered 
with examination and wishing to adapt them- 
selves to the profession. 


* * * 


To complete these statements, I will point 
out the complete and parallel recasting of 
the programs of the National School of 
Watchmaking of Besancon. 

Here we had before us the example of 
six Swiss schools which we have mentioned 
above and whose instruction for technicians 
were standardized a few years ago. How- 
ever, it was not a small matter of grafting 
onto a course, almost exclusively practical, 
Programs intended to form the bridge be- 
tween this instruction and the advanced one 
of thie faculty, 
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During the first years of these studies, 
these programs do as well for watchmakers 
as for,mechanical watchmakers. Per week: 
two hours of watchmaking theory, one of 
applied mechanics, one of chemistry, one of 
arithmetic, two of algebra, one of elementary 
geometry and four of drawing, with six 
or. seven hours of practical work per day. 

During the second year there are: two 
hours of watchmaking theory, one of applied 
mechanics, one of physics, one of electricity, 
two of algebra, two of descriptive geometry, 
one of trigonometry and four of drawing. 

During the third year the two sections 
have each week: two hours of watchmaking 
theory, two hours of elements of machinery, 
one of physics, one of metallurgy, two of 
electricity, two of algebra, one of analytical 
geometry, one of applied mechanics, and 
four of drawing. The watchmakers have 
besides three hours per week on watch con- 
struction. 

In the fourth year, which marks the sepa- 
ration of the watchmakers and the mechan- 
ical watchmakers, the first have only two 
hours of watchmaking theory, three hours 
of, watch construction, one hour of astron- 
omy, and four hours of technical drawing. 
The mechanicians have the following com- 
mon courses with the so-called watchmakers : 
two hours of machine elements, two hours 
of electricity, two hours of algebra, one of 
analytical geometry and one of applied 
mechanics. They have six hours of tech- 
nical drawing a week. 

If we add to the four years of study at 
school the two years of normal classes of 
the faculty, we can see that the complete 
instruction for obtaining the grade of Horo- 
logical Engineer or Mechanical Watch- 
maker requires six years, which makes the 
student twenty one years old at least. For 
the grade of Doctor, we may add a minimum 
of two years of laboratory research besides 
these six years. 

In finishing these notes, I must point out 
that, even at this moment, the French ad- 
ministration is making a big financial effort 
in favor of these two national schools of 
watchmaking of Besancon and Cluses. 

The Besancon school, which since its 
foundation in 1862 has occupied a temporary 
location, badly adapted to the requirements 
of its instruction, will be completely re- 
constructed in a very agreeable and very 
favorable location in the city. 

Great undertakings have likewise been 
started at Cluses, which produces essen- 
tially and by definition, artists perfectly ac- 
quainted with work and capable of doing 
all sorts of manufacturing and repair work, 
in view of favoring the young people obliged 
to carry on their studies in a small mountain 
city, situated, very eccentrically, on the 
Swiss frontier. 

The first building which will be con- 
structed at Cluses, is intended to constitute 
a boarding school, very necessary, because, 
up to this time, the pupils have been obliged 
to board with private families or in board- 
ing houses, x 

It is not a small matter, to the success 
of which Mr. C. Poncet has devoted him- 
self for the last twenty years, to watch over 
two hundred young people of whom he has 
charge morally and the material anxiety in 
a small city of two or three thousand people. 
It. becomes urgently necessary to renounce 
this antiquated system. 
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The different labors started in view of 
these transformations will represent an ex- 
penditure of twelve million francs, reserving 
unforeseen - incidents. 

It-4s a large sum at a period when, from 
all sides, we must limit ourselves. It reflects 
to the credit of the French government, an 
intelligent care of an industry, glorious 
everywhere, whose history is staked out by 
names such as Pierre LeRoy, of Ferdinand 
and Louis Berthoud of Breguet, of Phillips, 
etc., to cite only some deceased ones. 

It is proper then to say that this revolu- 
tion in the instruction of French chronom- 
etrics, has been carried to satisfaction, 
Messrs. Poncet, Director of the Cluses 
School; Trincano, Director of the one at 
Besancon (who made an interesting and 
instructive trip to the United States a few 
years ago) and Arcay, Director of the Chro- 
nometric Laboratory of the University of 
Besancon, have labored with veritable in- 
tent. Horology will owe them a great re- 
cognition. 





Swedish Time Control Device 





SWEDISH company after several years 

of experimenting and testing is placing 
on the market a machine which is claimed to 
fill every demand by industry on a time-con- 
trol apparatus, according to a report received 
from the American Consulate at Stockholm. 
Hitherto, the time-control devices in indus- 
trial use have been of American or German 
manufacture. The American makes are 
generally considered more complete. 

The functions which a_ time-control 
apparatus must perform are, primarily, the 
accurate recording of the arrival and de- 
parture of workers, which is the basis for 
the calculation*of wages, and the accurate 
recording of time consumed in performing 
various manufacturing operations which is 
the basis for the calculation of costs and 
prices of different products. 

The new Swedish system, which is re- 
ported to be trustworthy and efficient in 
practice, utilizes a chain of apparatuses 
under the control of a so-called “program” 
device connected with a central clock, from 
which an electric impulse travels every 
minute to the control apparatus, by which 
‘prearranged electric signals for stopping and 
starting work may be given. 

The new apparatus is said to be extremely 
simple but accurate in operation, the use of 
electric power through control devices pro- 
viding the means by which remarkable 
efficiency is secured. The recording on 
paper or cards of the arrival and departure 
of. workers is entirely automatic in contrast 
to the old method which made necessary the 
introduction of a card into the apparatus by 
a workman. 








The style show and annual open house at 
the store of K. Falkenberg, Walla Walla, 
Wash., on Nov. 13, which celebrated the 
21st anniversary of the opening of the firm 
and the eighth anniversary of the new store 
opening, was a decided success. The store 
was thronged with people between the hours 
of 7 and 10. An entertainment was one of 
the features which made the event a success. 
An unusual feature of the event was -the 
broadcasting of the entire program from the 
store. 
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LEES & SANDERS. 


~ LTD 
Cincinnati customer writes: ‘Cheque for last lot of sweeps re- 
ceived and found satisfactory, in fact, so much so that we will 


continue to send you our sweepings.” 


SWEEP SMELTERS 
BIRMINGHAM, ENG. 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St. New York 
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Limp Cloth, 3x6%. Over 300 pages. 


Classified—first, as to Product, and then the 


/ Manufacturer’s, Importer’s or Jobber’s name and 
Recovered from Filings, Sweep~ address, geographically arranged. 











ings, Polishings, Solutions, etc., 
as Wellas Gold and Silver A recognized standard and indispensable hand- 
ve ramedl book for all b f Iry, ki i d 
Shipments held intact and checks ae. eee a 
mente — <4 er Gold, - 
ilv i T ‘ ; 
Silver, ‘S and Plated Scrap Price, $1.00 
he Jewelers’ Circular Publishing Company 
SMELTING” REFINING CO, pee ee 


11 John Street New York 
5{ South Third St. Minneapolis Minn. : 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of November 9, 1926—(Continued) 


1,606,565. CLASF FOR WRIST-WATCH BRACE- 
LETS AND THE LIKE. Jack J. Fetsen- 
FELD, Brooklyn, N. Y. Filed March 13, 1926. 
Serial 94,545. 6 Claims. 

A self-tightening clasp for bracelets and the like 
comprising a body part and a take-up part re- 
spectively adapted to be secured to the tension 
ends of a bracelet or the like; means on said body 
part permitting transverse entrance thereinto by 
cscid take-up part and preventing relative movement 
between said parts at right-angles to said trans- 
verse movement: and co-operating relatively slidable 
cam and cam-fcilower means respectively asso- 
ciated with said parts said cam means having an 
incline whereby said transverse movement between 
said parts automatically effects a take-up move- 
ment of a substantial amount between said parts 
in the plane of said transverse movement and at 
right-angles to said transverse movement. 


Issue of November 23, 1926 


1,607,622. IMITATION MOTHER-OF-PEARL 
AND PROCESS OF MAKING THE SAME. 
Epwarp F. j1:ccrns, Brooklyn, N. Y., assignor 
+o Toseph H. Mever Bros. Inc., New York. 
Tiled Jan. 14, 1922. Serial 529,246. 22 Claims. 

In the manufacture of imitation mothe--of-pearl, 
the p-ccess which consists in applying a thin trans- 








parent film to a light ray reflecting surface cf a 
plastic material, and then applying to the film a 
plastic composition’ having fish scale pigment in- 
corporated therein. 
1,607,623. FROCESS OF MANUFACTURING 
IMITATION MOTHER-OF-PEARL. Epwarp 
F. Hiiceins, Brooklyn, N. Y., assignor to Jos. 
H. Meyer Bros., Inc., New York. Filed Nov. 
3, 1923. Serial 672,470. 31 Claims. 
In the manufacture of imitation products, the 
Process which consists in incorporating a pigment 
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ge particles having light reflecting faces or 
acets into a mass of plaster material, then for:ning 
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the mass into a thin body and disposing and fixing 

the facets or surfaces of the individual particles of 

the incorporated pigment therein in a unidirectional 
trend. 

1,607,624. IMITATION MOTHER-OF-PEARL. 
Fpwarp IF. Hiccrns, Brooklyn, N. Y., assignor 
to Jos. Hl. Meyer. Bros. Inc., Brooklyn, N. Y. 
Filed March 8, 1924. Serial 697,715. 6 
Claims, 

As an article of manufacture, a homogeneous 
plastic composition having pigment particles in- 
corporated in and uniformly distributed throughout 
the mass thereof, said pigment particles having light 
reflecting faces or facets, said faces or facets dis- 
posed .in substantially the same directional trend 
therein. 

1,607,808. ORNAMENTAL 
Antony, Attlebore, Mass. 
1925 Serial 8,137. 2 Claims. 

In an ornamental chain, an extensible sheath, and 
a co:xrposite retracting n:emher therein comprising 


CHAIN. Joun 
Filed Feb. 10, 
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a right hand spring and a left hand spring, the 

loops of one spring successively interengaging in 

overlepned relation the loops of the other spring. 

1,607,819. CLASP FOR LINGERIE RIBBONS 
AND THE LIKE. Watrter S. Erwarps, New 
Ilaven, Conn. Filed Feb. 26, 1922. Serial 
537,898. 7 Claims. 

A lingerie clasp of the character described, com- 
prising a U-shaped body formed from flat metal 
stock, the free ends therecf adapted to coact in 
clasping action whereby a shoulder strap of an 





under-garment may be received and retained therein 
for free mcevement therethrcugh, and a headed stud 
extending upwardly from one arm of said body 
toward an overlvineg article <f clothing and adapted 
to Le engaged therewith, whereby the U-shaped hody 
is held stationary with respect to the overlying 
article cf clothing while movable relatively to the 
shoulder straps. 


1,607,822. METHOD OF PRODUCING LUMI- 
NOUS DIALS FOR CLOCKS AND 
WATCHES. Cwrartes H. GRancer, Water- 


bury, Conn., assignor to Waterbury Clock Co., 

Waterbury, Conn. Filed April 13, 1926. 
Serial 101,656. 1 Ciaim. 

A method of producing luminous dials for clocks 

and watches consisting in cutting dial-numerals in 

intaglio-in a suitable die, then filling the intaglio 
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numerals so cut with a composition of radioactive 
luminous material cembined with an adhesive carrier, 
and the ‘transferring the said material under pres- 
sure directly te the flat surface of a clock or watch 
dial whereby disl-numerals in marked relief with 
clearly-defincd edges are imposed upon the dial. 
1,608,356.- MICROMETER CALIPERS. GeorGE 
Gorrrey Bett, Previdence, R. I. Filed Aug. 
19, 1924. Serial 732,986. 4 Claims. 
A thimble for a micrometer caliper having an 
wner tubular bevelled end and a series of projecting 





members cn the bevelled end, all formed integral 
with the thimble, for the purpose as described. 
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Issue of November 30, 1926 


1,608,807. JEWELRY CLASP. Benjamin Ocusn, 
New York, assignor to Katz & Ogush, Iac., 
New York. Tiled April 26, 1926. Serial 
104,551. 4 Claims. 

An article of the class described comprising a 
plate having an opening, spring arms on opposite 
sides of said opening, 1 second plate having a hollow 
projection adapted to fit through said opening, 





grooves in said projection adapted to receive the 
spring arns when the projection extends through 
the opening, guides on the first plate, and a slidable 
Iccking member mevable through said guides and 
through the projection when said guides and pro- 
jection are held in alignment. 
1,608,906. CLOCK-OPERATED CALENDAR. 
FRANK NeEpBALFK, Duquesne, Pa. Filed Aug. 
12, 1925. Serial 49,716. 2 Claims. 

In a clock operated calendar, a supply-reel; a 
calendar-ribbor. wound thereon; a wind-up reel and 
a spring operated mechanism adapted for winding 
said ribbon from said supply-reel onto said wind-up 











reel: a plurality of guide-rolls end a pressure-roll 
positioned intermediate said reels and engaged by 
said ribbon, end a release mechanism adanted to 
periodically release a definite portion of said ribbon 
onte said wind-up reel, said release mechanism com- 
prising a stcp-pin pasiticned on the shaft of said 
pressure-roll, an escapement-dise antl clock operated 
means for periodically rotating szid escapement-disc. 


1,609,187. WATCH GUARD. Cari E. Petersen, 
Brocklyn, N. Y. Filed Aug. 17, 1926. Serial 
129,730. 3 Claims. 


In watch guards, a plate of resilient material bent 
upon itself to form an eye at the bend and two end 
members diverging outward therefrom adapted to 
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assume a normal spread position through the inherent 
tension of the material, one of said end members 
being cf greater width than the other end member 
and arranged with a pair of longitudinal slits cut 
inte the end thereof with the portions laterally of 
the slits curved forwerdly and extended downwardly 
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et opposite sides of the other end member and co- 
operating with the latter to form a clamp, and said 
curved portions and the one end member being 
adapted to be spread relative to each other for the 
passage of an article for engagement upon the eye. 


DESIGNS 


71,555. VANITY CASE. Herman R. Hotzner, 
Providence, .R. I., assignor to Wightman & 





Hough Co., Providence, R. I. Filed Sept. 28, 
1926. Serial 19,195. Tcrm cf patent 14 years. 


71,557. WRIST-WATCH STRAP. Epwarp B. 





Filed Aug. 21, 
‘Term of patent 14 years. 


LEDERER, Providence, R. I. 


192¢. Serial 18,792. 








71,569. SPOON OR SIMILAR’ ARTICLE. 
Wititam S. Warren, Meriden, Conn., assignor 
% 
j____.. 
— PD 
"~ 


to R. Wallace & Scns Mfg.- Co., Wallingford, 
Conn. Filed Oct. 5, 1926. Serial 19,247. 
Term of patent 14 years. 





UNITED STATES TRADE MARKS 


The fellowing trade-marks are published in com- 
pliance with Section 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 

Marks applied for ‘‘under the ten-year proviso” 
are registrable under the provision in Clause (b) 
of Section 5 of said Act as amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 





Issue of November 23, 1926 
Ser. 235,952, (CLASS 28. JEWELRY AND PRE- 
CICUSMETAL WARE.) Epwarp F. 
Herscwepe, Cincinnati, O. Filed Aug. 
14, 1926. 


Arn Hur 


Particular description of goods.—Wrist-Watch 
Bands or Bracelets of Metal. 
Claims use since July 22, 1926. 
Ser. 236,649. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Larter & Sons, 
Newark, N. J. Filed Aug. 20, 1926. 


CUSHION 


Particular descritticn of goods.—Collar Buttons 
Made of or Plated With Precious Metal. 
Clawms use since Jen. 9, 1926. 
Ser. 238,079. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Sears, Rorsuck anp Co., 
Chicago. Filed Oct. 2, 1926. 


NATIONAL TIME ALARM 


No claim is made herein te the words “Time” 
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and ‘“‘Alarm”.apart from the mark shown in the 
drawing. 
Particular description of goeds.—Alarm Clocks. 
Claims use since Aug. 13, 1926. 


Trade-Mark Registrations Renewed 
November 23, 1926 


29,434. WATCH MOVEMENTS AND PARTS 
THEREOF. Registered Jan. 12, 1897. AmeEr- 
tcAaN WaLTtHam WatcH Co., Boston and 

* Walthan:, Mass. Renewed Jan. 12, 1927, to 


Wahham Watch Co., Wiltham, Mass., assiznee. 

29,473. WATCHES AND WATCH MOVE- 
MENTS. Registered Jan. 19, 1897. AMERICAN 
WattHam Watcu Co. Renewed Jan. 19, 1927, 
to Waltham Watch Co., Waltham, Mass., 
assignee. 

58,0944. ALARM CLOCKS. Registered Dec. 4, 
1906. Terr Wrstern Crock Mra. Co., La 
Salle, Ill. Renewed Dec. 4, 1926, to Western 
Clock Co., Peru, IIl., assignee. 


Issue of November 30, 1926 


Ser. 236,364. (CLASS 28. JEWELRY AND FRE- 
CIOUS-METAL WARE.) Carter, Goucu & 
Co., Newark, N. J. Filed Aug. 24, 1926. 


Particular descritticn of goods.—Jewelry of All 
Kinds, Flat and Hcllow Tableware, and Articles 
for the Toilet Made in Whole or in Part of Frrecious 
Metal, and Desk Furniture and Hcusehold Decora- 
tive Brie-a-Brac Male in Whole and in Part of 
Precicus Metal. 

Claims use since March 1, 1884. 

Ser. 237,550. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) In1irxors Watcu Case Co., 
Elgin, Ill. Filed Sept. 22, 1926. 


MAGIC 


Particular description of gocds.—Watch Move- 
ments and Watchcases. 


Claims use sirce Feb. 23, i926. 


[Act of March 19, 1920, Sec. 1 (b)]. 
These Registrations Are Not Subject to 
Opposition 
221,482. (CLASS 27. HOROLOGICAL INSTRU- 


MENTS.) Ixtcinots Watcm Case Co., Elgin 
Ill. Filed Sept. 29, 1926. Serial 237,910. 


STRATFORD 


Particular description of gccods.—Watch Mceve- 
ments and Watchcases. 
Claims use since March, 1914. 
221,499. CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Murry Masin, New York, N. Y. 
Filed May 1, 1926. Serial 231,008. 





and 


goods.—Men’s 


Particular description of 
Ladies’ Watches. 
Claims use since Tune 17, 1925. 


Trade Mark Registrations Granted 
November 9, 1926 


221,409. WATCH CRYSTALS. SvussFerp, Lorscu 
& ScnimMeEL, New York. N. Y. 
Filed August 13, 1926. Serial 235,857. PUB- 
LISHFD SEPTEMBER 2i, 1926. 





December &, 1926. 


Allentown, Pa. 


Harry J. Dotter and wife, Lehighton, ‘re. 


-cently entertained-a number of friends at a 





delightful week-end party at their home, on 


S. Ist St. 

Louis W. Schattenstein, 120 N. 6th St, 
is advertising a special sale of jewelry pre. 
paratory to disposing of his entire stock of 
jewelry by Jan. 1. 


Local jewelers are spending considerable — 


sums of money in displayed advertising space 
in the newspapers in anticipation of a rec. 
ord-breaking holiday business. 

The following traveling men are calling 
on the trade in this locality: Charles Sweasy, 
Bishop & Bishop; Otto Somer, O. J. Somer 


Co.; T. A. Brennan, Harry Newburg; Nor- - 


bert Cahn, Cahn & Kornbrodt; Martin M. 
Steckert, Momart Jewelry Co., Inc., and 
“Bob” Frain, H. O. Hurlburt & Sons. 

Banks and trust companies in Allentown 
and Bethlehem have started mailing out their 
Christmas Savings Club checks, the total 
amount of which, it is estimated, will figure 
in the neighborhood of several millions of 
dollars. This fact augurs well for a pros- 
perous holiday business for jewelers and 
merchants in general. 








Reading, Pa. oti 





Retail jewelers are reporting early Christ- 
mas buying and from all indications this 
December should prove a record-breaker, in 
the opinion of many merchants. 

As an indication of the great amount of 
money to be paid out by Reading, Pa., banks 
and trust companies during the month of 
December, in Christmas savings checks, the 
figures given out thus far by three of the 
leading banking institutions will prove il- 
luminating. They are as follows: Pennsyl- 
vania Trust Co., to 15,000 club members, 
$575,000; Penn National Bank to 2,900 club 
members, $165,000; Farmers National Bank, 
to 1,750 club members, $100,000. Banks of 
rural Berks, of which Reading is the county 
seat, will pay out $1,051,000 to 13,276 sav- 
ings club depositors. Surely this amount of 
money with more to come, being put into 
circulation, ought to boost business for 
Reading jewelers over the holidays. 








A new trend in the methods of forgers is 
indicated by a decrease in the percentage 
of losses due to the alteration of checks and 
an increase in the percentage due to forgeries 
of signatures and indorsements, according 
to J. Scofield Rowe, president of the Metro- 
politan Casualty Insurance Co. of New York, 
in a bulletin issued last week by the Forgery 
Prevention Bureau. Instead of concentrat- 
ing their efforts on the “raising” of checks, 
says Mr. Rowe, crooks in their efforts to 
“beat the game somehow” are now paying 
more attention to the imitation of genuine 
signatures. Although the increase in this 
form of forgery is not in the ratio of the 
decrease in check alterations, the tendency 
noted by Mr. Rowe, attributed by him to 
the difficulties presented to successful check 
alteration by the general use of mechanical 
protective devices, is shown by a recent 
analysis of indemnification payment by surety 
companies on forgery bond losses. 
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